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LTHODS OF REDLCOING, COSTS were 


Building a Station for $7,000, Plant $26,000 


Lower building costs were sought and attained when Green Oil Co., Independent in 


Little Rock, Ark., constructed a new station and bulk plant. While reducing capital expendi 

tures, this jobber did not want to sacrifice efficiency, appearance or safet Old materials 

were salvaged where practical and much of the skilled work was done by regular company 
, 


employes. How the station was built for less than $7,000 and the bulk cost cut 50©% is 


told on p. 42 











ith 300 kevowvine s 
With REVOLVING SWIVEL COUNTERS 





New modernly designed gasoline and 
fuel oil loading rack equipped with 


BRODIE BiRotor METERS SERVE Gmotic 360° Swivel bose coders 
BOTH SIDES OF THE RACK 


Highly efficient and accurate double-duty service on busy loading 
racks is made possible by Brodie BiRotor Meters equipped 
with 360 swivel base counters. Permitting full visibility of 
counter reading from any angle on either side of the rack, 
Brodimatic Swivel Base Counters can be turned to face any 
direction while the Meter is operating—without affecting the 
accuracy of the meter reading. Additional features include 
: ’ , a , Brodie 360° Swivel base adaptor 
readily ré placeable l unit; welded all ste housing: s suitable for use with Brodimatic 


_ ’ Distance Spann na, Direct-Read ng 
ad ju rent. Write for full details, today. Counters and Printers 


ALL-STEEL 


RODIE Biko’ METERS 


RALPH N. BRODIE CO., . « Oist & LOWELL STREETS, OAKLAND 8, CALIFORNIA, U.S.A 
Division Offices: 550 SO. COLUMBUS AVE., MT. VERNON, N.Y. - 59 E. VAN BUREN, CHICAGO 5, ILL. + 302 SO. PEARL STREET, DALLAS, TEXAS 
77) Mh AVE, W. SEATTLE 9 WASH. + 2101 S. SAN PEDRO, LOS ANGELES II, CALIF. « REPRESENTATIVES AND STOCKS IM ALL PRINCIPAL CITIES 
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Who's who in the service station busi- 
mess: Roy S. Cross has been in the 
service station business for about twenty 
years. He operates his business in Hot 
Springs under the name of Robbins 
Brothers Service Station. Because Roy 
is well known in his community, he has 
a large local trade. 
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“3 out of 4 customers buy LION ‘ETHYL’ gasoline” 


says Roy Cross, owner, 
Robbins Brothers Service Station, 
Grand and Central Avenues, Hot Springs, Ark. 


“I’ve found that selling customers my best products 
builds repeat business. For instance, I suggest to 
every customer that he fill up with Lion ‘Ethyl’ gas- 
oline. And once he does . . . once he feels the full 
power and satisfying performance of ‘Ethyl’ gasoline 
... he keeps coming back for more. 

“Today, 75°; of my sales are Lion ‘Ethyl’ gasoline 
—and I have a growing list of steady customers.” 


ETHYL CORPORATION, 


Products sold under the “ETHYL trade-mark antiknock compounds 
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salt cake ethylene dichiorée 


No question about it, boosting your “Ethyl” gas- 
oline is a smart way to build up customer satisfac- 
tion and loyalty. Why not try it? 


ae 
A»7 


4S) Because “Ethy!” gasoline is high in antiknock 
quality, it means— 


hy it's 
Tell your customers why 
smart to use “Ethyl!” gasoline 


——_ 


@ MORE DRIVING PLEASURE 


R 
0 PROTECTION FROM HARMFUL KNOCK 


@ COOLER ENGINE © 





New York 17, N.Y. 


Sodium metalic Chierine ‘liquid ov setuble dye benzene bexachior ide ‘technical ) 
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LOW Hi NDLING COST 


OPW Spring Balanced Loading Assembly 
No. 1749 H saves time and wages through 
greater production. Cuts handling time by 
reducing man-hours. Simplified construction 
reduces maintenance. Compact, rugged, non- 
obstructive, unaffected by temperature or 
climate. Easy adjustment of spring tension 
for smooth operation. 





LOSS PREVENTION 


OPW Tank Vent No. 95 eliminates costly 

vapor loss. Expensive tank buckling and result- 

_ loss of product are also prevented. OPW 
e 


————e—— 


rs a full line of pressure and vacuum vents. 
Write for Tank Vent Recommendation Chart. 
Let OPW help you select the right vent for 
your plant. 





New Type OPW Bulk Storage Emergency 
Valve No. 177 LH prevents discharge of 
vapor or product in case of fire and broken 
lines. Positive acting, inflammable contents 
are safely retained if truck tank overturns 
or piping is torn off. You can't afford to 
take chances when you can be sure with 
OPW Emergency Valves — engineered so 
that they never Yai 





Contact your OPW jobber (in all principal cities). 
If jobber cannot supply you mail coupon. 








OPW CORPORATION 


2735 Colerain Ave. Cincinnati 25, Ohio 


Please furnish further information on OPW Equip- 
ment for Bulk Plant Operation. 


CORPORATION [>in 


Company 
wie @ FITTINGS @ ASSEMBLIES Add 
for handling hazardous liquids can 
2735 COLERAIN AVE City 
CINCINNATI! 25, OHIO 
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What Hi-Test is to gas 


oneweeconn 




















“Hi-Test” designates top quality gasoline around dependability . . . impressively litho- 


— 


with extra advantages which mount up to graphed with extra skill for more sales 


superior performance, more power, Simi- impetus. Your product in a Crown Can has 


larly, “Crown” designates top quality Cans, a persuasive “silent salesman” selling it con- 


constructed with extra care for greater all- stantly. Order these “Hi-Test” Cans now! 


Let Crown supply you from their complete lines of Cans for Automotive and 


Petroleum products. And call on Crown at any time for thoroughly expert Service. 


Crom) Cr 
Crow Can 


CROWN CORK & SEAL COMPANY 


One of America’s Largest Can Wanulacturers ¢ Plants at Philadelphia, Chicage. Orlande « Branch Offices: New York, Baltimore, Pittsburgh, St. Louis 
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Sinclair's sensational, new gasoline advertising is making hot news and putting 
Anti-Rust Sinclair Gasoline out in front again! 


Power-packed ads in 278 newspapers, special programs and “spots” on radio and TV, 
are all telling millions of motorists the gasoline news they want to hear... Anti-Rust 


Sinclair Gasoline increases car life and reduces repair bills! 


Let Sinclair's powerful, pre-tested advertising work for you. Enjoy the profits from 
meeting the public demand. Contact your nearest Sinclair Representative or write 
Sinclair Refining Company, 630 Fifth Avenue, New York 20, N.Y. 


SINCLAIR 
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“The Roar 
can Still 
be heard ! 


Fifty years ago, when Spindletop came 
in, a new era was born. This famous well 
also led to the birth of the Gulf Com 
panies and the oil industry in Texas 


It was said then that ‘““The roar could 
be heard for miles.” The roar can still 
be heard around the world! For oil 
isa major contributor to national strength 
today. Without its vast developed oil 
reserves, America’s voice in international 
affairs perhaps would be only a whisper 
With these reserves, however, America’s 
leadership is strengthened immeasurably 


Increasing the nation’s oil reserves is 
the primary responsibility of every oil 
producer in the country. And that re- 
sponsibility is being met! The search for 
oil is a daily search—by Gulf and the 


thousands of other competing oil men 
and companies 


The results are gratifying. For exam 
ple, before World War II, the United 
States had 823 billion gallons of known 
crude oil reserves. Today, thanks to the 
American petroleum industry, those re 
serves have been increased to over a tril 
lion gallons—a gain of over 25°). This 
in spite of huge annual withdrawals to 
meet the ever-increasing demand 

Spindletop was the beginning. But rest 
assured, as long as thousands of oil men 
remain free to compete with one another, 
the effort to increase America’s oil re 


serves will continue far into the future 


————— 


PETROLEUM * PRODUCTS 





MORE DELIVERIES PER DAY 


with the WHITE 3000! 


This WHITE 3000 saves delivery 
time, reduces cost for Modern 
Heat & Fuel Co., of Philadelphia. 





HERE'S THE WHITE 3000— the entirely new kind 
of truck for fuel oil and gasoline delivery. 


Modern Heat & Fuel Co., of Philadelphia, 
like the performance of this White 3000— 
report much lower cost per mile operation. 

Its every feature provides more deliveries in 


less time... at lower cost because it is designed 
for your business... for today’s city service. 











Ask your White Representative for facts 
about the White 3000 for your delivery service. 








‘PMERGENCY 
SERVICE 








Cones Keep Your Whites In 
_ Good Working Condition ! 











BETTER VISIBILITY... SAFETY LOW LOADING HEIGHT 











THE WHITE MOTOR COMPANY 
Cleveland 1, Ohio 


SUPER POWER 


3000 
For more than 50 years the greatest name in trucks 





Acknowledged 
Quality... 


YOUR BRAND 
se 
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COMPUTING PUMPS 


SERIES 1500 


THE DAYTON PUMP & MFG COMPANY. * BAVYITOCOH 71 OHIO 








AHEAD OF THE NEWS 





NOJC MARGIN STUDY—The Contracts Committee 
of the National Oil Jobbers Council, under the chair- 
manship of J. E. Adrian, secretary of the South Da- 
kota Independent Oil Men's Assn., will meet in Cin- 
cinnati May 26 and 27, immediately preceding the an- 
nual meeting of the API's Marketing Committee, to 
correlate the information on prices, costs and jobber 
margins which its 11 members have been assembling 
the past several months. How soon the findings will 
be released is problematical, particularly in view of 
unsettled conditions resulting from the mobilization 
effort. The study was launched originally to show 
that jobber margins have failed for many years to 
keep pace with rising costs of operation, while other 
branches of the industry have gained a large percent- 
age of the industry's increased over-all profits. 


BACK AGAIN ?—Transparent plastic wind deflectors 
for attaching to the no-draft ventilating wings of 
passenger cars which enjoyed such a wide sale through 
service stations of the East and Midwest two years 
ago have attained moderate popularity on the West 
Coast. Pairs of deflectors put up in light, flat cartons 
are now on display in a majority of West Coast serv- 
ice stations, with one difference: the demand there is 
for a line of colors rather than the transparent model 
which was the only kind available when they were 
first offered for sale 


RETREAD DEAL— One of the large mail order houses 
reportedly will be in a good position to promote tire 
retreading service at points where its retail stores are 
located. It is understood the company has made a 
number of new arrangements with local recap shops 
for handling its business on a preferred customer 
basis. 


WHITE SIDEWALLS?—The way has been opened 
for white sidewall tires to re-enter the domestic mar- 
ket. And rubber experts say this may happen soon, 
if foreign producers of tires and other rubber goods 
taken advantage of a recent National Production Au- 
thority order allowing them to ship in goods which 
American manufacturers are prohibited from making. 


JOBBER TBA POOL— Revived again at a recent state 
oil jobber convention was talk of organizing a buying 
pool by which it was asserted jobber members could 
buy TBA merchandise for resale at lower prices than 
those available through present channels. Also dis- 
cussed was possibility that a corporation organized 
for buying purposes could contract for packaged lubes 
and antifreeze under a jobber association brand. 
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CREDIT CARD QUESTIONS— It appears that moves 
for streamlining the routine of handling credit sales 
at service’ stations are in fact being given more 
thoughtful attention than at any previous time. Sev- 
eral marketers have so indicated in the course of 
asking NPN for more information about a trial instal- 
latior of metal address stencils mentioned briefly in 
this department two weeks ago. 


NEW LP-GAS MARKET— Experiments being carried 
out by U. S. Agriculture Department now look prom- 
ising enough to practically assure LP-gas marketers 
of a new and lucrative farm market. Although experi- 
ments have still not progressed sufficiently to permit 
an unqualified recommendation for substituting LP- 
gas for charcoal in the curing of cigar wrapper or 
shade grown tobacco, agriculture cautions, tests in 
two prime tobacco regions have shown LP-gas use to 
be about 40° more economical than charcoal on a 
strict cost basis, exclusive of labor-saving costs. More 
important indications are that LP-gas does a higher 
quality curing job and brings a higher market price 

in one case almost 20% greater than charcoal cured 
tobacco from the same field 


LP-GAS BUSINESS AID? A committee of the 
Liquefied Petroleum Gas Assn. is studying a proposal 
that the association sponsor, in co-operation with the 
U. S. Department of Commerce, a pamphlet on the 
subject of how properly to operate an LP-gas busi- 
ness. Persons supporting the plan contend such a 
booklet, if well prepared, would be a great contribu- 
tion to an industry which is growing as rapidly as is 


‘LP-gas. There is some opposition, however, on grounds 


of “why should we help other people get into the busi- 
ness.” 


DIESEL TREND—It is estimated that more than 
10,000 Diesel busses are currently in use in this 
country. Add this to better than 35,000 Diesel trucks 
in operation and it still adds up to only about 0.5% 
of total truck and bus registration for the nation. 


WAR WORRY —A break in retail gasoline prices in 
scattered portions of Los Angeles is causing consider- 
able worry in Southern California. One marketer who 
told NPN that he made the rounds of Los Angeles 
reported cuts of as much as 3c per gal. at several 
major outlets. Self-serve operators and other inde- 
pendent dealers claim that this price-cutting was 
started by majors in neighborhoods where there was 
no apparent provocation. They say they're wondering 
whether another big price war is on the way, or 
whether this is just a minor scare 
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NOW ... WITH THE NEW DIRT-CHECK WINDOWS 








PURCMATORS 
FILTER-CHECK 
MONTH 


«an opportunity to build sales 2 ways 


Gentlemen, if there ever was a pushover—this is it! say to every motorist, “This is FILTER-CHECK MONTH. 
A simple, easy plan tested, proved that will May I check your oil filter?”’ A Filter-Check takes only 
bring in sales—and profits. Nothing for anyone to do a moment but it pays off big! In fact, according to a recent 
except what comes naturally with his job nation-wide test 9 out of 10 motorists say “yes” and 
what's more—buy refills when asked 
The Drive Starts with Purolator Advertising 
During late June and early July more than 57,000,000 Filter-Check Month pays off for dealers—2 Ways 
readers of Saturday Evening Post, Life and Collier’s will (1) It will sell refills; (2) it will increase oil sales. Here's 
see and learn all about Purolator’s FILTER-CHECK Month how this works: a dirty refill points to a refill sale, usually 
nation-wide—all through July leads to an oil change, also. What's more, oil changes usually 
lead to new refills—more plus profits. 


The Drive follows through with Station Displays One thing 8 Sure: FILTER-CHECK Month will pay and 


pay big for everyone who backs it up. It’s a big, hand- 
some promotion—and it’s yours to use 


As FILTER-CHECK Month begins streamers and posters 
at stations and other points of sale will tell motorists that 


the time is Now; that the place is HERE! : 
, For full details write, wire, phone — Purolator Products 


Throughout FILTER-CHECK MONTH... Attendants will Inc., Rahway, N. J. and Toronto, Ontario, Canada 


DOUBLE CHECK 


¥ on 


¢Y on rurer 


MAKE 2 SALES .. . 2 PROFITS 


SCIENTIFIC DESIGN 


J .@)E\ ce): tal 


(.000039") . .. Won't worp, dis- 


MICRONIC OIL FILTER tnvertoet eaaties 


PLUS Protective Jacket with New 
DIRT-CHECK Windows to speed 
é filter-checks, make sales come 
faster, easier. 


PUROLATOR PRODUCTS, INC. RAHWAY, NEW JERSEY AND TORONTO, ONTARIO, CANADA 














ADVANTAGES 


We could tell you a lot about the advantages of the Richfield Franchise- 
aggressive advertising support, freedom from dual operation by your sup 


plier—for Richfield markets exclusively through Independent Distributors 
and, above all, Quality of Product. 


But here's how a typical *Independent Richfield Distributor puts it: 


‘We have found that Richfield is a fine organization 


to do business with—always willing to cooperate, al 


ways ready to supply information and help, and al 
ways operating as a real distributors’ organization. 


For full particulars on a Richfield Franchise in your territory, phone or write 
us today 





* Nome end eddress on request 


RICHFIELD 


OIL CORPORATION OF NEW YORK 


542 FIFTH AVENUE, NEW YORK 19, N. Y. 


Serving the Eastern Seaboard from Maine through the Carolinas 
12 
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New ‘Fair Play’ Policy Makes Chapman, 
Oil Men Shake Hands Instead of Fists 


By Herbert A. Yocom, Washington Editor 


The rapprochement was long :in 
coming, but at last week's session 
of the National Petroleum Council 
Secretary Chapman and the industry 
seemed at last to have bridged the 
gap which, since the beginning of 
mobilization, had impelled each in- 
stinctively to deal more or less at 
arms’ length with the other 


That such a state should have ex- 
isted was understandable 


The Secretary makes no bones 
about being a dyed-in-the-wool Fair 
Dealer or, before that, of having 
stood four-square for the New Deal 
He is, in fact, one of the few remain- 
ing genuine liberals in the Truman 
Administration, a staunch champion 
of public power and, to boot, a fore- 
most advocate of the launching of the 
country into the commercial produc- 
tion of synthetic liquid fuels 


Moreover, Mr. Chapman would be 
the last to deny that he is a profes- 
sional bureaucrat, whose only pay- 
master for a full 18 years now has 
been Uncle Sam. Being a bureaucrat, 
and a high-up one at that, he is seur- 
rounded by other bureaucrats on 
whom, in the normal course of de- 
partmental affairs, he must depend 
for advice, not all of it good and 
some of it prompted by motives of 
empire building and the like 


So it was natural when the emer- 
gency arose, that the industry should 
hold deep reservations about the man 
who suddenly, by virtue of that emer 
gency, became possessed of the pow- 
ers of a czar over its destinies. Nor 
were those reservations lessened any 
by the manner in which certain sub- 
ordinates of the Secretary promptly 
sought, by hook and by crook, to set 
themselves up between the new PAD 
and Mr. Chapman, so that they would 
be the ones who really wielded those 
powers over the industry 

The Secretary, in 
own reservations about the big, bad 
and, oh, so monopolistic oil industry 
That, too, was natural, because what 
else had he been hearing from his 
friends in government all these years 
and from those outside who, for self 
ish or political purposes, depict prac 
tically all oil men as having horns 
and as corruptive of everything with 
which they came in contact "Re 
member Teapot Dome 


turn, had his 


So there were ample grounds for 


, party believed, 


on both sides, or so each 
when Fair Dealer 
Chapman and the industry came un- 
der the gun of this emergency. To 
their great credit, however, they did 
undertake and did manage to enter 
into a co-operative arrangement even 
though neither partner was quite able 
to accept the other at face value de- 
spite the prior experience of working 
together through NPC 


What has transpired since that 
could have so changed the atmos- 
phere that, at the meeting of NPC 
this past week, the Secretary and 
industry apparently found it possible 
to sweep away the last cobwebs of 
suspicion. There are two likely and 
necessarily correlative explanations 


One is that the industry has be- 
come convinced that Chapman, not- 
withstanding his Fair Dealishness, 
really is levelling when he says he 
means that this emergency’s oil show 
shall be conducted in the same image 
and spirit as that of World War II, 
and that he will stand up and fight 
for everything the industry needs that 
is fair and in the public interest. 


The other is that the Secretary 
himself has learned that oil men, too, 
are square shooters, fully capable and 
patriotically intent on doing whatever 
is required of them to help make 
America strong 


If these, indeed, are the reasons 
for last week's reported expressions 
of mutual respect and admiration, 
then certainly it may be said that 
here is proof that first impressions 
are not necessarily always the best 


distrust 


There has been concern ex- 
pressed over a proposed amendment 
to the Defense Production Act under 
which the President could require 
“any person or persons” subject to a 
price regulation to obtain a license 
“as a condition of selling or deliver 
ing any material or service 

Similar authority existed during 
OPA days and was never used, even 
against the chronic price violators 
it was intended for. The reason was 
that the power had to be so sur- 
rounded with guarantees against the 
destruction of individual rights as to 
render use of the licensing device im 
practical. Similar protective 
are being urged this time 


some 


features 
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34 years of experience making 
fine pumps and meters. Years 
of learning the needs of the 
petroleum industry and how to 
fill them. That's what we have 
to sell. We sell it in the com- 
pact form of Granco pumps 
and meters! 


TRUCK METERS 


sizes 
40 TO 500 GPm 


Compact and fast, Granco Meters have 
an accuracy ond dependability that 
only speciolized experience in meter 
design con attain. 


TRUCK PUMPS 


SIZES 
45 TO 300 GPm 


For compact design, ease of mounting, 
lasting pumping efficiency, you can't 
beot o Granco Pump — another prod- 
vct of Granco'’s yeors of experience 
and inventive genivs. 


SEE YOUR DEALER OR 
SEND THE COUPON BELOW 


Corn eo 
Srancc 


METERS AND PUMPS 


GRANBERG CORP. 


12308 GATT -sevEreTe SreCET 
OARLAMBE CALHORMA 


Please send me literature on: 
GRANCO TRUCK METERS [] 
GRANCO TRUCK PUMPS [) 














Constant 


GROW TH 


Every year, AC Spark Plugs get the lion’s share of the new car 


equipment business—so that every year the AC dealer’s replacement 
business grows in volume and profits. This advantage is made still 
greater by the rising demand for AC Spark Plugs with patented 
CORALOX Insulator—the widely advertised, exclusive feature. 





Advanced Convertible Three-Seater 
designed by Richard Arbib 
for the vEEDOL “‘Dream Car 


For the Finer Cars of Tomorrow 
...and the Finest of Today! 


Today more motorists than 
ever are buying VEEDOL N EW VEEDOL 
Motor Oil. Each week 
millions more car owners THE WORLD'S MOST FAMC MOTOR Oll 
learn about VEEDOL's tee mis 

advantages through the 0% BRADFORD PENNSYLVANIA 
distinctive VEEDOL “Dream ff 
Car” advertisements in 
The Saturday Evening Post, 
Life, Collier's and Look 
magazines. 


TIDE WATER 
= ASSOCIATED 
Oil COMPANY 


ntniun quauT” 
o% Pennsyivan” 








making friends 
for your brand 


MONTH AFTER MONTH, millions of 


car owners are reading today’s most 
potent oil sales message — 


“Keep The Power You Bought” 


The Pennsylvania Grade Crude Oil Association is pre-selling 
your best oil customers with a consistent national advertising 
program timed to capitalize on the steadily increasing interest 
in engine care. 
Motorists everywhere are so/d on the superior qualities of 
100% Pure Pennsylvania Motor Oil. They will buy your 


brand if your dealers will let them know where to buy. 
BUY 1007, PuReE 


PENNSYLVANIA 


MOTOR OU 


influence 


... ATTH E POINT OF SALE—use this new 
hard-selling sales promotion package. 


Make the national advertising on Pennsylvania 
oil 100% effective for your own brand by seeing 
that your dealers are using the sales-building items 
in this package. If you haven't already seen it, con- 
tact your Pennsylvania oil supplier or write to 


the Association. 


For your protection, only oils made from 100% 
Pure Pennsylvanio Grade Crude which meet our 
rigid quality requirements ore entitied to carry 


this emblem, the registered badge of source, qua! 


ty and membership in our Association. /@a <> 
1 


00°. PURE @ 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 


Oll City, Pennsylvania 








SUPPLY AND DEMAND 





PAD and IPAA Predict Big Gains 
In Demand for All Oils This Year 


Petroleum Administration for De- 
fense believes a 10° higher demand 
for all oils in 1951 over 1950, and a 
5 increase in the first quarter of 
1952 over the same period of 1951 
can be met without too much diffi- 
culty, though it will mean levels of 
operation near capacity 

Cecil L. Burrill, director of PAD’s 
Program Division, said at the Na- 
tional Petroleum Council meeting 
May 10 in Wachington that this fore- 
cast was conditioned upon the oil 
industry's ability to 


1. Maintain domestic 
duction at an average of 6,065,000 
b/d for the year, 12.3% above the 
1950 rate, with a peak of about 6,- 
160,000 b/d in the third and fourth 
quarters 


crude oil pro- 


2. Import an average of 950,000 
b d, or more than 100,000 b d in ex- 
cess of the 1950 average 

3. Refine an average of 6,425,000 
b d of crude, increasing to an aver- 
age of 6,605,000 b/d in the first quar- 
ter of 1952 

4. Fill all available storage this 
summer, including refinery tanks, 
primary and secondary terminals and 
consumer tanks 


Mr. Burrill said that even with re- 
finery operations near capacity spot 
shortages might occur in the event 
of a breakdown in transportation 
facilities, bad weather or other 
causes 

Filling of storage this summer, Mr 
Burrill said, will tend to increase re- 
finery runs during that period, but 
by the same token it should make 
possible a reduction next winter so 
that refineries at that time will be 
able to schedule operations at about 
91° of then existing capacity 

Under those conditions, and rec- 
ognizing the desirability of increas- 
ing stocks,” he added, “it should be 
possible to end up next March with 
about the same number of days’ sup- 
ply of stocks on hand as at the end 
of this past winter 

PAD estimated U. 8S. refining capa 

tv at the end of 1950 at 6,900,000 
b d and forecaw capacity at the 
of 1951 near 7,200,000 b/d. The 
year-end figure « 
earlier API 
0 b d (ree 

PAD's 
ncerease this year in 


end 
1951 
with an 
estimate of only 7,061 
NPN April 25, p. 14) 
forecast of a 10 demand 
ludes 12.1°% rise 
for gasoline, 9.4‘, for kerosine, 14° 
for distillate and 7.8’; for residual 
Semi-annual forecast released last 


ompares 


week by Economics Committee of 
Independent Petroleum Assn of 
America at mid-year directors’ meet- 
ing in Denver presented these esti 
mates of total demand (domestic and 
export) for all oils 

For calendar year 
ot 7,415,000 b/d, representing in- 
crease of 612,000 bd or 9% 
actual 1950 demand 

For six months, 
September 1951 
000 bod, or 8.2% 
year ago 

For six months 
through March 1952 
885,000 b/d, or 5.2% 
jiod year ago 

For 12 months, April 1951 through 
March 1952 6.6% over previous 12 
months 

Based on committee's estimates of 
total demand and inventory changes, 
total required supply was seen aver- 
aging as follows: 1951—-second quar 
ter, 7,435,000 b/d; third quarter, 7,- 
413,000 b/d; fourth quarter, 7,561,000 
b/d 1952--first quarter, 7,702,000 
bd 

Committee said all estimates are 
based on assumptions that general 
business activity will continue at 
about same levels as at present, no 
new international crises to upset nor- 
mal world oil supply and demand pat- 
tern will appear, and that weather 
will remain normal 

Refinery runs and output 
major products gained 


1951- Average 
over 
April 


Average of 
over same 


through 
7,090 
period 


October 1951 
Average of 7,- 
over same per- 


of all 
during the 


week ended May 5 as compared with 
the previous week, while crude oil 
and condensate production set a new 
all-time high for the third week in 
succession, according to API statis- 
tics (see summary table on this 
page) 
Inventories of all principal 
ucts except gasoline increased 
Expansion of its refinery at Phila- 
delphia by 24% is planned by Atlan- 
tic Refining Co Capacity will be 
boosted to about 141,000 b/d 
Standard Oil of Texas plans to in 
stall an 11,000 Houdry catalytic 
cracking unit at its El Paso refinery, 
which currently is processing about 
18,000 b/d of crude oil. Present 6,000 
b/d thermal cracking unit will be 
converted into a reforming unit 
Texas Standard also will install alky- 
lation and gas recovery units 
Gasoline consumption estimates for 
February for four more states were 
issued by API. Figures in thousands 
of gals. with comparative figures 
for February 1950 and per cent of 
change, follow 


prod- 


Feb 

1950 

California : 2,130 20.1 
Utat 5 12,419 25.6 
West Virginia 23 Su 12.4 
Wisconsin 62.461 57 
Corrected Nevada figures for January als 
was reported as 5.256.000 gals which uv 
4.090.000 gale consumed in 


(hankce 


S10 5.0 


pares with Janu 


ary, 1950 


Pennsylvania grade crude runs to 
stills for the week ended May 5 were 
up 6,001 b/d from the preceding 
week, according to National Petro- 
leum Assn. statistics, as follows 
Week Ended 
May 6, 1950 


Week Ended Week Ended 
May 5, 1961 April 28, 1951 


42.538 6.637 


Summary of API Report of Refinery Operations 
(U. S. Totals—B. of M. basis) 


Production 


Week 
Ended 
May 5 


Week Increase 
Ended or 
April 23 Decrease 


(Figures in bbls.) 


Crude runs-——daily avg 

Foreign crude included 

Percent operated 

Gasoline 

Kerosine 

Gas oil & dist. fuel 

Residual fuel oil 
Stocks 

Finished & unfinished gasoline 

Kerosine 

Gas oil & dist. fuel 

Residual fuel oil 


135,764,000 


6,283,000 
548,000 
90.9 
20,322,000 
2,773,000 
453,000 
959,000 


6,236,000 47,000 
166,000 82,000 
90.3 . 06 

19,876,000 446,000 

2,698,000 75,000 

8,061,000 392,000 

8,747,000 212.000 


5, 
& 


137,474,000 1,710,000 
15,635,000 1,167,000 
13,859,000 1,388,000 
36.080.000 15.000 


16,802,000 
15,247,000 
36,095,000 


Summary of 8. of M. Report on Crude Oil Stocks 


Week Ended 


Week Ended 
May 5 


Change from 


April 2% April 28 


(Figures in bbls.) 


Total crude stocks in U. S 
Total located in BM East Coast 
District 


242.479.000 


243,025,000 546,000 


15,327,000 14,796,000 531,000 


7 





ee ae 
bar Sia 


a? 
Ang RE 








PS. Continental also makes 


steel containers in a wide 
variety of sizes for bulk shipments. 


CONTINENTAL ( CAN COMPANY 


on 135 Se lo Solle Sr Ch 


Russ Building, Sen Francisco 4 
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Getting Help Like 


THIS 7 


The cash registers are ringing in D-X Dealer sta 


tions. Because Mid-Continent is backing D-X Dealers 


with an all-out advertising and sales promotion cam- 
paign that is based on an exclusive product advan 
tage. Newspaper 

every medium available 


tells the story. And D-X 


Dealers will tell you that it’s paying off in sales 


s, radio, farm papers and magazines 


MID-CONTINENT PETROLEUM CORPORATION 


TULSA, OKLA 


Waterloo, le Terre Haute, ind 


Omeohe, Nebr 


GIVE YOUR DEALERS 
A BETTER DEAL WITH A 


D-X FRANCHISE 


If you're an oil jobber in the Middle 
West, you can secure aggressive sales 
help for your dealers, help them in- 
crease their volume and protect their 
profits. A D-X Franchise is the answer. 
Write today. Don’t wait! A representa- 
tive will call to explain how your dealers 
can make more money by selling D-X. 


Chicago, il! 








Minneapolis, Minn 


Building Strength for the Free World 


Highlights from the Annual Report of Standard Oil Company (New Jersey)” 


for 1950...a year of record activity 


Standard Oil Company (New Jersey) is an American cor- 
poration which has, in varying degrees, investments of capi 
tal and technical knowledge in a large number of operating 
il companies, both in the United States and abroad. In 1950, 


these con panies 


IN THE U.S.A 
Drilled over a thousand new wells, with an 
unusually high proportion of producers 
Improved and expanded refineries in New Jersey 
Maryland, Louisiana, and Texas Completed 
shew continuous wax-making plant at 
Bayonne, N. J Added 370 miles to Texas 
rude oil pipeline systems Started doubling 
the capacity of a products pipeline across 
Pennsylvania Let contracts to increase by 
K« the capacity of a pipeline from Baton 
Rou to the Southeastern states At 
government request, re-activated two govern 
t-owned Butyl rubber plants also continued 
ng two others which have been producing 
int nee 1943 Invested over 20 
ym dollars in laboratory research for new 


nd improved processes ind Pp oducts 


IN WESTERN EUROPE 


Proposed a plan which ended gasoline rationing 
ey. in England Went ahead of schedule in 
construction of a new refinery at Fawley 
England, to be the largest in Europe 
Expanded, improved or started construction of 
chinenes in Norway, Belgium, West Germany 
nee, and Italy Opened many new 


which served not only local 


ce stator 


but some 18.000 American tourists 
8 more fuc!l ol than a year ago 

to meet needs for industrial expansion 

Met the greatest demand for asphalt for new 


road building ever ¢ xperenced in these areas 


IN THE MIDDLE EAST 
Stepped up oi! production substantially in Saudi 
Arabia Opened the vitally important 

) Trans-Arabian Pipeline system from oil fields 
on the Persian Gulf to the Mediterranean 

1,000 miles of 30- and 31-inch pipe 


ichion of a large-diameter 


ver 


jing S80 miles from Iraq to the 


Med 


IN THE FAR EAST 


r fed productio crude « 1 Indonesia 


IN CANADA 


reased 


ra, Japan 


ago Opened a new 1,100-mile pipeline 
system from Alberta to Lake Superior, to carry 
crude oil toward the major Canadian refineries 


and markets 


IN SOUTH AMERICA 


Set a new production record in Venezuela 
second largest oil-producing country in the 
world Operated the big Aruba refinery in the 
Netherlands West Indies at a higher rate than 
ever before Met sharply increased call for 
products throughout the continent, to support 
the vigorous post-war development 


IN OCEAN TRANSPORT 
Received the last 4 of 12 super tankers ordered 
two years ago Ordered 6 more new 
tankers Operated an ocean-going tanker 
fleet of 117 vessels, totaling over 2 million 


deadweight tons 


IN EMPLOYEE RELATIONS 
% Continued the same favorable labor relation 
ships that have prevailed for more than three 


" 
with no strikes in domestic operations 


decades 


THE YEAR ENDED THE JOB Goes ON. In 1950, for the first 
time, world use of oil outside the Iron Curtain passed 10 
million barrels a day. For comparison, it was just ove! 
million in 1945, the peak war year 


This is-significant to free people everywhere. Oil supplies in 
today’s world are closely linked to living standards and 
national strength 

It seems clear that more and more the world will look to oil to 
help keep it free and progressive. More and more it becomes 
clear, in meeting that need, that the American-developed 
business process of risk and result of competition spurring 
corporate ingenuity and responsibility is a Strong and 
flexible system for promoting the welfare of people 

vf the full report to anyone wish 


* We will be pleased to s 
New York 20, N. Y 


it, Write Room 1626, ¥ rmckefe r Plaza 


FINANCIAL SUMMARY 


“STANDARD OIL COMPANY (NEW JERSEY) 


AND AFFILIATED COMPANIES 
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Insist upon a coupling that’s as good as the hose 


The fuel oil and distillate hose you get today will connection and to protect the hose against damage 
last a long time. So buy couplings that provide long from flexing. 
life and safety. 

Insist upon permanently-attached couplings to be sure 
of a positive static connection. 


Write this style number on your order for hose- 
“Scovill 520-H couplings”. Write us for Bulletin 520-H. 
Scovill Manufacturing Company, Merchandise Divi- 


Insist upon Scovill couplings to be sure of a gas-tight sion, 81 Mill Street, Waterbury 20, Connecticut. 


Note broader area over which coupling 
THE BROADER GRIP SAVES THE HOSE LIFE grips hose. Maximum compression with- 
out cramping. The hose will stand more 
flexing without weakening. Other Scovill 
features: Lock-on ferrule becomes integral 
part of coupling, making gas-tight seal 
Wide range of ferrule sizes. Coupling 
machined from solid brass forgings. 1.D 
of coupling same as nominal L.D. of hose 
—rigid, uniform, full-flow area. 


SCOVILL TRIPLE-TESTED Coyplinge 
GIVE MAXIMUM FLOW, SAFETY AWD HOSE LIFE 
21 


TRIPLE TESTING PROVES SCOVILL DEPENDABILITY 


PRESSURE tes! proves Scovill FLEXING test proves Scovill 
coupling holds beyond burst- coupling does not weaken 
ing pressure of hose hose 


PULL test proves Scovill cou 
pling holds beyond tensile 
strength of hose 
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50D COMPANY 


ORT: John Wood International Corporation 
Bennett Pump Division 
29 Broadway, New York 6, N. Y. + Cable Address: Woodinter 
CANADA: 101 Hanson Street, Toronto 6 





Joe... 
THAT CONVENIENCE 


is for your customers ,too! 





Yes, dealer Joe! This attractive combination of Bennett 
Gasoline Pumps and Eco Islanders is intended for the benefit 
of both you and your customers. 


With these units installed in your station, your customers get 
quick convenient, one-stop service—GAS, AIR and WATER. 


But!...here is how YOU gain, dealer Joe: 





@ You can modernize your service facilities at the gasoline pump island pleases motorists 


minimum cost. who now, more than ever, want longer car 


life and fewer repair bills. 
@ You save manpower because you save steps, 


time and effort...you save your customers’ 


® Getting under the hood and inflating tires 
time also. 


helps you spot small needed repairs and serv- 


© Air right at the island appeals to motorists ices... before they run into big repair bills. 


who have suddenly become tire inflation 
conscious in this national emergency. @ These services keep your regular trade com- 
ing back again and again...and aid in 
@ Offering complete air and water service at winning new customers for you. 


7 See “The Islander,” a full color, 
sound movie that shows you how 
to profit from island service - 
available for group showings from 
the District Offices listed below 


BENNETT PUMP DIVISION wmusxecon, micHican 


District Offices: Atlanta * Saltimore * Boston * Buffalo «© 


=, 
Vi + Charleston * Chicogo * Cleveland * Dollaos * Denver * Detroit * | woop f 
ft }) Konsas City * Los Angeles * Monroe * New York * Philadelphia + 
\S Pittsburgh * Rochester * Seottle * St. Povl * Sen Francisco Est. 1867 

1N CANADA: Montrecl * Voncowver * Winnipeg 








GIANT GEPIEERY UMTS like Uheee at our Whiting, Indiana refinery are by the investment of our many owners. Last year about two-thirds 
among the tools of our trade which help Standard Oil employees u of our profits were retained in the business to help pay for new 


earn good wages and enjoy steady work Our tools are made pom ble equipment and thus increased the book value of the owners’ stock 


1% BETTER the tools a man has on his job, the more he 

4 ‘Ton produce—and the more he can earn. Each em 
ployee of Standard Oil and ts subsidiary companies is backed 

by an average investment of $31,400 in tools and equipment 

There's an old question, “Which came first —the chicken 

or the egg””’ In our case, modern tools and equipment help 

us make a profit, but we could not have them unless we made 


a profit. In recent years, about two-thirds of our profits 


the money left after paying all expenses and taxes — have been 
plowed back into the business to help expand and renew the 


facilities that enable us to serve you 

The remaining one-third of the profits has gone in the form 
of dividend payments to those who then held shares of 
Standard Oil as a return on their investment. Last year's 
dividends had a value of $3.14 per share of stock 

Because they are good workers and are provided with good 
tools, our employees earn good wages and have the security 
of steady work 

Profits benefit our customers, too. Because of profits, new 
equipment increases the supply of products and improves 
their quality. That's the customer's “dividend 

Yes profits give investors a fair return on their investment 
They give employees good earnings, and the security of steady 
work. And they give you a dependable supply of products at 
Prices so economical that gasoline, for example —compared 
with most of the things you buy —is an outstanding bargain. 


STANDARD OIL COMPANY 


INDIANA 


HIGH PRODUCTION MEANS good earnings for N H HIGH PRODUCTION MEANS « fair return for Mra HIGH PRODUCTION MEANS lower prices and better 
James of our Casper, Wyoming refinery and for  Alvah P. Clayton of St. Joseph, Mimouri, one of the quality for millions of Standard Oil customers like 
46,700 other Standard OF employees. At our refin many owners of Standard Oil. No one person owns Myrtae Monen of Ft Dodge, lowa. « regular customer 
enes one tag reason for high production & our modern as much as 1% of our stock. Of the institutional of Newell H. Fawkes. Gasoline, for example, now 

tee crackers, the largest of which can produce owners, Including many educational and charitable aells at about the same price, excluding taxes, as in 
enough gasoline to heep 200 uur tiles ronning it , ho one owns as much as 4%. 1925; on « performance basis it is worth 50% more. 
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Richfield Admits Direct Control of Lessees 


Company Denies DJ's Antitrust Charge of Oral Agreements; 
Insists California Standard Case Decision Does Not Apply 


NPN News Burea 

LOS ANGELES — Lessees of Rich- 
field Oil Corp. of California are not 
independent businessmen. They are 
directly and firmly controlled by the 
company They are required to 
handle Richfield oil products and ap 
proved TBA items 

These facts, freely asserted by 
tichfield, are the foundation of the 
company's defense in the Justice De 
partment’'s “exclusive dealing” anti 
trust suit that opened May 8 in the 
U. 8. District Court of Federal Judg 
Leon R. Yankwich The case is con 
tinuing this week 

The government is trying to prove 
Richfield is illegally forcing independ 
ent dealers to handle its products 

Richfield says its lessees are not 
independent to begin with 

Two Different Operations—Early 
in the testimony, Richfield described 
its two kinds of station operation 

1. Leased out, or “L. O 
n which the lesse« 
as Richfield directs 


P stations 
onducts business 
2. Independent dealer 
which the company has no contro 


outlets in 
over the dealer 

Neither ontre ‘ ‘ es nor in- 
lependent dealers are bound by any 
ral exclusive lealing arrange 
nents, the company asserted 
the time the Richfield suit we 
n April 1947, the govern: 
Richfield had about 1,200 lesse« 


about 1,400 independent de 


Richfield Witness—W. G 

field's vice president 
nanager, Was 

questioned by Wil 

f the West Cos 

tice Department 

Asked about 

plan, Mr. King 


When a lessee Was 


yperator of an ‘L. O.’ station, he was 
told how we expect that station to be 
operated and run; and he was told t 
handle our products There 

‘ral arrangement It isar 
our direction 

Mr. Dixon asked So there is at 
tached to the lease a condition that 
the lessee purchase his entire supply 
of products from Richfield? 


Mr. King replied I repeat agair 


that there is no agreement It is 
simply a case that if he wants this 
lease he will run the station as we 
direct 


Government Argument—The gov- 
ernment contends the case is “sub- 
stantially the same in character” as 
the California Standard case decided 
for the government by the Supreme 
Court in June, 1949 In this case 
also heard by Judge Yankwich, the 
government charged California Stand 
ard had illegal “exclusive dealing 
written contracts with dealers In 
the Richfield case, the government is 
seeking a specific ruling outlawing 
oral as well as written arrangements 
of this kind 


“We regard the law as well es- 
tablished by the Standard Oil cas« 
said Mr. Dixon Richfield’s oral 
agreements, he charged, “specify and 
restrict the brands of petroleum prod- 
ucts” that may be handled at 3,100 
Richfield stations in six western 
states (compared to 2,600 when the 
suit was filed four years ago) 


Richfield Disagreement—Similarity 
n the two cases was strongly dis- 
puted by Richfield counsel Robert 
E. Paradise, who told Judge Yank- 
wich 


In the Standard case operators 
were acknowledged to be independent 
businessmen, and so it was a matter 
of whether exclusive dealing contracts 
ould be had with independent busi 
nessmen This is altogether different 
n that Richfield ‘L. O 
are controlled by Richfield They are 
not employes, agents or independents 
They are hired to rur tations as 


Richfield directs 


He also referred 
emorandum in the cass 


operators 





Behind the Headlines 


On-the-spot sidelights of the 
Richfield antitrust case are r 
ported by NPN’'s West Coast 
correspondent Frank Brees 


on p. 36 of this issuc 











from a statement made by Judge 
Yankwich in the California Standard 
case, in which the judge said 


“The government does not question 
the right of Standard to operate its 
own stations and sell therein any 
product it manufactures or distri 
butes 


This distinguished company-owned 
stations from independent Chevron 
stations. The decision against Stand 
ard was based on “exclusive dealing 
clause in lease with Chevron station 
operators 


Richfield declared It is not cred 
ible that antitrust laws were intended 
or could be interpreted to require a 
person to compete against himself 

How Richfield Operates — Under 
questioning, Mr. King said that Rich 
field does not distinguish between the 
“controlled lessees” and “independent 
dealers” in its advertising, does not 
pay them salaries or give minimum 
quarantees, does not pay social s¢ 
curity, insurance premiums or unem- 
ployment compensation for them and 
does not have a pension plan for 
them 

After Mr. King admitted that ad- 
vertising was under his supervision 
Mr. Dixon cited advertisements and 
radio commercials which referred to 

independent Richfield dealers” as a 
blanket reference 
general 


covering dealers in 


Lessees Testify —Most 
ernment 
vere present or fi I controlled 
lessees r 


f restraint, the government sought 


Witnesses the irs week 
stablish its allegation 


to show that the operators were ur 
jer orders not to handle competitive 
products, thus closing their markets 
competition Several witnesses 
told how they were instructed against 
handling unauthorized items but 
some of them said they handled the 
items anyway 
During this line if questioning 
Judge Yankwich observed It is ap 
parent that defendants are not 
seriously contending that they did 
not control the dealers 
Handling TBA—In another phase 
of questioning dealing with TBA, Mr. 
King explained that controlled lessees 
receive an approved list of TBA items 
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that harged against credit 
cards 

Mr. King said It 
to find an ‘L. 0.” operator handling 
competitive items We prefer that 
he handle only approved items H 
explained Richfield stands responsi- 
bility for debts on approved items 
but not for 


* not unusual 


thers charged to cards 

Mr. Dixon asked, “Do you instruct 
TBA distributors t« 
proved items? 

Mr. King replied, “No instructions 
are given one way or the other and no 
restrictions are placed on distributor 

On another background phase, Mr 
Dixon went into Richfield's position 
regarding split pumps. Mr. King said 
Richfield doesn't supply any now, and 
stated It is not our policy to sup 


ply or solicit sy 


» handle only ap 


lit pump business 
4 of all stations 
oday are perating split pumps.’ 
Mr. King also told the court these 
facta 

Richfield's marketing territory en 
braces three divisions North, consist 
ing of Washington, Oregon and part 
of Idaho; C overing northern 


California and most of Nevada: and 
Southern 


Probably not over 


entral 


vering balance of Cal 
fornia, Nevada and Arizona 
Richfield refinery, at 
Watson, has approximately 220 bulk 
plants and about 200 to 250 distr 
butors who work on « 


operates one 


ommission agent 
basis 

Company operated stations were 
discontinued during World War II 

Richfield holds title to petroleur 
preducts “until placed in customer's 
hands 

Government Witnesses Herman FE 
Wash., dealer-sales 
man for Firestone Rubber Co 
a aA government 


Green, Spokane 
called 


witness, testified 


that he sold 10 Willard batteries to 
Ernest P. Heinekin, Richfield “lease 
out” station operator in Spokane in 
August 1950 When he visited the 
«tation a week later, he saw the brand 
name turned toward the wall and 
asked Mr. Heinekin why He said 
Mr. Heinekin replied it was the alter 
native to returning the batteries 

Mr. Green testified that he tried 
unsuccessfully to sell other Richfield 
dealers 

In cross-examination, William J 
DeMartini, Richfield counsel, asked 
Mr. Green if he ever tried to sell his 
Firestone products to the Goodyear 
retail outlet or if Goodyear tried to 
sell its merchandise to the Firestone 
cutiet in his area 

Mr. Green answered No.” 

Another government witness was 
a former Richfield merchandiser 
Lieut. Robert L. Pittman, El Paso 
lex., who testified it was his duty to 
install, train and supervise Richfield 
operators of “L.O.” stations. When 
asked by the government counsel 
what action he took when he dis- 
covered an operator handling com- 
petitive products, he said it depended 
on the situation 

He cited as an example a Phoenix 
dealer who carried several cases of 
Triton motor oil for a customer with 
}0 automobiles and trucks who would 
use only Triton Mr. Pittman said 
he verified that and allowed the 
cealer to keep the oil provided he 
tored it out of sight. “Later,” said 
Mr. Pittman, “We sold the customer 
our oil; and the dealer then got rid 
of his Triton 

In cross-examination, Mr. De Mar 
tini established that the merchan- 
liser dealt only with controlled 
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lessees” and not with independent 
dealers 

In his testimony, Mr. Pittman dis- 
closed that Richfield policy opposes 
the “blue sky” practice of selling 
good will when the station is sold 

Another former Richfied “L.O.’ 
operator, George A. Bauer, testified 
that he was ousted when Richfield in- 
voked 24-hour cancellation clause, a 
standard feature of leases In his 
testimony, Bauer said that was cul- 
mination of a series of run-ins with 
Richfield merchandisers over his 
stocking competitive items He 
quoted a merchandiser as saying on 
one occasion, “If I didn’t cooperate 
they would find someone who would.” 

Other government witnesses were 
Lewis F. Rhodes, Spokane, Wash., 
former Richfield “L.O.” operator 
who said he had lots of calls for 
competitive motor oils but had to 
turn them down 

Eugene W. Cooper, Bremerton 
Wash., who said Richfield merchan- 
diser told him the company doesn't 
like to see “pie wagons” on its prop- 
erty and rebuked him another time 
for buying competitive motor oil 

Harold E. Pierce, Seattle, Wash., 
now a Texaco dealer, who operated 

Richfield station between 1945 and 
1949, who said he was asked not to 
do auto repairing, brake relining or 
tune-ups because he would get his 
hands dirty and not be able to keep 
up his appearance 


Multi-Pump Stations Join 


Self-Serve Group, Union 


LOS ANGELES A bloc of 39 
Golden Eagle stations has joined 
Serve Yourself Gasoline Stations 
Assn and simultaneously signed 
unionization contracts with Petroleum 
Drivers and Helpers Local 248, af- 
filiated with AFL teamsters’ union, 
the self-serve association revealed 
May 14 

Mostly multi-pump operations, the 
Golden Eagle stations are predomin- 
antly full service with some self- 
serves. The trade association has a 
special membership classification for 
multi-pumps that are regular service 
stations 

In its drive to organize multi- 
pumps, the union indicated that it 
preferred to deal with the stations 
through a central agency, like the 
self-serve association. The contracts 
include three parties—-union, associ- 
ation and individual station 

Since the unionization campaign 
began, 61 new members have joined 
the trade association, Dan Lundberg, 
executive secretary reported A 
clause in the union contract stipu- 
lates that no station outside the 
trade association will receive a bet- 
ter deal from the union than associ- 
ation members 


PETROLEUM NEWS 





THE WEEK‘’S Olt NEWS 





Ceilings Set for Station Services; 
OPS Rolls Back Used Drum Prices 


NPN News Bureau 

WASHINGTON Car washing 
greasing and other services performed 
by service stations are now covered 
by a specific ceiling price regulation 

The Office o., Price Stabilization re- 
moved them from terms of the gen- 
eral freeze by issuance this week 
of Ceiling Price Regulation 34, effec- 
tive May 16, covering services gen- 
erally 

The agency said CPR 34 contains 
the “fundamental” features of the 
general freeze, and, thus, prices are 
not expected to rise substantially 
Principal objective of the regulation 
was termed by OPS to be that of aid- 
ing the enforcement of price controls 

Later on, OPS expects to spell out 
specific prices for the thousands of 
services of all kinds subject to CPR 
34 

In another order (CPR 36) issued 
last week, the price control agency 
rolled back ceilings on used steel 
drums. OPS petroleum branch offi- 
cials said they would revise a tenta- 
tive draft of the forthcoming specifi 
regulation on lubes and greases to 
conform with the used drum order 

What Order Does—Effective May 
16, the drum order sets ceilings on 
“raw steel drums” of $1.50 for con- 
tainers of 30-39 gal. capacity, and of 
$1.75 for 40-58 gal. capacity. “Raw 
steel drums” were defined as used 
drums which have been emptied, but 
have not been reconditioned after the 
last emptying or which have been 
damaged to the extent as to require 
repairing 

CPR 36 permits sellers to require 
purchasers to return drums to them 
under penalty of forfeiture of deposits 

The projected lube oil order had 
been drafted to require deposits of 
$10, $6, and $4, on drums of 55-gal., 
30-gal., and 15-gal. capacities, re- 
spectively. In addition, the draft 
would require sellers who did not 
sell on a drums-returnable basis dur- 
ing the base period of Dec.19-Jan. 25 
to make the following allowances to 
purchasers if they change to a re- 
turnable basis: $2 for 55-gal. drums 
$1.50 for 30-gal. size, and $1 for 15- 
gal. type 

Just how these provisions would 
be changed in the light of the used 
drums order was not indicated 

Effect of Order-The agency said 
its drum order would correct a post- 
Korean distortion which saw used 
drum prices in some instances ad- 
vancing beyond 
drums 

“Prices of drum-packaged products, 
such as grease, lard, oil, antifreeze 
and numerous others,” said OPS, 
“have not advanced appreciably be- 
cause of higher used drum costs, al- 
though such advances might eventu- 


ceilings for new 
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ally have become necessary in the 
absence of price controls 

As a consequence of this holding- 
of-the-line, OPS does not expect any 
material changes in the ceilings on 
these commodities 

Agency noted that although a rec- 
ord post-war production of drums was 
set in January when 2,800,000 were 
manufactured, unfilled orders rose at 
that time to 9,500,000 

“Direct and indirect military re- 
quirements,” explained OPS “are ex- 
pected to accentuate the shortage.” 

Under CPR 34, the services regu- 
lation, OPS set ceilings at the high- 
est price to a customer of the same 
class during the same base period 
Dec. 19 to Jan. 25--used in the gen- 
eral freeze. In the absence of a con- 
summated sale of services, CPR 34 
established the highest offering price 
as the ceiling. 

If ceilings can't be established by 
these methods, then the seller of a 
service can fix his maximum price 
by using the ceiling of his “closest 
competitor” for the same service to 
a purchaser of the same class. If dur- 
ing the base period, sellers did not 
have a flat price for their services, 
but used a rate or a pricing method, 
they may continue to do so. However, 
the regulation prohibits their charg- 
ing more for “each factor” of the 
rate or method than the highest price 
charged for each factor during the 
base period. 

Station Price Posting Operators 
of gasoline stations and other serv- 
ice establishments covered are re- 
quired by June 15 to post their ceiling 
prices “in a prominent or clearly 
visible position” in their places of 
business 

The regulation also specifies that 
OPS, when it deems it necessary, 


can establish “uniform prices for sell- 
ers owning or operating more than 
one service establishment and may 
for this purpose require sellers to 
furnish the necessary information.’ 


Price Roundup Meantime, there 
were these other price developments 
here 

1. In an oral interpretation, OPS 
lawyers said imports of petroleum 
products are not covered by CPR 31 
the agency's general import regula- 
tion. Instead, they said oil imports are 
subject to terms of CPR 17, the whole- 
sale oil products order, which fixes 
ceilings on product shipments to this 
country at the same level as for 
products refined in this country 

2. OPS continued work on a “spell 
out” of heavy fuel oil prices along 
the East Coast, where Independent 
marketers contend they are caught 
in a “squeeze” by high transporta- 
tion costs 

3. Roger Williams, Esso refinery 
technician, joined OPS as chief of its 
oil refining section. Pat McKenna, 
former OPA official, is expected to 
become the agency's crude oil director, 
while Richard Phelps of New York 
City likely will be named oil director 
for the New York regional office 

4. Members of OPS’ contract motor 
carriers industry advisory committee 
urged the agency to issue “promptly 
an order permitting individual car- 
riers to adjust their own ceilings so 
as to correct “inequities” resulting 
from the general freeze 

5. An exemption from price controls 
was sought by harbor and coastwise 
contract water carriers for their tow 
ing operations within harbors 

6. Richard L. Bowditch stepped 
jown as full-time director of OPS 
Fuel, Transportation, and Public Util- 
ities Division. He was succeeded by 
G. Storer Baldwin, but will continue 
to work with OPS as a consultant 
Both men are with C. H. Sprague & 
Sons, Co., Boston 


NPA Clarifies How Building Curbs 
Affect Bulk Plants and Stations 


NPN News Bureau 

WASHINGTON Proceeding to 
iron out certain ambiguities in con- 
struction order M-4, as amended, Na- 
tional Production Authority has 
promulgated further amendments set- 
ting out that 

1. All projects certified for rapid 
tax amortization—including refiner- 
ies, bulk plants and pipe lines—are 
exempted from provision of M.4 re- 
quiring NPA authorization for any 
project using more than 25 tons of 
steel 

2. Bulk plants, refineries and pipe 
lines, unless so certified, are to be 
considered List C items—those re- 
quiring authorization for 25-ton steel 
use. Service stations remain List B 


items and require authorization when 
costing more than $5,000, regardless 
of the materials to be used 

Although PAD is now in the proc 
ess of drawing up tailored construc 
tion regulations for the oil industry, 
under approval from NPA, indica- 
tions are that these regulations will, 
however, embody the same ‘“stand- 
ards and principles” as NPA's M-4 
although “better fitting” to oil's spe- 
cial needs 

Commercial Construction_M ¢ an - 
while, NPA is emphasizing to busi 
nessmen that commercial building 
which had not been at the “commence 
construction” stage at the Jan. 13 
effective date of M-4 and had been 
suspended, might very well be al- 
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NPA has warned, should be locu 
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Oil Men Asked to Use ‘Restraint’ 
In Demands for Critical Materials 


WASHINGTON Spurred on to 
production effort by Presi 
lent Truman, leaders in the oil, gas 
power, minerals and coal industries 


greater 


at same time got the admonishing 
word from top mobilization officials 
on May 9 that they simply aren't 
going to get all the critical materials 
they think are needed to comply with 
hief executive's request 

Right back at Defense Mobilizer 
Wilson and NPA Administrator 
Fleischmann, however, Interior Secre- 
tary Chapman fired the polite though 
firm answer that he and his defens« 
want to keep our hands 
right in there to get what these in 
lustries need to do the job 

None are 


agencies 


‘more vital and impor 
tant” to success of mobilization pro 
gram, said Mr. Chapman, adding that 
Interior 


Department 5 naturally 


oncerned lest mater shortage 


bottleneck achievement produ 


t n goais 
It was all good natured, of course 
Urges Restraints — Mobilizer Wilsor 
started President 


Truman had spoken by telling tl 


things off after 
int meeting of Interior's 


ndustry advisory ouncils 
be possible to speed product 
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d everyor 
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time, Mr 


sured industry men they need no 
fear’’ that their interests are not be 
ing forcefully and vigorously 
pressed" by Chapman's agencies. If 
the latter got all they wanted, he 
said streets would be running wit! 
petroleum, the air filled with Jovian 
bolts and fields piled high with coal 
President Truman, in his speech 
opening the session, talked in gener 
al terms of great danger of Con 
munism and how the country is under 
urgent necessity of preparing to n 
bilize quickly for war. He said th 
means extending controls for another 
two or three years, by which time, as 


suming no war, productive capacity 


should be great enough to allow d 
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Half-Cent Boost in U.S. Gasoline Tax 
Gets Committee's Tentative O.K. 


WASHINGTON-—In a _ merry-go- 
round voting spree of here-today- 
gone-tomorrow, the House Ways and 
Means Committre was on record at 
NPN press time as tentatively in fa- 
vor of increasing the federal gasoline 
tax from present rate of 1.5c to 
providing for an estimated revenue 
increase of about $200 million § an- 
nually 

At the same time, the committee 
also voted to make Diesel fuel used 
for highway transportation subject to 
the same tax rate as gasoline. Diesel 
fuel at present is not taxed by the 
federal government 

The on-again-off-again confusion 
on the gasoline tax had its start on 
the morning of May 14 when the 
committee tentatively agreed to a 
0.5c boost. That same afternoon, it 
reconsidered the morning action and 
decidefl to hold the tax at the present 
1.5c level. On the following morning 
of May 15, however, it again voted 
to boost the gasoline levy to 2c. All 
action was still termed “tentative.” 

It was reported that the commit- 
tee elected to increase the gasoline 
tax rather than impose a $5 “use” tax 
on motor vehicles, similar to the 
World War II levy 

The committee also voted tenta- 
tively to 

1. Broaden the base of the existing 
3% tax on transportation of proper- 
ty by making subject to that excise 
the transportation of oil by barge or 
tanker where the shipper is trans- 
porting his own oil 


2. Raise the tax on auto parts and 
accessories from 5° to 8% to bring 
in an additional $56 million annually 

3. Do likewise with respect to the 


present 5% levy on trucks, truck 
trailers and busses, to raise $6 mil- 
hon more annually 


Diesel Tax--The committee esti- 
mated that the tax on Diesel fuel 
would enrich the Federal treasury by 
$10 million annually; that on barge 
and tanker transportation by $3 mil- 
lion 

There was some doubt, however, 
that the Diesel levy would stand 
when the committee gets around to 
finally voting out a new revenue bill. 
That was because the proposed tax 
threatens all sorts of complications, 
not the least being that which would 
confront the refiner in trying to de- 
termine quantity or even which of 
the various products he makes actu- 
ally winds up being burned by Diesels 
using the highways. 


While reaching out at these new 
revenue sources, the House tax group 
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at the same time decided against 
looking to certain others for more 
money, as suggested by the adminis- 
tration. 

Among other :ctions, it refused to 
make transportation of gas by pipe 


line subject to an excise levy, or to 
increase the excise on oil, gas and 
electric appliances from 10% to 25° 

The committee was expected to 
complete final voting on all new tax 
proposals this week and report out a 
new revenue bill some time thereaf- 
ter. However, since the Senate Fi- 
nance Committee intends to closely 
review all action taken by the House 
it may well be several months befor« 
Congress itself effacts any new 1951 
tax law 


Now Is Time for Synthetics—Chapman 


By NPN Staff Writer 


Detailed data on the comparative 
costs of producing liquid fuels from 
natural crude oil and synthetically 
from coal or oil shale is being com- 
piled by industry experts and should 
be available in another few months 
The final report will have a major 
bearing on subsequent official deter- 
minations revolving about the ques- 
tion of launching synthetic produc- 
tion on a commercial scale 


Meanwhile, however, by implication 
at least Interior Secretary Chapman 
appears to be toying with the idea 
of using proposed new authority un- 
der the Defense Production Act to 
have the government construct one 
or two synthetic liquid fuels plants 
of commercial size 


Mr. Chapman's inference could be 
drawn, not so much from what he 
said but from the manner in which 
right in the middle of urging that 
government be allowed to build fa- 
cilities and to lease or operate them, 
he chose to ring in a discussion of 
advances made in synthetic fuels re- 
search, winding up with this com- 
ment 


Urges Synthetics Plants— “I believe 
that it is time to put our oil shale 
and coal resources to work. One or 
two shale and coal plants of commer- 
cial size built now would pioneer fu- 
ture large-scale production of liquid 
fuels from these sources.” 


His discussion was sandwiched in 
between mentions of how this author- 
ity would be helpful in getting con- 
structed certain highly specialized 
facilities needed to make compo- 
nents for military grade avgas or to 
refine ores and minerals. He also 
insisted that giving government au- 
thority to build plants, factories and 
other industrial facilities “would not 
mean putting (it) into competition 
with private industry.” 


As for the need to have govern- 
ment-plant authority in the petro- 
leum field, Mr. Chapman said there 
is an immediate requirement for ex- 
tremely costly, highly specialized fa- 
cilities which, “except in rare cases,” 
would have little or no economic val- 
ue in a peacetime economy. He point- 


ed out that probably the greater part 
of this expansion would be made by 
private industry if suitable long-term 
product purchase contracts can be ne- 
gotiated. However, the authority to 
build would insure more prompt in- 
stallation of facilities at the time 
and place most advantageous to the 
defense effort and also would enable 
smaller, independent units in the in- 
dustry to participate to a greater ex- 
tent in the emergency program. 

A progress report on the compara- 
tive costs of synthetic versus natural 
base petroleum products was given 
to National Petroleum Council last 
week by W. 8. 8. Rodgers (Texaco) 
and R. E. Wilson (Indiana Standard), 
chairmen, respectively, of NPC's Syn- 
thetic Liquid Fuels Production Costs 
and Million B/D Petroleum Products 
Committees. Both groups were cre- 
ated at the request of Interior De- 
partment for the purpose of develop- 
ing industry estimates which would 
prove or disprove Bureau of Mines 
claims that synthetics are now com- 
petitive, or nearly so, and that ca- 
pacity can be developed at lesser cost 
in materials than from natural crude 

Mr. Wilson told NPC his committee 
is dividing into four segments its es- 
timates of dollar and material costs 
of boosting petroleum products avail 
ability 1,000,000 b/d 

First Segment—To show cost of 
adding 500,000 b/d by providing nec- 
essary transportation to balance pres- 
ent crude producing capacity with 
present refining capacity 

Second Segment——Involves costs of 
exploring for, finding and developing 
300,000 b/d of new crude production 
in District 3, Gulf Coast, of provid- 
ing necessary transportation and of 
building new refineries to process 
that crude. 

Third Segment—Give costs of a 
100,000 b/d refinery in the Pacific 
Northwest to run on crude trans- 
ported from Alberta, Canada, field 

Fourth Segment—Show the same 
data with respect to 100,000 b/d of 
Venezuelan crude with new refining 
capacity on East Coast. 


For synthetic fuels committee, Mr 
Rodgers said in an interim report 
that the study has reached the point 
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Manpower C 


mittee 
nent costs for plants and all off-site irge PAD to set up the machinery 
To review, upon request from em 
ployers in the industry, requests for 
wcupational deferments under the 
Selective Service Act and requests for 
lelay in calls to active duty for re 
servists holding key positions in the 
industry ind to make recommenda 
tions to Selective Service Boards and 
the military authorities; such recon 
mendations to be based on the in 
vidual’s importance to the national 
program for increasing the supply of 
petroleum and its products 
Such action would go a step be 
yond similar PAW activity during 
World War II and cover reservists 
as well as selectees, committee. point 
ed out 
The committee also 
1. Urged the Defense Department 
to set up a rotation plan for return 
ing oil employes after serving a spec 
Nendveds of recent terviee Wallen co ified time in the armed forces 
modeling jobs have been well under 2. Urged that PAD have at hand 
the $5000 limitation with ERIE Porce well-defined plans for activation of 
law Enamel ts manpower organization at very 
short notice 
Number of Employes Following is 
You Can Remodel a committee report on oil industry 
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War II Oil Price Bungling 
Being Repeated, IPAA Says 


DENVER Price 
ities are 


control author 
following a course that 
threatens to repeat discriminatory 
and unsound oi! pricing actions taken 
during World War II 
Independent 


directors of 

Assn of 
America charged at mid-year meet 
ing here last week 


Petroleum 


These actions during the last war 
Kreatly depressed oil prices in rela 
tion to other prices and the rising 
costs of finding, developing and pro 
ducing crude oil,” a director said in a 
resolution As a result of OPA 
policies, our reserve producing capa 
city was dissipated and the American 
consumers suffered the hardships of 
temporary oil shortages in 1947 and 
1948. The nation cannot afford to 
repeat these mistakes by following 
unrealistic price policies 

As adopted, the resolution urged 
federal agencies concerned with oil 
to “recognize the disparity between 
oil prices and the price of other com- 
modities’ and avoid discriminatory 
and unequitable price actions that 
would threaten the future oil supplies 
upon which the nation’s security de- 
pends 

Directors also adopted resolutions 
to 

1. Urge Yull participation of indus- 
{ry association officials on industry 
advisory groups in government agen- 
cles 

2. Create a Western Hemisphere 
OU Study Committee to make a com 
prehensive analysis of oil for both 
national and hemispheric defense 
the committee to report as soon as 
possible 


New Jersey Tax Boost Dies; 
State Price Study Ordered 


Proposals to boost New Jersey's 
gasoline tax le from 3c to 4c per gal 
and to establish a state board to 
regulate retail price of gasoline died 
with adjournment of legislature 

However, Assembly Joint Resolu 
tion 13 creating a sx-man commis 
rion to study “factors governing the 
fixing of prices of gasoline” and to 
recommend “possible means of con 
trolling the industry within the state 
in such manner as to stabilize the 
ndustry, to prevent the artificial 
fluctuations of the price of gasoline 
and price wars, and “refusal of lead 
ers to sell gasoline to the public under 
such circumstances passed both 
houses 

Michigan Referendum threatened 
by Michigan CIO Council on 1.5¢ per 
gal. gasoline tax increase voted by 
both houses of state legislature May 
® cannot be put on ballot until next 
state election in November 1952 un- 
der Michigan law, Joseph Hadley 


32 


secretary of 
Assn., said 

Increase would boost Michigan tax 
to 4.5c per gal., effective June 1 


Michigan Petroleum 


Governor Williams said in advance 
of vote that he would veto any tax 
increase over 13c, which budget 
compilation he released indicated 
would be sufficient to finance Good 
Roads Federation goal of $130 million 
a year for road construction. How- 
ever, test vote at time of tax bill 
passage indicated both Senate and 
House could override veto 

Texas Governor Shivers has with- 
drawn his implied support of lc per 
gal. gasoline tax increase proposed 
in Senate committee version of 
House-passed tax bill raising taxes on 
18 sources 


New Army Grease Used 


In Arctic or Tropics 


WASHINGTON-—-A new “all-tem- 
perature” grease-—Specification No 
MIL-G-10924 (ORD) has been 
adopted for use on all Army vehicles 
and artillery pieces, officially super- 
seding at least three old grease 
“specs”.Army 2-106, Ordnance AXS 
781 and Ordnance AXS-1169-—-and 
due to replace several additional ones 


The new lubricant, the Army re- 
ported, performs equally well in 
tropic heat or Arctic cold and results 
from extensive tests conducted over 
the past three years, including “Op- 
eration Greaseball" during which 12 
Army vehicles traveled 20,000 miles 
in varying climates 

With lubricants 


“ordinary” Army 


said, 30 man-hours had been required 
to convert to cold climate operation 
a vehicle that had been lubricated for 
warm weather. New grease, however 
permits immediate shipment of vehi- 
cles to Arctic regions with only the 
changing of engine oils and gear 
lubricants, according to Army 

The all-weather lubricant is said 
to be suitable for use in temperatures 
ranging from 30 deg. F. to +125 
deg. F 

Copies of new “specs,” plus addi- 
tional information, can be obtained 
from Office Chief of Ordnance, Re- 
search & Development Division, Re- 
search & Materials Branch, The Pen- 
tagon, Washington 25, D. C. Army 
urges that all written inquiries be 
‘very specific’ on details requested 
and says telephone inquiries would 
be preferred, where practicable. Call 
Liberty 5-6700, Extension 73891 


Fire Protection Group OK’'s 
Flammable Liquids Rules 


DETROIT—National Fire Protec- 
tion Assn. officially adopted a Sug- 
gested Ordinance for the Storage 
Handling and Use of Flammable 
Liquids at its May 7-11 convention 
Adoption follows extensive discussion 
and several years of work by the 
association's Committee on Flam 
mable Liquids ‘see NPN May 24 
1950, P 24) 

Recommendations cover the follow- 
ing aspects of oil operations: stor- 
age; piping, valves and fittings; bulk 
plants; service stations; refineries 
processing plants; oil use in heating 
and power devices; and use in com- 
mercial and industrial establishments 


Defense Agency Chairmanship Dispute Goes to Truman 


WASHINGTON—Unable to get 
anywhere in negotiations with the 
Justice Department, Interior Secre- 
tary Chapman on May 15 took the 
extreme measure of appealing to 
President Truman for exemption of 
oil industry committees from DJ's 
rigid rule that requires all defense 
advisory groups to be under the 
chairmanship of a federal employe 


The response he got from the Chief 
Executive could not, however, be as 
certained before NPN press time 


In going to the President, Secre- 
tary Chapman was following up his 
declaration to last week's meeting 
of the National Petroleum Council 
that, by some means or other, he 
hoped soon to be able to clarify its 
status in his defense organization and 
also that of any other oil industry 
advisory groups he might choose to 
set up 


Action by NPC-—In the meantime, 


pending settlement of the chairman- 
ship issue, the industry through NPC 


showed a determination to continue 
helping PAD through OGD by agree 
ing to 


1. Study and report on the manu- 
facture, sale, installation and use of 
petroleum consuming equipment, but 
without making any projections or 
forecasts as to future trends 


2. Have its Transportation Com- 
mittee undertake a census that will 
show the number of tank trucks in 
all categories of ownership and us¢ 
pertinent to the industry 


3. Determine availability, adequacy 
of transportation facilities and mini- 
mum materials required for produc- 
tion and transportation of LP-gas, 
so that spot shortages or tight sup- 
ply situations might be avoided next 
winter 

4. Investigate the feasibility of un- 
derground storage for petroleum 
products, including LP-gas, as a 
means of reducing industry's steel 
requirements and as protection 
against enemy attack 
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Are Controls Helping Nation or Bureaucrats? 


The oil industry could well take an immediate long and 
hard look at President Truman's recent recommendation 
to Congress to continue the National Production Act 
price control—-for two years and also to so greatly in- 
crease his personal powers as President as to permit 
him to take the country a very long way down the road 
to state socialism, a course which Truman and his fol- 
lowers have long been finagling to do 

This critical look could also well include the industry 
determining whether the Administration's control over 
industry prices is in the interest of the public and of our 
war mobilization; in fact the oil industry might well con- 
sider the question whether, after this trial run, the country 
needs and should have Administration control of oil prices 
The industry need but look back to the last war and the 
monkey business that OPA inflicted on the oil industry 
and its prices to see how much against public interest 
and the prosecution of a war, control of oil industry 
prices can be 

This price control act expires June 30, 1951. From every 
indication many industries will make a big fight against 
it, that is, to let it expire and thus eliminate all price 
control. The live stock people seem to have a good case 
against price control right now, as have others including 
the retail trade in many lines where keeping track of 
prices on thousands of items is close to the impossible, 
and keep the cost within the sale prices set by OPS and 
with the labor supply steadily diminishing. If the oil 
industry is going to make a fight against price contro! 
now is the time to do it, for the longer tae industry 
keeps silent the more the political strength of the Ad- 
ministration will prow with the increasing jobs it is 
adding every day 


Industry Should Watch Where Controls Headed 


If the oil industry does not want to fight against con- 
trol of its prices, it undoubtedly should arrange for a 
thorough going over of oil price control by Congress 
so as to make sure the control is headed in the right 
direction, is being as well administered as can be ex- 
pected of government bureaucracy and will not fly off 
the track somewhere down the line. In seeking such a criti- 
cal study the industry should keep well in mind that, as on 
the organizing of OPA in the last war, neither the oil 
industry nor the government agency just set up to or- 
ganize the industry for this war, nor any individual oil 
organization or oil men were consulted about the estab- 
lishment of goverement control of oil prices. That oil 
prices were going under government control came out of 
a clear sky and, so far as NPN has been able to learn, 
no one seems to know just who cooked up the idea. There 
had been no change in oil markets sufficient to warrant 
any such move, in fact the industry's record, since it 
recovered from the throttling fingers of OPA, has been 
one of maintaining low prices, not only as a policy of the 
major companies but also because there has been sufficient 
supply of oil to competitively keep prices down 

This sneak attack from the clear blue would indicate 
more the aim of some of the Fair Dealers to grab onto 


industry. The course of oil prices since this seizure cer- 
tainly does not justify it as the markets in the main have 
been more down than up. The Independent Petroleum 
Assn. of America at its directors meeting at Denver last 
week, adopted strong resolutions condemning the Admin- 
istration price policy, and calling attention to the unfair- 
ness of OPA’s acts in the last war and also putting the 
blame of higher prices for oil after the war flatly on 
OPA's unreasonably low prices, prices which were set 
at below the current markets and were obviously main- 
tained for political purpose and regardless of the fact 
that they cut down severely the country’s war supplies and 
would force higher prices after the war as the industry 
feverishly sought more oil reserves and more oil supplies 


Associations Should Study the Act 


All oil associations should hasten studies of the effect 
of this price control act on their members and decide 
whether they wish to join the protestants, and there will 
be many, to continuing this price control law after June 
30th this year. Right now the industry's suggestion for 
elimination of price control and that higher prices prob- 
ably will be needed some time in the future to get the 
million barrels a day and more additional supplies that 
will be required from this country alone, will undoubtedly 
be met by reference to industry profits. However those 
profits in today’s dollars are not so great, and in tomor- 
row’'s dollar they will be a whole lot less. This is a story 
the major oil companies have failed in putting over to the 
public, and it is primarily their responsibility to do so 
But despite this, the industry should pursue the course 
that it thinks will best serve the American people 

As to the socialistic aims of Truman as set forth in 
his demand for extension of price control and the Na- 
tional Production Act, they, as one might well expect, 
are bad, but they are only the natural result of all that 
Truman has stood for and demanded of the country and 
that Roosevelt before him sought to achieve. Truman 
now wants to license all business with the granting of 
that license and its cancellation being solely by him per- 
sonally. The excuse is it would permit him to enforce 
price control easier. Even with an intelligent, fair minded 
man in the White House this would be bad, but with one 
such as Truman has shown himself to be it undoubtedly 
would be just plain murder for any business that did not 
happen to conduct itself so as to please Truman and his 
socialistic and even communistic minded associates. But 
even without any alleged misconduct on the part of busi- 
ness, such a licensing system, without trial of any kinda 
would make Truman the Stalin-like dictator of the busi- 
ness world, and it also would make for much easy-picking 
by many of his money grabbing associates 

The proposed changes also would provide putting labor 
and government more directly in charge of all price and 
wage regulations, much the same as the labor leaders de- 
manded of Truman when they walked out on him several 
months ago and on which he has capitulated, only now it 
would be put into law 


Another strongly socialistic change would permit Tru- 
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nan to take over such factories and businesses and in fact 
any property that he pleases by simply filing a petition in 
any court and without any notice whatsoever or prior 
negotiation with the owner, pay 75° of the price that 
he thinks the owner should sell at and take possession 
without the owners having a word to say about the whole 
transaction. This power of condemnation would be so 
broad as to permit the government to grab any existing 
business and immediately start to operate it directly 

These are about the boldest and most revolutionary de 
mands made of Congress, demands that if not defeated 
will socialize this country just as much, but with much 
less effort and fuss and feathers, as has Britain national 
ized many of its industries 

It is high time every oil man got that club out of his 
woodshed, or some day soon he may have to get out his 


shot gun, and then it may be too late 


Admission by Richfield It Controls Lessees 
Could Be Yardstick for Success of lowa Plan 


It is interesting to see the attorneys for Richfield 
Oil Co. of California come right out in court, where 
the company is on trial for alleged violation of the anti 
trust laws, and boldly assert that the company does 
contrel the operations of its leased-out stations 

Up to that admisrion in Los Angeles last week the 
policy of oil companies has been to insist that such 
lealers are absolutely independent in every way 

What the effect of this contention by Richfield will be 
on Richfield and the industry will be most important 
to se 


Will it cause the government to argue that Richfield 


sets the retail price and if so how much of that job does 
the industry want to assume and with what result’? 

Will it aid the labor rackets to “organize” the dealers, 
as they long have been endeavoring to do? 

Does it mark a new era of better station operation 
by the supplying company enforcing the best rules for 
maintenance and merchandising, and will such an era 
compensate for any disadvantages”? 

“Independent’” dealers in the main have long been 
a headache. Some have been excellent operators and 
have done marvelous jobs of selling and station mainte 
nance, but too many have been unsatisfactory, 80 much 
so that even with a 30-day cancellation clause in the 
leases, the owning companies have not been able to 
make good business men out of them nor good house 
keepers 

Sixteen years have passed since the establishment of 
the “Iowa plan” by the Standard of Indiana which plan 
was the company turning nearly all of its stations over 
to dealers. Maybe this Richfield suit by the government 
will develop worthwhile data as to the success or failure 


of the plan? 





Our thought is the key which unlocks the doors 
of the world— Carlyle 

Editorials are written to stimulate discussion 
because it is only through broad and thoughtful 
discussion that a nation, an industry or a com- 
pany can arrive at sound decisions. NATIONAI 
PETROLEUM NEWS always welcomes comments on 
its editorials 

Please write Warren C. Platt 
West 3rd St., Cleveland 13, Ohio 
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Royal Dutch Power in World Markets 
After 60 Years of Hard Competition 


was an alliance 
companies 
tionship that continues today 


Farly Marketing 
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Sinclair Invites Inventors 
To Use Oil Research Labs 


‘PN News I 

CHICAGO Complete facilities of 
Sinclair research laboratories at Har 
vey, Il., will be thrown open for the 
use of independent inventors who are 
researching, developing and proving 
Kerosine for out ideas for better petroleum prod- 
Spencer, Sinclair presi 


with the Shell 


in 1907, a rela 


lemand when Royal dent, says 
operations in the 
Indies before the 


Inventors first must submit their 
ideas for better products or better 


Because of the application of products to the labora- 


transportation haul tories’ board of directors. The di 


other Far East rectors then will select from among 
ons became the the ideas those which show the mos 


promise 


Europe Entry int Every idea submitted must be pro 
European markets tected by a patent application or pat 
rapid development ent. This provision, Mr. Spencer said 


Diesel en is in the interest of the inventor as 
well as of the laboratories 

In return for its investment—of 
money, time, facilities and personne! 
Sinclair will receive the privilege of 
using the inventions free of royalties 
Spencer said. He emphasized that 
in no way impairs the inven- 
tor’s opportunity to sell his idea in 


lanes 
of oi] for steam 
new marketing 


wide variety of 


lubrication equip 


their earliest forms all other quarters, or to make any 
modern service station installa- 


kind of arrangement he wishes out- 
side of his agreement with Sinclair 
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LP-Gas Boosts Advertising to Fight 
New Attacks by Electric Industry 


By Leonard Castle, Midwest Editor 


An insidious new campaign, com- 
pounded of half-truths, distortions 
and omissions, is being waged by 
the electric industry in an effort to 
combat and discredit the great strides 
made in recent years by the fast- 
growing liquefied petroleum gas in- 
dustry 

To counteract this clever propa- 
ganda, the LP-gas industry is step 
ping up its year-old advertising and 
public relations program to reach an 
estimated 103,500,000 readers. Al- 
ready more than 750 industry mem- 
bers, including marketers, producers 
and manufacturers, are contributing 
to the program and interest was fur- 
ther stimulated at last week's con- 
vention of the Liquefied Petroleum 
Gas Assn. in Chicago 

Lee A. Brand, vice 
Empire Stove Co. at Belleville, Ill 
and chairman of the National Com- 
mittee for LP-Gas Promotion, said 
that money contributed to help fi- 
nance the campaign should be re 
garded as “a business insurance pol- 
icy.” He pointed out that 

Every time an LP-gas marketer 
loses a customer to the electric in- 
dustry it costs him an average an- 
nually of $32 in gross profit and an 
average of $20 in annual net profit 
before taxes and overhead, providing 
the customer is using gas for cooking 
and water heating 3ut, if the cus- 
tomer were using LP-gas for all four 
big jobs, cooking, water heating, re- 
frigeration and heating, the LP-gas 
marketer would lose annual gross 
profit of $145 and annual net profit 
of $72 before taxes and overhead 

al > . 


president of 


The electric industry's new broad- 
side at LP-gas is contained in two 
booklets. One, entitled “Go All Elec- 
tric the Modern Way,” was prepared 
and distributed by the Farm and 
Rural Market Development Commit 
tee of the National Electric Manufac- 
turers Assn. The other was distrib- 
uted by Hotpoint, Inc., and is en- 
titled “Hotpoint Looks at Tomorrow 
Today — Electricity Versus Bottled 
Gas 

The electric association booklet re- 
luctantly admits that the LP-gas in- 
dustry has been making considerable 
progress. It says, on the inside front 
cover, that “You're letting LP-gas 
get away with too much, and it ain't 
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necessary.’ It then notes that: “Sales 
of LP ranges, water heaters and re- 
frigerators have been growing stead- 
ily, and as you know, electricity for 
these services is better, safer, cleaner 
and in most cases, cheaper. But, do 
your customers know”? Here even 
farmstead use of LP-gas equipment 
has been increasing.” 

A good example of how the elec- 
tric industry distorts facts and fig- 
ures to serve its own purposes is con- 
tained in a chart purporting to show 
that electric ranges outsold LP-gas 
ranges in 1949, 2.28 to 1. The fallacy 
is that the electric association used 
the total electric ranges sold in all 
areas, urban as well as suburban and 
rural, but only used the number 
of LP-gas ranges sold——not including 
ranges using natural or manufac- 
tured gas in the cities. Had the as- 
sociation been fair in its comparison 
and used all the gas ranges sold 
against all the electric ranges sold 
the picture would have been reversed 

> > > 

The booklet 
point 


recommends a five- 
program for beating LP-gas 
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competition. These suggestions are 

“1. Assign a top man to the job 
of selling ‘All-Electric’—and that 
means a real top man 

“2. Give him authority to estab: 
lish and carry through a program 
geared to hit hard and often on a 
broad ‘Go Electric’ front 

“3. Make a thorough survey of 
your territory to determine the ex 
tent of the inroads being made by 
bottled gas in your territory. Don't 
assume you know anything about 
these inroads—the chances are you 
know less than you should 

“5S. Establish a sufficient budget to 
assure an effective program.” 

The survey, according to the book- 
let, should reveal: The number of 
LP-gas users; location of users 
farm, rural, small towns; reasons 
why they bought LP-gas appliances 
and farm equipment; use being made 
of LP-gas; types of installations 
and costs of each; how LP-gas is 
being sold (by the therm, gallon 
pound, cubic foot) and its cost; ac 
tual average operating costs in deal- 
er's home territory of various LP- 
gas appliances in relation to compar- 
able electric appliances; cost of LP- 
gas appliances 

The LP-gas industry already has 
published three complete rounds of 
advertising and will release its fourth 
this spring and summer in American 
Home, Better Homes @& Gardens, 
Good Housekeeping, McCall's and 
Saturday Evening Post 





New Jersey Fuel Oil Distributors 
Get Banker's Slant on Financing 


By Raymond E. Bjorkback, Eastern Editor 


A Paterson, N. J.. banker, Norman 
Brassler, gave the Fuel Oi] Distribu 
tors Assn. of New Jersey some 
financing pointers the other day 
which could prove most valuable to 
distributors of all types 

With working capital as tight as 
it is these days, it may be that many 
a distributor should have a bank 
loan. If a loan isn't needed now, or 
isn’t advisable, it may be later on 

The necessity for a summer heat- 
ing oil fill-up program, with its in- 
ventory problems, shortly could make 
a loan the thing to have. If inflation 
continues, many are sure to need 
more working cash. 

Mr. Brassler came up with timely 


encouragement 
see your banker.’ 

Cautioning that the banker is cer- 
tain to want to see a financial state- 
ment verified by an independent ac 
countant, Mr. Brassier also gave a 
tip that’s good anytime, and can't be 
over-emphasized 

“One of the most useful things you 
can have in your business, whether 
you ever intend to seek a loan or not, 
is the kind of bookkeeping and audit- 
ing system which really gaves a clear 
and complete picture of your busi- 
ness at all times. This may sound 
elementary, but I dare say that some 
of you in this room do not have this 
And the chances are the more op- 


Don't hesitate to 
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erating figures you have, the 
successful your entire 


more 
range of op 
erations will be 

Other pointers given by Mr 
ler bear repeating, too 


3rass 


It could be sound financing to bor 
row against trucks 
tanks, buildings or other equipment 


purchases of 


and spread the payments over a per 
iod of time, instead of paying cash 

The local] bank carrying your com 
pany account may be the obvious 
place to go. That bank, though may 
specialize in types of financing into 
which your requirements don't fit, or 
may be up to the limit of the amount 
f 


oF commercial loans of your type 


that ita policy structure will allow it 
to make Simply gz to another 
bank 

Expect a los » be tailored to fit 

cumstanc 
be repaid 

month to s ar i erm iOan ex 
tending more a ve either 


unsecured 


Security f quite varied character 


ean be acceptable to the banker It 
can be in the form of assets jike life 
marketable stocks yt 


bonds, or real estate your accounts 


nsurance 
receivable r inventory 

In this latter connection, financing 
through fleld warehous« receipts is 


oming into increasing use It is not 
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economical for a distributor having 
less than 250,000 gals. storage capac- 
ity. But it can often be utilized to 
advantage by the larger distributor 
who cannot, or does not, wish to tie 
up large amounts of capital in in- 
ventory, particularly on peak season- 
al requirements 

As explained by Mr 
works this way 

Special field warehouse concerns 
are called into the picture by the 
bank These companies appoint a 
custodian for the inventory located on 
the distributor's premises, this man 
usually being selected from the bor 
rowers organization 

Signs are tacked up and locks are 
put on the valves of storage tanks 
Warehouse receipts are issued for 
the amount of the pledged oil which 
s released only upon the written au 
thority of the bank which holds the 
warehouse receipts issued by the field 
warehouse company 


Brassler, it 


A bank usually wil] advance 75 
to 8O of the product cost on these 
field warehouse receipts The bank 
releases part or all of the inventory 
upon repayment of part or all of the 
loan by the borrower 

The cost of this service usually 
runs from 0.75 per year of the 
amount borrowed to something in ex 

¢ 92 


ess of 2.5° per year, plus the cost 


if the bank loan 





Richfield Antitrust Trial Stirs 


Little Interest in Los Angeles 


By Frank Breese, West Coast Correspondent 


Even though it involves a several 
lion dollar retail operation, the 
Richfield dealing anti 
trust case broke on the West Coast 
with the force of a soap bubble 


exclusive 


Outside of petroicum marketers 


and industry executives, very few 
people are aware that there is such 
a trial So far the only member of 
the press to attend the sessions has 
been the reporter covering the case 
for NATIONAI PRTROLEUM NEWS 
and Platt's Oilgram News. So, none 
of the Los Angeles papers or the 
wire services have carried any stories 
about it 

Attendance has been lght The 
first two days about 20 people were 
present. Later in the week, only a 
handful of spectators watched the 
proceedings 

Although the case is significant, it 
lacks glamour Apart from being 
weighty, the issue is somewhat com- 
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plicated So there is nothing about 
it to catch popular fancy 

But actually the case shines with 
nterest for those following it The 
government is pressing hard to show 
that Richfield is practicing unfair 
restraint, with earmarks of an incip- 
ient monopoly Richfield is resist- 
ng the charges with grim defiance 


This sober conflict is being con- 
ducted in an atmosphere of quiet 
lignity, enhanced by the stateliness of 
a high-ceilinged, panelled courtroom 
turnished and decorated with elegant 
restraint. Despite the stubborn dif- 
ferences, no animosity between the 
protagonists has been evident In 
fact, when recesses are called, the 
opposing attorneys chat and joke 
with the genial spirit of friendly op- 
ponents on a bowling alley 

The principals are U. 8S. Judge Leon 
R. Yonkwich William C. Dixon, 
head of the Pacific Coast office of 


the Justice Department's antitrust 
division, and his staff of young legal 
aides; and Richfield’s brace of attor- 
neys, Robert E. Paradise, of the firm 
Krystal & Paradise, and William J 
De Martini, attorney for his com- 
pany’s marketing department 
. > > 


Judge Yankwich is boss of the 
court room; and he always has the 
situation in hand. Sometimes he 
watches the witnesses intently; other 
times he stares at the surface of his 
elevated bench, as if oblivious to the 
proceedings. When a witness is shy, 
the judge gives him encouragement 
When a lawyer annoys him with his 
courtroom manner, the judge scolds 
him. When the time seems right to 
him, he interrupts to deliver an 
extemporaneous dissertation on a point 
or to tell a story or to pass an ob- 
servation 

He has a reputation for being a 
hard-working judge Usually court 
is convened shortly after 10 a.m 
except when the judge is held up by 
dictation, and the session runs until 

30 p.m. with a noon break of an 
hour and a half and a short after 
noon recess At night he goes over 
the day’s proceedings 

His subdued humor 
heavy sessions. At noon of _ the 
tourth day, he did a double-take see- 
ing the third clerk on duty since the 
trial started, the other two ailing 
with colds induced by the faulty air 
conditioning system There was a 
group chuckle Then the judge ex- 
plained the defects and remarked 
estingly, A lot of judges won't 
come to Los Angeles because of this 
poor air conditioning system 


livens§ the 


One of the most stimulating wit 
nesses was W. G. King, Jr Rich 
president and general 
sales manager who was on the stand 
the first two days. His brusque re 
sponse and candor contrasted to the 
cautious, legalistic speech of the at 
torneys. In reply to a_ carefully 
phrased government question about 
4&n arrangement between company 
and dealers, Mr. King said forthright- 
ly There is no oral arrange 
ment It is a matter of our dire« 
tion 

This raised a titter from spectators 
and a remark from the judge, “You're 
& business man, and you're forth- 
right. And I like that 

Mr. King looked up and smiled 
Thank you, your honor I am a 
businessman,” adding after a brief 
pause, “I'm not an attorney.” 

That raised a quick round of 
laughs 

There is no indication how long 
the trial may last Speculation 
ranges from a forecast that the case 
may drag through the summer to a 
guess that it may be cleaned up by 
the end of this month 


field's vice 
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Pennsylvania Jobbers Plan to Take 
Price War Problems to Washington 


By RAYMOND E. BJORKBACK 
NPN Staff Writer 


BEDFORD, Pa.-The Pennsylvania 
Petroleum Assn. is exploring chances 
of ending Pennsylvania's gasoline 
price wars through action of gov- 
ernment agencies, and is making a 
jobber cost study to be laid before 
the Office of Price Stabilization 

The dual attack on members’ mar- 
gin problems got into full swing 
at the association's spring convention 
here May 6-8 

Henry Miller, assistant general 
counsel of the Federal Trade Com- 
mission, outlined unfair trade prac- 
tices and FTC's responsibilities for 
combatting them 

Then, after informal discussion of 
the price wars with Mr. Miller, initial 
plans were made to send a delegation 
to Washington to explore further the 
possibilities for ending the price situ- 
ation through government agency ac- 
tion 

In addition to seeing FTC officials 
the delegation may visit Justice De- 
partment and OPS officials, in com- 
pany with Otis H. Ellis, Washington 

yunsel for the National Oil Jobbers 
Council 

Association members have in their 
hands a questionnaire on their cost 
of doing business which is virtually 
identical to that used by the North 
Carolina Oil Jobbers Assn. in a cost 
study made some time ago. Some 
members already have returned their 
completed questionnaires 

The data gathered will be used in 
an attempt to persuade OPS that 
price controls should permit improve- 
ment of margins when those are be- 
low standard 

The data will be translated into a 
report and conclusions by the asso- 
ciation which will be put into the 
hands of Mr. Ellis 

Resolutions Passed By resolutions 
the Pennsylvania association 

1. Called for “redoubled efforts at 
the national level” to have alloca- 
tions of materials for oil marketing 
equipment put on a parity with ma- 
terials allocations for building con- 
struction 

2. Asked Pennsylvania's legislature 
to authorize the proper state officials 
to enter into a compact with other 
states for uniform motor truck 
weight, measurement, safety and op- 
erating rules 

3. Cited an “over-all shortage” of 
heating oil storage capacity in the 
East, and urged the filling of all 
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available tankage, including home; 
tanks, this summer 

4. Cited also widespread disregard 
for law, in the form of gambling, and 
in the conduct of state and national 
affairs, and called for a re-dedication 
by each individual to the teachings 
of his religious faith and to the pres- 
ervation of the nation, the Declara- 
tion of Independence and the Con- 
stitution 

Oil Education._L. T. White, Cities 
Service, New York, suggested to the 
distributors that many educational 
and self-help opportunities exist for 
improvement of oil marketing 

Distributors should not fail, he said, 
to enlist the help in this direction 
which can be given by all who sup- 
ply them goods and services-—not just 
their suppliers of liquid petroleum 
products, TBA and equipment. Valu- 
able assistance, he said, can be given 
by a distributor's accountant, his 
banker, insurance man, attorney, the 
electric utility, the telephone com- 
pany, the landlord, the company sup- 
plying cash registers, adding and 
other business machines 

Beyond that, though, Mr. White 
said, the public schools, the Com- 
merce Department, state universities 
and trade publications such as Na- 
TIONAL PETROLEUM NEWS can be of 
inestimable help to the distributor 


his employes and the future of small 
business 

“Meet the educator in your home 
town, and find out what he can doe 
to help,” Mr. White’ urgyd. “Get into 
the vocational schools which teach 
automotive trades, and encourage 
them to teach combustion and lubri- 
cation. Ask about distributive educa- 
tion, on a full-time or part-time basis 

He said small business management 
is taught in New York schools; the 
Commerce Department has literature 
on the subject, and the University of 
Wisconsin and the University of Ten- 
nessee have correspondence courses 
especially for oil men 

“More young men,” said Mr. White 
“should be taught to become em 
ployers--proprietors of businesses 

Facts About Gasoline__Thomas 
Dowling of Du _ Pont’s petroleum 
chemicals division, eastern district, 
told the jobbers that “keeping service 
station personnel properly informed 
as to the qualities of gasoline they 
sell is a major problem 

To demonstrate to dealers and 
other marketing personnel the im 
portance of gasoline quality in car 
performance, he said, Du Pont is rout 
ing through the country a fleet of 
specially instrumented test cars 
which provide direct measure of gas 
oline road performance 

William F. Richardson, executive 
secretary of the Associated Petroleum 
Industries of Pennsylvania, briefed the 
association on the current legislative 
Situation in its state 


North Carolina Cost Study Praised 


For Showing Where 


By NPN Staff Writer 

PINEHURST, N.C Continuing 
and expanding his pieas for a better 
understanding between jobbers and 
suppliers on margin problems, the 
former chairman of the National Oil 
Jobbers Council has hailed the cost 
study work done by the North Caro 
lina Oil Jobbers Assn. as “perhaps 
the strongest uncontestable piece of 
work that has ever been turned out 
in the interest of the qualified Inde 
pendent jobber.” 

Addressing the spring meeting of 
the North Carolina Marketers on 
May 11 at the Carolina Hotel here, 
John L. Bero, Bero Oil Co., Duluth 
Minn., declared that this study, which 
has been filed with the Small Busi- 
ness Committee of the U. S. House 
of Representatives, “will set aside 
any negative argument that anyone 
has in the supplying segment as to 


Jobbers Stand 


what the jobber needs at the moment 
te defend himself competitively and 
tr continue in business and do an ac 
ceptable job of supplier representa- 
tion.” 

(For details of the study, see NPN 
April 4, 1951, p. 32.) 

Mr. Bero’s address followed the in- 
formal presentation of Otis H. Ellis, 
Washington representative for the 
Council, who made his first appear- 
ance before the North Carolina job- 
bers Mr. Ellis has been meeting 
with jobber groups all over the nation 
for the past several months, urging 
unity, co-operation and action on in- 
dustry-wide problems and offering 
assistance on the jobbers’ local busi- 
ress questions 

The jobbers, who, along with asso- 
ciate members, ran up a record high 
attendance of more than 300, also 
heard from J. A. Welch, vice pres- 
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dent and general ales 
Arkansas Fuel Ojl Co 
La., who reminded his 
well-developed TBA 
outbreak of World 
survival for many 
harassed by 


manager of 

Shreveport 
listeners that 
business at the 
War II “meant 
jobbers who were 
reatrictions 
and wartime limitations 
and oil 


shortages 
on gasoline 


Rounding out the speakers 
was L. T. White of petroleum advis 
era (Cities Service), New York 
Business Meanwhile 
during a closed business session, the 
jobbers 


roster 


Association 
discussed...but came to no 
decision on proposed legislation for 
requiring that all gasoline dispensing 
pumps be equipped with 
ng whether product being sold is 
premium or regular grade. More than 
200 now 


signs stat 


different 
sold in the state, and the feeling is 
that the industry's reputation is be 
ing endangered by the fact that the 
less-well-known brands are -in some 
(aases 


brands are being 


being misrepresented 


Prevailing laws 
tration of gasoline 


North Carolina 


require the regis 
quality with the 
Gasoline and Oil In 
that informa 
posted at the selling 


spection Division, but 
tion need not be 
point 

The jobbers also named a commit 
tee to confer with the 
Division on the 


Inspection 
practicability of 
standardizing the colors of all prod 
uct pipes prescribing a 
each product 
ameliorating the 
mixing 

Jobbers Hurt Expanding on the 
problem of jobber margins, Mr. Bero 
asserted that both jobbers and sup- 
pliers have been 


distinctive 
and thereby 
dangers of inter 


color for 


equal 
the spiral of inflation 
fact that the 


never 


victims” in 
except for the 
margins “have 
permitted to rise per 
during this 
«cycle and are now frozen 
plying 


jobbers 
been 
centagewise inflationary 

The sup 
prices, he added 
also are now frozen, but they have 
already enjoyed the benefit of price 
increases for crude and refined prod 
ucts which have compensated for 
higher inflationary cost trends 

Referring directly to the North 
Carolina Jobbers’ appeal to the House 
Small Business Committee, Mr. Bero 
stated 


segments 


rhis grave question presents itself 
in the sad light of reflection Why 
did a jobber group find itself forced 
to ask aid from its political adminis 
trators when the 
answer to the 
contained the 


supplying segment's 
question could have 
well within the 
perimeter of the oil industry? 

Is this the 


subject 
unwanted toe now in 
the door’ 

Time alone will tell 

The jobber segment, Mr. Bero con 
tinued unfair’ in its current 
requests for margin relief it mere 
ly asks that the very evident truths 
brought out by the 


is not 


Carolina jobbers 
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enalysis and which will soon be 
amplified by additional proof of ne- 
cessity and justice” from other job- 

accepted, and 


measures be made 


ber associations be 
that the corrective 
to apply now 

Jobber Partly at Fault 
ng that have not done 
all that is possible to secure larger 
margins, Mr Zero added 

I do not that it is any- 
body's intention to inflict hardship 
upon the qualified Independent job- 
ber by margins curbed 
I believe that 
partly responsible 
small margins that 


Emphasiz 
jobbers also 


believe 


keeping his 
and low intentionally 
we jobbers are 
ourselves for the 
we now have 
Many of our jobbers have not kept 
the sort of records from which could 
be quickly proven to any political or 
other group that margins 
adequate 
I blame the qualified jobber 
and his leadership for a great deal 
of our trouble, for the reason that 
we have too often dealt in general- 
ities and have not been factual in our 
requests for margin increases A 
valentine cannot be substituted for 
facts in a situation such as this.” 
Elaborating on the benefits to job- 
bers that will accrue from well- 
developed TBA sidelines, Mr. Welch 
declared that profits available to job- 
bers from the sale of TBA 
dealers will amount to at 
per gallon on the dealer's 


were in 


items to 
least ic 
gasoline 


volume “if he is doing a proper bal- 
anced selling job, and you are supply- 
ing his entire line.” 
Price wars, changing conditions 
and shifting markets,” he added 
can't put” a balanced selling oil 
jobber “out of business.” 

Dealer Aid Urged—The dealer, Mr 
Welch emphasized, is the finish 
man” in a selling team’s efforts to 
get our product and our story over 
to the public 

I would ) therefore,” he 
concluded, “in your association work 
and in your work with the industry 
end in your individual planning, to 
strive to improve the dealer's ability 
and to help him to become a better 
manager and a better businessman 
He looks to you for leadership and 
counsel, and I believe you will agree 
he is receptive now than ever 
for any help you can give him 

Chance to Learn Mr. White, who 
made similar recommendations 
to the Pennsylvania Marketers Assn 
last week page 37), suggested 
that the North Carolina jobbers .ap 
point an Educational Advisory Com 
mittee to co-operate with state edu- 
cators in adapting public educational 
programs for oil jobbers and dealers 

Mr. White strongly urged jobbers 
to take advantage of the fact that 
the taxpaying public now offers busi- 
nessmen the same type of public edu- 
cation they have provided for farm- 
ers and industry “for 34 years.” 


urge you, 


more 


also 


(see 


Shortages Can Help Industry Catch Up 


On Lack of Planning, 


By LEONARD CASTLE 
NPN Staff Writer 


CHICAGO 
ager of the 
gasoline 
told the 
Liquefied 


James E 
natural gas 


Pew, man- 
and natural 
lepartment of Sun Oil Co., 
annual convention of the 
Petroleum Assn. last 
week that the present emergency 
might prove to be a blessing in 
guise for the LP-gas industry 
Today's conditions, he 


impose 


Gas 
dis- 


sud- 
upon the LP-gas indus 
try greater demands for mature judg 
ment and awareness of responsibility 
than at any time in its history 

Mr. Pew 
of the 


said, 
denly 


immediate past president 
National Gasoline Assn., of 
America, pointed out that the growth 
of the LP-gas industry been 
phenomenal and naturally a lot of 
basic planning has been allowed to 
fall by the wayside 

The shortage of the 
terials which are so necessary in this 
ndustry will have its effect on its 
expansion during the emergency pe- 
riod and should give us all an 
opportunity to get our 
that in the 
perform a better service 


has 


critical ma- 


houses in 
future we can 
to each other 


order 80 


LP-Gas Men Told 


and to our ultimate consumer, the 
public Mr. Pew declared 
Failure to Plan Costly 
tory of this industry is full of ac- 
counts of men who failed 
they oversold their capacity to deliver 
under any and all conditions 
of them blamed it on the unusually 
cold weather, others on the railroads 
while many was the fault 
of the supplier; very few of them ever 
placed the blame where it belonged 
on their own lack of planning 
An industry that is responsible 
directly for the welfare of the in- 
habitants of 7,000,000 homes in 
this country shirk its respon- 
long remain unreg- 
Pew warned In prac- 
case where shortage 
last year’s cold 
storage, either at 
their own bulk 
ombination of both has been 


‘The his- 
because 


Some 


said it 


over 
cannot 
sibilities and 
ulated Mr 
tically every 
was encountered in 
winter the lack of 
the consumer's oF 
plant or <« 
the caus 
This situation can be explained 
excused—-by the fact that 
this industry has mushroomed, es- 
pecially since the end of World War 
II, and in its ranks are many vigorous 
enthusiastic, able men who have not 


and even 
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had too many years of experience in 
the game. But that explanation, or 
excuse, will seem very lame indeed 
if shortages recur year after year.” 


Washington Kepresentative—Turn- 
ing to a discussion of the “Washing- 
ton scene,” Mr. Pew explained that 
the LP-gas industry has been set up 
under the Petroleum: Administration 
for Defense, and an L.P-gas man will 
be named to head the division. This 
man, Mr. Pew said, should be one 
who is familiar with the problems and 
requirements of the distributing and 
marketing segments of the industry 
and “under no circumstances should 
he be a producer.” 

“After this man is appointed,” Mr 
Pew declared, “I beg of you to give 
him your utmost co-operation, remem- 
bering that his job is not a political 
appointment and that his purpose in 
being there is to try to obtain for 
your industry its just share of scarce 
materials and products 

‘If you harass him—as quite a few 
of you did a very able and conscien- 
tious representative, Paul Thompson, 
during the last war— by appealing to 
your political representatives in Wash- 
ington, he will spend the majority of 
his time answering letters or tele- 
phone calls from Capitol Hill and your 
industry will'suffer. This industry is 
quite free from laws controlling its 
operations and I would suggest to you 
that if you wish to keep it that way, 
that you do not air you problems to 
law makers 

‘There are many gentlemen in 
Washington today who would be glad 
to help you solve your problems. They 
would be quick to advocate govern- 
ment regulation, a formula they seem 
to regard as a sure cure for all ills 
Incidentally, since many of your cus- 
tomers are residents of rural areas 
it is pertinent to point out to you that 
recent public opinion surveys reveal 
wide farmer support for governmental 
intervention in economic affairs,” Mr 
Pew observed 


Louder LP-Gas Voice--Howard D 
White, executive vice-president of the 
LP-gas Assn. who has spent much 
of his time in Washington during the 
past several months, warned that “our 
operations will be severely curtailed” 
during the mobilization effort and as- 
serted that “this association must be- 
come more insistent upon equitable 
treatment by government.” 


Mr. White declared that if the LP- 
gas industry doesn’t speak up, no one 
will speak up for it, pointing out that 
it wasn't until April 25 that PAD 
announced the formation of a new 
Division of Natura] Gas and Natural 
Gasoline with Charles E. Webber as 
director The National Production 
Authority has approved allocations of 
materials for considerable new pro- 
duction “but increased production of 
LP-gas cannot be utilized by the 
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NEW PRESIDENT of Liquefied Petroleum Gas Assn., William S. Lander (center) 
of Rulane Gas Co., Charlowe, N. C., talks things over with fellow officers at associ- 


ation’s convention in Chicago May 7-10. Left to right are: Walter Miller, Dri-Gas Corp., 

Chicago, treasurer; Howard D. White, Chicago, executive vice president; Mr. Lander; 

Arthur C. Kreutzer, Chicago, vice president and counsel; and F. N. Mabee, Colorado 
Natural Gas & Fuel Co., Denver, first vice president 


industry unless utilizing equipment is 
also made available,” he asserted 

“Since no fuel is more flexible in 
emergency than LP-gas, increased 
supplies of product could be put to 
great use Defense housing, war 
plants and military bases are usually 
located outside of city areas and be- 
yond the natural gas mains. In World 
War II this industry was called upon 
to make hundreds of thousands of 
installations in such locations. If the 
present defense program continues as 
planned, this situation will recur, but 
increased production and transporta- 
tion will be useless without the addi- 
tional materials required for its util- 
ization 

“At the present rate of letting new 
defense contracts and in consideration 
of the fact that a large percentage 
of manufacturers who supply this in- 
dustry are converting to defense pro- 
duction, it can only be a matter of 
time until present inventories are ex- 
hausted. If no change occurs, this 
cannot fall later than the first or 
second quarter of 1952," Mr. Whites 
said 

“Should there then be a serious need 
for defense housing and for fuel at 
military bases and war plants, the 
LP-gas industry, which potentially 
could fill the gap, will be unable to 
render that service 

Three LP-Gas Jobs Peter A. Ander- 
son, retiring president of the associa- 
tion, listed three distinct contributions 
which the LP-gas industry can make 
during the period of emergency. They 
are 

1. LP-gas for engine fuel use can 


release great quantities of gasoline 
for military purposes. This use also 
will serve to prolong equipment and 
reduce maintenance costs. It will per- 
mit a higher efficiency with less man 
power 

2. LP-gas has many specialized ap- 
plications for manufacturers engaged 
in defense production where no other 
fuel can do the job as efficiently, as 
economically or as dependably 

3. In the event of an attack on the 
U. S.. or with the armed forces on 
foreign soil, there is no fuel as mobil 
as flexible, or easily supplied as LP 
gas. In tents, barracks or emergency 
housing surrounding evacuated areas, 
LP-gas can quickly be brought to 
generate lighting, heat the buildings, 
refrigerate the food, preserve the me- 
dicines, serums and blood plasma and 
cook the food 





Lander Heads LPGA 


CHICAGO William 8. Land- 
er, president of Rulane Gas 
Co. of Charlotte, N.C was 
elected president of the Lique 
fied Petroleum Gas Assn. at 
last week's convention, succeed- 
ing Peter A. Anderson, pres- 
ident of Utilities Distributors 
Inc Portland, Me 

Other officers chosen were 
F. N. Mabee, Colorado Natural 
Gas & Fuel Co., Denver, first 
vice president; C. M. Ambrose 
Jr., Liquefied Petroleum Gas 
Corp.., Seattle, second vice 
president; Walter Miller, Dri- 
Gas Corp., Chicago, treasurer 
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Let BUTLER Solve Your Special 


PETERSON OIL 
SGASOLIN 


Dy iene <*> 


a 


port, is at right. From 1934 the transport was 
used full time hauling from the refinery to 
Red Cloud. From 1938 to 1945 the unit was 
used to haul from the bulk plant to several 
retail outlets in surrounding towns. Since 1945 
the unit has been averaging two loads a day 
to the company’s retail outlets. 





Commodity Hauling Problems! 


Butler has the skill and experi- 
ence to mect the rigid specifica- 
tions of designing transport 
tanks for unusual hauling jobs. 
Just a few of the liquid commod- 
ites for which Butler designs 
and builds transports are: Acids, 
Alkalies, other Chemicals, Fumi- 
gants, Fertilizers, Paint, Solvents, 
and Vegetable Oils. Some of 
these commodities need material 
other than steel for the body ot 
the tank. Some require insulated 
or lined tanks. Whatever the 
commodity you plan to haul by 
transport, turn to Butler for ex- 
pert individual handling of your 
problem, both for design and 
for fabrication. 


The 3000 gallon insulated transport pictured above was 
designed to meet a manufacturer's special liquid com- 
modity hauling problem. 








1,500,000 MI 
Continucus Operatic 


That's the record of the Butler Safety Transport 


owned by Peterson Oil Company of Red Cloud, It’s your assurance thot Butler Safety y Transports 
Nebraska —one of many satisfied users of Butler eve bath 3 to fant at buih for 
“Million Mil " stronger ’ longer ne ’ tor 
yeors of trouble-free service with a minimum — 
Sixteen continuous yeors of grueling service, of maintenance. — a i g's 
hauling from refinery to bulk plont and from . as og 
plant 10 retail outlets....over @ million and g@ Today, when longer life is so importont, Butler 
half miles on the rood... without a single 
leak of any kind! 
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A Budler-designed, 7000 gallon, 2 compartment 
transport built for Indianhead Truck Line, Inc 
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This 4500 gallon, 7 compartment 
transport was built by Butler for 
the Texas Company 


ee cewae swe 


BUTLER MANUFACTURING COMPANY 


Kansas City, Mo 
Galesburg, Ill. Richmond, Calif. a a ee Minneapolis, Minn. 
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FLEET OF DELIVERY TRUCKS for Green Oil Co.'s Little Rock plant are lined up with their tank wagon salesmen who are 


(left to right) L. L. Burge, Harvey Miller, J. C. Green and Calvin Williams 


How to Cut Station, Plant Building Costs 


Independent Finds Answer to High Construction Prices 


By Using Company Employes and Salvaging Old Materials 


By LEONARD CASTLE them he did. The methods he used his employes, who worked at their 


: to cut costs will be of interest partic regular salaries 
NPN Staff Writer ularly in view of the shortages of 3. He bought much of the 
materials and the government restric terials himself, 


new ma 
such as wiring and 
Bot f the G tions on construction piping, at wholesale, thus eliminating 
‘oo (reen of the Creer 9 
tl Ri \ Arh aos , , How well Mr. Green found the a subcontractor’s profit 
ttle tock ATK decide 
that he n led t mare answers to his problem is borne out 4. He used cheaper materials and 
: by these figures: The bulk plant, ex- salvaged materials whenever they 
bulk plant to a new and improved 4 22 KO 99 : 
: , on lusive of land cost $26,579.23 He would do the job as safely, efficient- 
and that t keep pace with 
natmnet . estimated that a major would have ly and attractively as more expensive 
Ons? i ’ e 7 
tat ; f th spent at least $45,000 to erect a com standard materials 
Bis nm on one of ire 
1 ili m , re ¥ £ g 
heay eled thorough parabl« facility on a contract basis 5. He salvaged a great amount of 
The new service station, exclusive of material 


from his old plant, includ- 
land and equipment, cost $6,860.65 ing the storage tanks 
d with the 


ind is competing on an equal footing Mr. Green's old bulk plant, with 
with major company stations esti- storage of 107,500 gals... had grown 
ident job: when they n to have cost $25,000 to $40 obsolete and, in his words, was “a 
makeshift arrangement.” With his 
gallonage mounting yearly, it became 
mperative that he find a new loca- 

both the bulk plant and tion. The old plant was located one 
ce station mile south of the Little Rock city 
acted as his own general con- limits and two and a half miles from 

or and supervised the work him- the downtown business district 
self. He estimated he saved 20% of secause 


which ymncerns virtual 


inn 
Cost Reducing Methods—In brief 
the ways Mr. Green cut ex 


an expansion progran 


h<« 
ympany plan 


gw the ne typ f ogram. H ra r 


nin 
asked himself v build a the plant was outside the 
limits it had no freight delivery 
e, no express delivery and no 
of the actual construction work police and fire protection. There 


bulk plant and service station that the total cost by doing this city 
would compete on equal footing with used his own employes on servic 
those f major companies but at a was 
much lower «¢ at a price I can and hired common labor for most of no public transportation and the em 
afford? the remainder. In calculating the labor ployes had to drive their cars to 

Then Bob Green, a Phillips jobber ost, Mr. Green made no extra charg work. It was extremely hazardous to 
set out to find the answers. And find for the time put in by himself and load trucks because there was no room 
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CUTTING CONSTRUCTION COSTS 





m the property for them to turn 
around and head back to the city. To 
make the turnaround the y had to drive 
across busy Highway 167, back up 
and then pull onto the highway again 

In seeking a new site, Mr. Green 
wanted to find property on the west 
Side of town because Little Rock is 
growing rapidly in that direction 
Most of the existing bulk plants are 
on the east side and trucks dé livering 
to the mushrooming west side either 
must drive through the congested 
downtown business section or use a 
circuitous route to get around it. A 
location on the west side would place 
Mr. Green in a more advantageous 
position competitively with the across 
town plants 

Mr. Green wanted the new site on 
i railroad siding and, of course, it 
had to be in a proper zoning area 
The site also needed to bs large 
enough to permit future expansion 

Wanted Koom to Expand— He final- 
ly found exactly what he wanted in 
an “L”-shaped tract with a siding of 
200 feet on the Missouri Pacific Rail- 
road. It is one and a half miles west 
of the downtown business district, 
fronting on Woodrow St A city 
bus line deposits employes at the 
front entrance The site connects 
easily and quickly with main arteries 
of transportation in all directions 
across the city, speeding up the deliv- 
ery of products. The new plant was 
built on the front of the “L"-shaped 
tract, leaving a large area in the rear 
for future expansion 

Here is the breakdown on costs of 
constructing the new bulk plant 
Office and warehouse, $14,500: con 
crete foundation and moving storage 
tanks, $3,000; grading, $1,500; fenc- 
ing, $500; loading dock, $700; loading 
dock meters, $1,010.72 unloading 
pumps, $668.51; garages and work 
shop, $3,200; piping and miscellaneous 
expense, $1,500. Total, $26,579.23 

Metal Used for Warehouse The 
office and warehouse building is a 


. 
Layout of Green Oil's new bulk plant 





PRESIDENT of Green Oil Co. at Little Rock, Ark., is R. H. (Bob) Green who solved 
the problem of how an Independent jobber, with limited financial resources, can con 
struct new bulk plant and service station at a minimum cost 


one-story structure 132 by 32 feet 
The offices are situated on a 32 by 
36-foot space in the front of the 
building. Mr. Green effected a con- 
siderable savings in construction of 
the warehouse by using galvanized 
iron for the sides and corrugated steel 
for the roof, instead of brick or 
cement. A local foundry put up the 
iron siding on a bid of $5,909.34. Mr 
Green estimated that it would have 
cost at least twice as much to use 
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masonry construction Projecting 
steel windows were used. The cement 
floor for the warehouse and office 
was poured by a subcontractor 

The warehouse section of the build- 
ing is not heated. Instead, there is 
a small office for the warehouse ship- 
ping clerk which is heated with a 
small gas stove. The warehouse floor 
and loading dock are 24 inches above 
ground level, rather than 42 inches 
as at the old plant. The 24-in. dock 
means fewer steps up and down for 
the warehouseman and makes for 
easier loading of case goods and TBA 
in pickup trucks and the side com- 
partments of tank trucks 

The office section of the building 
was constructed of 8-in. cement block 
siding and corrugated asbestos roof 
with a regular plaster wall separat- 
ing it from the warehouse area for 
fire protection. Wood framed win- 
dows in the office are equipped with 
louvers both above and below to pro- 
vide proper ventilation. It was im- 
practical to use galvanized siding for 
the office because this material of- 
fers no insulation against heat and 
cold and the cement siding, of course, 
is much more attractive in appear- 
ance 

Company Men Did Plumbing—Mr 
Green's own men installed the plumb- 
ing in the office at a saving of $320 
A plumber offered to do the job for 
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WARFHOUSE-OFFICE building at Green Oil Co.'s new bulk plant is contrast in exterior finishes—galvanized iron for warehouse 


(rear) and 8-in. cement blocks for office (front) 


had to be run only a short 
They used 3-in. black 
2-in. and 3-in. angle iron 
ocal Welding shop, for the 
8. ms, bolting them to 2 by 4's 
Then corrugated ron roofing was 
nailed to the s to form the root 
f the loadin 
A tremer ng was effected 
ployes to install 


needed 


Old Materials 


f ther 


The 
rkshop was $3,200 wo : ’ nsists merely 

have least $4,500 had h ve I or the 

the job con tor and still u ur le of which is 

the salvage i i Had he hired and the « for kerosinse nance 

a contractor the job with new surrounding to protect it perviso! pen a ma) I 

als the would have mount m the weather The unloading their time on the project Both 


mater f 
ed to $6,900 ver two times the t % the 


ual cost V ¥: unit 3 h.p. pump which were able to handle electrical, plumb 


former plant was equipped these men are expert craftsmen and 


Cost t eld il 1 problem ng, carpentry and cement work that 
to a bare im It yruld Cut Fenee Cost ft 
which ] 500 feet able amounts of money 


therwise would have cost consider 
have been i that amount had ence $500 
n 


posts, ste bracing New Station -Mr w serv 


small amount of concrete foot ice Station is two miles from the 


contractor ‘ the job Green 

pany ¢« 0 poured the concre 
slab, placing the pump direct y, represents a saving of $2,060.76 jowntown business section on Can 
neath the floor 


on the electrical wiring becauss 


This saved 1 from a contractor who desired trell Road, which is the main artery 
the work totaled $2,560 in of traffic in northwest Little Rock 
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the section of the city which is devel- 
oping more rapidly, both residentially 
and commercially, than any other 

New residential areas have been 
built up in the last few years on both 
sides of Cantrell Road and all the 
traffic feeds into this thoroughfare 
Four blocks from thr station is the 
Rivercliff Apartment development 
composed of 164 dwelling units, which 
was completed a year ago. Directly 
across the road from the station are 
150 newly-built houses and more are 
going up. Half a mile away on a 
wooded bluff overlooking the Arkan- 
sas River—and feeding into Cantrell 
Road is Pulaski Heights Little 
Rock's most exclusive and fashion- 
ible residential district 

Half a block away is the entrance 
to the Riverdale Country Club, from 
which the station gathers considerable 
service business while members are 
playing golf. The station is in the 
midst of a new business and industrial 
section along Cantrell Road. On one 
side of the station are a drug store 
cleaning plant, variety store, delica- 
tessen and drive-in restaurant On 
the other side are a lumber yard, milk 
distributing plant, building contrac- 
tors, nursery, a butane distributing 
plant and a road building equipment 
plant 

Cantrell Road also is Route 10 to 
Fort Smith and Oklahoma and as a 
result carries a large volume of tourist 
traffic Until a year or two ago, 
there was 50 miles of unpaved road 
on Route 10 and most travelers used 
Route 64. But that stretch has been 
paved and most cross-country traffic 
now is using Route 10 because it is 
more direct 

One problem Mr. Green had to con 
sider in selecting the site was wheth- 
er traffic along Cantrell was too fast 
and too thick for many cars to be 
able to stop at the new station. He 
decided this problem would not be too 
serious because the location is only 
half a block from the busy intersec- 
tion leading to the country club, and 
a big curve in the road that causes 
traffic to slow down. The probability 
is that a traffic signal will be installed 
soon at the intersection 

A new DX station recently was 
constructed across the road from Mr 
Green and Esso has a new station 
two blocks west These are the only 
other stations in the immediate area 
although several other companies have 
erected stations farther out on Can- 
trel] Road 

Mr. Green's station is located on 
a tract 100 by 100 feet which he 
purchased in 1940 when he foresaw 
that some time in the future the city 
was certain to develop extensively in 
that direction. Value of the land has 
quintupled since he bought it 

The station consists of two bays, 


14 by 32 feet, which adjoin a 12 by 
16-foot office and display room. Ex- 
tending from the office on a line with 
the front of the building is a canopied 
area 26 feet long and 8 feet wide 
The end of the canopy attaches to 4 
pylon 2%, feet thick which thrusts 
upward into the airsfor 24 feet, ad 
ding symmetry, grace and distinction 
to the overall architecture of the 
facility 

A feature of the display room is a 
floor to ceiling window in the front 
11 feet wide and 8 feet high, which 
slopes out from the bottom to make 
space for small shrub planting. The 
room contains floor to ceiling shelves 
on two sides for lube oils and small 
TBA items. Tire display racks are 
placed at the end of the lube bay and 
under the canopy 

The pylon was constructed of wood 
frame covered with a heat resistant 
asbestos board. A sign proclaiming 
Green Oil” in 20-in. raised letters 
adorns the canopy. A “Phillips 66” 
shield decorates the side of the tower 
The station walls, canopy and pylon 
were painted “landscape” green, which 
Mr. Green, because of his name, chose 
as his own personal color scheme 

Served as Own Contractor As with 
the bulk plant, Mr. Green served as 
his own general contractor on the 
service station project, letting sub 
contracts for plumbing, wiring, ma 
sonry and carpentry, but purchasing 
the material himself 

Mr. Green accomplished a big sav- 
ings in building costs by constructing 
the walls of simple sand cement 
blocks, which are practical and effi 
cient for that section of the country 
where temperatures are usually mod- 
erate. Most of the other new stations 
in Little Rock were constructed of 
sheet steel covered with baked enamel 
or porcelain. For his finish, instead 
of enamel or porcelain, Mr 
used regular paint over an undercoat- 
ing. Mr. Green and his architect de- 
cided to let the lines of the building 
sell itself, rather than resorting to 
an expensive finish. The roof is of 
native wood construction 


Green 


He further reduced expenses by 
eliminating all steel and using native 
lumber in its place 

I made my big saving on the serv- 
ice station by serving as my own con- 
tractor and purchasing the materials 
myself,” Mr. Green explained A 
major company doing the same job, 
would have hired a big, well organ- 
ized contractor who, naturally, would 
need to make an adequate profit. But 
I was able to hire small subcontrac- 
tors who had less overhead and could 
give me a better price 

“Also, by hiring small subcontrac- 
tors, you get away from the contin- 
gencies that enter into a general con- 
tract. You don't have to figure for 


things that might happen to raise 
the cost of construction as you do 
when figuring on an over-all contract 

By purchasing all the materials 
myself, this meant that the subcon- 
tractors didn’t have to worry about 
rising costs between the time the con- 
tract was let and the work was done 
If they had furnished the materials 
they might have added 19% to take 
care of possible rising costs. Even in 
normal times, the subcontractor would 
add something to his bill for the 
trouble of lining up the materials,” 
Mr. Green said 
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Lower Tanker Rates Seen as Aid to Supply 


Sharp declines in tanker rates and an easier position cago pipe line and barge terminals ranged from 11.15 
on water transportation generally developed in the second to 11.8¢ for range oil, off 0.35c, and from 10.25 to 10.875 
week in May down 0.25« 

To the nation’s marketers, lower shipping rates gave In the Western Penna. refining district, scale wax in 
promise of adequate gasoline supplies in areas distant tank car lots was offered 0.25c lower at 6c per Ib. Pre- 
from refineries. To refiners, it meant an opportunity to viously, scale wax prices ranged upward from 6.25c. How- 
accumulate large stockpiles of heating oils in their own ever, seaboard wax marketers at New York said prices 
and their customers’ northern and northeastern terminals were firmer than heretofore One major, who said his 

The last paid single voyage rate from the Gulf to New sales of refined grades lagged during the early months 
York at NPN press time was $3.56 per ton (USMC plus of 1951, disclosed he now was sold up for 45-50 days 
25°, ), off $3.28 per ton for rates paid for clean vessels While there was seasona] easing in prices for distillates 

late April, and down $2.05 per ton for dirties. These in Oklahoma and other areas of the Mid-Continent, kero- 
gures compare with $8.55 per ton (USMC plus 200%) sine and No. 2 fuel, available in full cargo quantities at 


paid for spot voyages in the Gulf-New York trade during the Gulf, were held for “premjums” of 0.5c over the low 


the last half of January and February of this year quotations of refiners. “Discounts” ranging up to Ic per 
Midwest buvers for the first time this year found gal. were reported available on No. 2 fuel at some plants 

barges readily available for movement of gasoline and in Oklahoma 

heating oils to their up-river terminals Gasoline was closely held in all seaboard districts, and 
Lower tanker rates from the Gulf to the Atlantic Sea buyers at the Gulf continued to report inability to find 

offerings of regular grade testing 85 oct. Research and 

above In the Mid-Continent, refiners reported gasoline 


board were said to be “putting teeth” in the plans of 


i] major suppliers for their cargo accounts to take 
f their yearly heating oils requirements during the prices firmer, with several large buyers still in the mar- 
o mcmtien Tt wan said that refiners were reluctant ket for substantial lots for northern shipment. Local 
demand for gasoline also was stronger in North Texas 


Kansas and Arkansas 


ntinue arrying top-heavy inventories of fuel oils 
during the summer when water rates were “low and 
this year, they hoped to “use” a larger percentage of their Trading for the most part was quiet. Refiners gener 
resellers’ and consumers’ storage ally had a large portion of their output committed for 
i ectees Seetees thben eam the Gull York alse some time in advance, and many marketers still were 
gave impetus to the movement of Texas Gulf Coast crude reluctant to take on new accounts. At the Gulf, aside 
oils to refineries in New York and Philadelphia where in from several offerings of low octane gasoline, traders 
ventories reportedly have fallen below working levels said there was virtually nothing to buy for prompt move 
Tanker rates were off sharply from the recent past aR, Sew Tees Denar avewees Coctaces very Nie gees 
line was available in barge quantities, adding that requests 
for No. 2 fuel still were hard to fill when placed for 
50-60,000-bbl. lots 


but still were not low enough to revive California-New 
York heavy fuel trading. However ne major marketer 
chartered a dirty T2 for Los Angeles-New York at USMC 


Crude oil markets were unchanged, and prices were 
minus 15 which figures about $1.10 . - 


per bbl. for bunker firm in all districts. A few spot offerings of West Texas 
oil. Bunker “C” fuel was said to be available for carg : : 
lifting, FOB Los Angeles, at $1.7 ’ bbl. The generally 
posted barge pr ! y 6 fuel ¢ New York Harbor 
was unchange at & per bbl 


sour were reported. Generally, refiners were buying spot 
crude on a scale to maintain high refining activity and 
also to add somewhat to inventories. In addit 


crude oil connections were being actively s 


While red in | s were ported ¢ a number finers in all areas 
of refineries and terminals prices gener ally continued 
firm 


In Akron, O., the price of regular-grade gasoline at GULF COAST 


company-operated service stations of Standard Oil C 


(Ohio) was reduced lic per gal., effective May 5. The Buyers Find Few Offerings 

company also reported a reduction in Akron of 0.8c per 

gal. in its gasoline price to resellers and to tank wagon The supply position continued tight for most products 

consumers at the Gulf the past week, according to reports of refin 
Sohio's new prices, ex 58c state and federal taxes ers and cargo traders. “Quality” gasoline and Bunker “C 

fuel still headed the list of products most actively sought 

by buyers and hardest to find. However, it was said also 

there was unusual interest in heating oils, considering the 

season 


were service stations, 17.4 consumer tank wagon 
17.4c; and resellers, 13.9¢c. The company's prices at other 
points were unchanged 


Chicago, prices for transpo ts of re 0 ‘ 
In Chicago, prices for ansport lot range oil and The dearth of offerings generally tended to restrict open 
spot cargo business. Refiners for the most part said 
0.35c per gal. Prices to jobbers and distributors at Ch they were holding all their output to meet previously 


No. 2 fuel were lower in amounts ranging from 0.25 to 
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Summary of Daily Gasoline Prices (May 8 through May 14) 


Motor Gasoline 95 Oct. K (Premium) 
Oslaboma (Group 
Midwestern (Uroup 3 basis 
N. Tex... For anpt » Tex. an.M. dest’ ns 2.75 
W. Tex.‘ For anpt. to Tex.aN.M. dest'ns : 12 
Ee. Tex.( Por anpt. to Tex.&N.M. dest'ns 12 le 
Cent, W. Tex. (Truck Tnsp 2 12 
Motor Gasoline 90 Oct. K (Premiam) 
Uklahoma (Group 
aud western G 1p 3 Dass 
‘ (For snpt fex.a2N.M. dest 
For shpt. to Tex.4N. a. dest 
For shpt Tex. 4N.M. dest'ns 
Moter Gasoline 88 Oct. K (Premium) 
Ua ma it 5 
Midwestern ip 
Tex.i For shpt 


basis 
rex.&N M. de 
Tex. &N.M. dest'r 


Tnsp 
Motor Gasoline 86 Oct. KR (Premiam) 
Oklahoma 
N. Tex.i Fo to Tex.&@N.M> dest'r 
W. Tex. iF yt. to Tex. &N.M. dest 
E. Tex. «Tru Tnsp 
Moter Gasoline #4 Oct. KR (Regular) 
Oklahoma 
Midwestern ( 3 basis 
Tex.&4N.M. de 
Tex.&4N.M. dest'r 


k Thay 
Motor Gasoline 82 Oct. KR (Regular) 
Oklahoma (Group 
lidwestern ( 
N. Tex.« For shp 
W. Tex.‘ For shpt 
E. Tex. (Truck 
Cent, W. Tex 


10.375-10.75 
basis 


Tex.4N M 


R (Reguiar) 
10. 375-10. 625 
3 basis ‘ 10.375-10.875 
to Tex.&N.M. dest 10.75-11 
Tex.&N M. dest'r 11.2 


Cent, W. Tex. (Truck Thay 
Motor Gasoline 60 Oct. M & below 
‘(Group basis 
for shpt. to Tex. &N M. dest 
ror shpt Tex. &4N_M. dest 
(Truck Tnsp 
Tex Truck Tns¢ 
Motor Gasoline 93 Oct, KR (Premium) 
harbor 
harbor, barges 
ila 
*hiladelphia 
Baltimore 
Baltimore, barges 
Motor Gasoline 96 Oct. K (Premium) 
harbor 
harbor barges 


barges 


barges 


Baltimore, barges 

Motor Gasoline 86 Oct. K (Regular) 
New York harbor 
New York harbor, barges 

iladelphia 

Philadelphia 
Baltimore 
Baltimore, barges 

Motor Gasoline 

Western Penna., Bradford-Warren 
0 Oct. R (Prer 
86 Oct (Regular 

Western Penna... O11 City 
Oct. R (Prem 


barges 


R (Regu 
Western Penna. 
”) Oct. R «P 
86 Oct 
NOTE 


the letter 


12.75-13 


rida) 
May ii 


Thursday 
May 10 


12.75-13.25 
12.5 

le 

i2 


75-10. 625 





made commitments. Traders declared the only material 
they could find for early lifting was low octane gasoline 
One offering of regular grade, 83 oct. Research, was dis- 
closed at llc, and another of 70-72 oct. leaded gasoline 
at 10 

Consensus of traders was that no offerings of top-grade 
gasoline, heating oils or heavy fuel were available to 
the general! trade in full cargo lots “at the lows.” One buy- 
er, in the market for a cargo of regular gasoline, 85 
oct. Research, declared that he could find none offered for 
direct sale or even available on exchange for other products 
For Bunker “C” fuel, bids as high as $2.00 per bbl. were 
disclosed for low sulfur material. Refiners reported quo- 
tations for heavy fuel, applying mostly to regular cus- 
tomers, ranging from $1.75 to $1.90 per bbl 

While some of the inquiries for heating oils were de- 


MAY 


scribed as “casual” and “bargain hunting,” there still 
was said to be “real demand” for light fuel oils. A tow 
barge of part kerosine and part No. 2 fuel was reported 
sold at “Platt’'s low, date of lifting 

The suddenly easier position on barge and tanker ton- 
nage was prompting a number of regular-customer buyers 
to start drawing their heating oils supplies for next season 
In fact, the greater availability of water transportation 
facilities was said to point to even tighter supplies at 
coastal plants, and refiners asserted that kero- 
sine and No. 2 fuel “bargain hunters” were in for a long 
wait 

No changes in refiners’ quotations were reported. Prices 
ranged upward from 10.75c for regular gasoline, 83 oct 
Research, 10c for 70-72 oct. leaded gasoline, 8.5c for kero- 
sine and 7.5c for No. 2 fuel 


some 
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Explanations of Price Tables 


The reader's attention is directed to the fol 
lowing explanations which apply to the Sum 
mary of Daily Gasoline Prices appearing on pag: 
47 and the price tables appearing on pages 50-55 
of this issue 

The letter “X" indicates a change in prices; if 
the change is on the low of the price range, the 
*X” is adjacent to the low, if the change is on 
the high of the price change, the “X" is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X 
to the right of the new price 

Parenthetical figures indicate number of com 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 53, all prices reported are shown 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup 
pliers (refiners and tanker terminal operators) 
plus an even larger number of other sources 

jobbers ompounders, consumers, distributors 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals 











ATLANTIC COAST 
Prices Generally Remain Firm 


Declining tanker rates from the Gulf had no immediate 
effect of easing prices or supply along the East Coast 
sceording to reports last week. Quotations were reported 
firm in all districts, and inquiries for some of the “off 
season” products. No. 2 and heavy fuel.-met with only 
light offerings. Gasoline, particularly premium grade 
was closely held, according to reports 

Falling rates for water transportation gave assurance 
that enough gasoline would be moved from the Gulf and 
Caribbean to meet the expected heavy demand on the 
seaboard. In addition, there also were indications that 
large marketers were going to stockpile their customers 
with heating oils more heavily this summer than pre 
viously 

Despite the prospect of larger supplies of heating oils 
in the offing, quotations at New York harbor for kero 
sine in barge lots continued firm at 10c. and No. 2 at % 
Some sales of the latter were made to spot buyers, and 
demand for No. 2 fuel still appeared slightly in excess of 
ifferings 

The tendency suppliers still was to hold all their 
material for their customers of record. Very few offer 
ings of gasoline were reported. In withholding their No. 2 
fuel from the general trade, suppliers were mindful that 
the past heating season was almost 10 warmer than 
normal in the East, and that estimates of next year's 
demand range from 6 to 10 over the heating season 
just passed 

One barge lot of regular-grade gasoline, 85 oct. Re 
search, reportedly was available at New York harbor 
at 12.75c per gal. For barge quantities, harbor suppliers 
quoted regular gasoline prices ranging from 12 to 13.4« 

While fuel oils were closely held, reports generally 
pointed to an easier position on No. 6 fuel than a month 
ago. For one thing, demand for residual fuel for heating 
purposes was off considerably. However, calls for heavy 
fuel for industrial use continued heavy. In addition, most 
suppliers said their bunkering schedules were such that 
they were turning down all but their regular contract ma- 
rine fuel buyers 

While trading was quiet, there was considerable jockey- 
ing among suppliers over the amount of heating oils and 
the terms of purchase they will make available to their 


reseller customers during the summer. There were uncon- 
firmed reports that one major company was allowing its 
distributors to take only 15° more heating oils for the 
1951-52 season than they had in 1950-51. On the other 
hand, another major supplier was said to be willing to 
make available substantially larger supplies of distillates 
to its customers provided the extra quantities all are 
irawn during the summer months. Most suppliers were 
quiet on their summer fill plans the feeling being that 
once the details were known, a competitive edge would 
be lost 


CHICAGO DISTRICT 
Light Fuel Prices Slump Again 


Light fuel prices in Chicago District were down again 
juring the third week of May when delayed barge ar- 
rivals piled up big inventories of distillates at several river 
terminals 

Most river terminal operators were indifferent to these 
reductions, however, because of their “in balance” supply 
positions and fact that there were only a few buyers in 
market seeking an occasional transport load of material 

Demand for gasoline, brisk the forepart of the week 
slackened abruptly later on because of rain and chilly 
weather 

Range oil was quoted from 11.15c to 11.8c, FOB Chicago 
District, down 0.35c on the low and No. 2 fuel from 10.25 
to 10.875c, down 0.25c on the low. Sales of both products 
were disclosed at 11.5¢ and 10.5c, respectively 

Several transports of regular-grade refined gasoline 

reported sold at 12.625c and 12.75c, Chicago Dis 
trict; quotations ranged from 12.625 to 12.75c. Sales of 
cycled regular gasoline were disclosed at 12.25c. “A few 
transports of refined premium gasoline were sold at 
quotations ranged from 13.625 to 


13 
13 


Suppliers of heavy fuel said demand had eased now that 
natural gas had been restored to industries after a two- 
week shift this year in contract period. Sources said change 
permitted by Illinois Commerce Commission in contract 
period for off-peak natural gas users, from April 15-Oct 
15 to May 1-Nov. 1, had sustained demand for heavy 
fuels 10 days to two weeks longer this season than in 
previous years 

Heavy fuels were more readily available to spot buyers 
than at any time the past season, but only one offering 
was reported in market with seller asking 7.35c, FOB 
Chicago District yn 200,000 gals. of low-sulfur No. 6 
quotations for this grade ranged from 7.35 to 8.25« 


CENTRAL MICHIGAN 
UGI Gas Oil Prices Range 0.25c Higher 


Prices ranged 0.25c higher in Central Michigan last 
week for UGI gas oil; otherwise, supply demand picture 
for all products was little changed. Reports of price 
shading the week previous, no longer were heard even 
though demand was held back by adverse weather. Heavy 
fuel continued in strong demand with some refiners in- 
dicating call for product slightly exceeded their daily 
makes 

Refiner, who three weeks earlier lowered his price 
0.25c for UGI gas oil to 8.25c, brought his price back to 
&.5c. Other quotations ranged from 8.5 to 10c, FOB Cen- 
tral Michigan 

Movement of gasoline was described as “good"’ by most 
refiners, but they said spring demand continued to be 
retarded by cool weather and rain. Gasoline was available 
to spot buyers on inquiry; however, refiners said they 
were not actively seeking any “outside” business. Mean- 
time, strike of Detroit Street Railways workers entered 
its fourth week which, at same time, has “backed up” a 
total of approximately 35,000 bbls. of gasoline on the 
bus company's supplier 

Shipments of domestic fuels picked up somewhat with 
colder weather and tended to strengthen refiners’ beliefs 
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that these products would be “firm all summer A few 
refiners said “market feelers’ by some jobbers on summer 
fills of light fuels pointed to fact that the trade aiso 
shared this belief 


MIDWESTERN (Chicago-E. St. Lovis Area) 
Trade Interest in Gasoline Eases 


Trade interest in gasoline was described as “mild” 
and somewhat easier than a week earlier as weather 
continued to delay Midwest opening of spring demand, 
according to refiners and tank car marketers the past 
week 

It was generally accepted, however, that refiners re- 
mained “eager” buyers of gasoline for shipment any time 
during four-month period beginning with June. 

While the weather was inclement, it was not suffici- 
ently bad to revive any late-season interest in light or 
heavy fuels, and trade sources said these products went 
“begging” for buyers at “bargain prices.” 

No changes were reported in refiners’ prices. Mar- 
keters said their offerings of domestic fuels at prices 
0.25c below general quotations by Midwest refiners, for 
the most part, found no takers. Marketer disclosed sak 
of one car of No. 1 range oil at 8.5c and one car of No 
2 at 7.875c, FOB Group 3. Refiners’ quotations for No 
1 ranged from 8.75 to 9c and from 8.125 to 8.625¢ for 
No. 2 

Open market offerings of heavy fuel to resellers ranged 
from $1.60 to $1.70 per bbl. and up, depending on sulfur 
content. Four refiners quoted No. 6 at $1.75 per bbl 


WESTERN PENNA. 
Scale Wax Off; Other Products Steady 


Scale wax was offered lower in Western Penna. the 
week ended May 12. Otherwise, prices were steady with 
demand for lubricating oils and petrolatums remaining 
in excess of refiners’ ability to supply. Scarcity of drums 
continued a limiting factor in export selling of these 
products. Most refiners reported seasonally active gasoline 
sales, and some, in the market as buyers, found little 
offered. 

Quotations for scale wax ranged from 6 to 6.5c per Ib., 
off 0.25c, following numerous reports of softness in the 
product. On the other hand, some refiners asserted they 
had no surplus and still were selling at 6.25c 

Trade sources observed little change in tight supply 
of lubes generally, except for “possibly” more frequent 
offerings of neutrals and bright stock in small lots. Sev- 
eral sales of this nature were disclosed. On the other hand, 
bright stock was “increasingly tight” at the week's end, 
following government request for additional aviation oil, 
and some refiners were offering neutral in exchange for 
bright, according to several reports 

As for over-all demand, some refiners speculated that 
effect of winter storage buying “now was being proved” 
by slowing in jobber inquiry for motor oils and base stocks 
At the same time, they still were backlogged on orders 
from these buyers, and pointed to “very heavy” demand 
from government and foreign buyers, and from other 
branded oil manufacturers 

Some refiners of petrolatum were offering material 
occasionally in tank cars, resulting from lack of drums, 
but not in appreciable quantity. Most refiners were sold 
up through July and few were willing to commit them- 
selves beyond that date 


MID-CONTINENT 


Gasoline Demand Continues Strong 


Upward trend in gasoline continued in the Mid-Contin- 
ent the past week, with several majors still in market 
seeking large quantities of both regular and premium- 
grade refined gasoline. According to reports, however, 
buyers continued to bid “under published prices.” Little 
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NPN Gasoline Index 
Cents Per Gal 
Dealer T.W Tank (ar 

May 14 15 45 11 67 
Month Age 15.47 11 45 
Year Ago 5.11 11.24 

Dealer index is an average { dealer tank wagon prices 
ex tax in 50 cities 

Tank car. index is weighted average of following wholesale 
markets for reguiar-grade gasoline, FOR refineries or ter 
mingis: Okla Midwestern, W_ Penn... Calif N. Y. Harbor 


Philsdelphia Jacksonville, Boston and Gulf Coast 











change in status of other refined products was reported, 
and refiners’ quotations generally remained unchanged. 

With local gasoline demand good in most areas, some 
of the smaller refiners described their operations as being 
on a “day-to-day” basis. Continued dry weather in parts 
of West and Central West Texas was having little effect 
on local demand, refiners said, although farming opera- 
tions were limited due to the near drought conditions. 
Kansas refiners, who had been bothered by too much 
rain rather than the lack of it, last week reported bet- 
ter weather conditions and said their sales were “pick- 
ing up daily.” 

Meanwhile, Northern demand for refined gasoline, both 
at pipe line terminals and in tank car lots, was on the 
increase, but still lagged behind what most refiners had 
xpected this late in year. Heavy buying by several 
majors, however, has tightened the gasoline market con- 
siderably in past two weeks, according to trade sources 

Cycled gasoline also was improving, both in price and 
demand. Resellers said they were getting more inquiries, 
and late in week one source said he no longer could find 
cycled regular-grade gasoline under 9.25c per gal. for re- 
sale. According to reports, most sellers were asking 9.25 
to 9.375¢ per gal, FOB Group 3 basis. Sale of 10 cars of 
ycled regular grade was reported at 9.25c per gal, 
FOB Group 3, for resale 

Pipe line shipments of No. 1 fuel were described as 
“good for middle of May” but tank car shipments were 
almost “non-existent.” Some traders said refiners trying 
to move distillates in tank cars offered them as low as 
lc per gal. “under published prices,”” but trading remained 
quiet 

Lubricating oil demand remained good, and market 
still was described as being in “fairly tight position.” 


Oil Price Index Unchanged Again 


WASHINGTON Bureau of Labor Statistics whole- 
sale oil price index for week ended May 8 remained 
unchanged from weeks ended April 24 and May 1. Com- 
plete index, based on Platt's Oilgram quotations, is 
compared below with corresponding week a year ago 
(1947 equals 100) 


May ® 
i95e 
Crude & products 25 114.8 
Crude 
Refined products 
Gasoline 
Kerosine 
Tyistiliate fuels 
Residua: fuels 
laibricating oils 
Natural gasoline 
While not on a comparable basis with above oil index, 
bureau's wholesale price index for other commodities 
based on 1926 was down 0.1% at 182.9 for week ended 
May 8 





Crude Oil Prices 


No changes in crude oil prices were reported 
in week ended May 12. For complete crude price 
schedules see p. 50-51 of April 25 NPN. 
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PRICE SECTION 








Prices at Refineries and Terminals and by Tank Wagon 





Prices herewith are reproduced from Piatt's O 
Price Service, associated with National Petroleum 
rese 











PRICES IN EFFECT MAY 14 


ILGRAM Daily O 









News, whose re 








} guaranteed for subscribers’ private use only and not for resale or 


jistribution or publication Dur 





ng periods of short supply, some sellers 
withhold quotations to new customers or the 


but give OILGRAM the prices they otherwise 
trade in genera 


i which they confine to their 
in the price tables. 








and such prices appe 


jetane ratings are ASTM; Research Method ratings indicated by letter 


Motor Method ratings are indicated by letter 
ons apply to any NPN—OILGRAM 





fice or see back of any OILGRAM Price Service invoice 


service delivered daily from nearest OILGRAM 


tives im « NPN-OLLGRAM fices devote their time exclusively and &t times all sellers 
\o reporting industry prices everywhere posting of Grm prices 
would quote to the 

Prices shown in tables are enies pric or genera! offers reguia’t customers only 
of posted prices by efners, by f | operators 
tanker terminal operators. for srrer saies and shipm t for R. are minimum ratings 
ness day or period stated; except Tank Wagon prices. prices are for M. For further details of price cond 
bulk lots such as tank car, truck transport, barge; prices applying 
be “ of cargoes or truck transport jlots only, so designated; FOB re 
Gneries or terminalis: in cents per ga except per bbi. where $ sign omplete price 


shown; wax and petrolatume ir ents per pound; ex all fee 
for crude of! and its products lawfully produced and tran 





ported as eived by OILGRAM and N 





GASOLINE 


ORLAHOMA (Greap 3) 

83 Oct KR Pree 

” Oct. R Prew 

SA Oct. KR Prew 11 >-11.75 








6 Oct. KR Prer 

4 Oct. KR Reg 

a2 Oct. R Reg )- 10.75 
SO Oct. R Reg 10.62 
60 Oct. M & below 10 
MIDWEST (Group 3 basis) 

83 Oct. R Prem 

90 Oct. KR Prem 

SS Oct. R Prem 11. 375.11.875 
a4 Oct. R Reg 

42 Oct. KR Reg 

80 Oct. R Reg (4)10 10.875 
“0 Oct M &@ below 7 » 87 
N. TEX. (For shpt. to Tex. & N.M_ dest’ns.) 
93 Oct. R Prem 12.75-13.25 


90 Oct. KR Prem 








S58 Oct. KR Prem 2.12.75 
84 Oct. KR Prem 12 
S4 Oct. R Reg 1.7 
82 Oct. KR Reg «2 1.25 
80 Oct. R Reg 1 >11 
60 Oct. M & below (2)9.75-10.8 


W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
93 Oct. R Prem 12.5 

90 Oct. R Pren 
a8 Oct R Prem 
4 Oct R Prem 
MM Oct R Reg 
82 Oct. KR Reg 
80 Oct. R Reg 








60 Oct. M @& below 10 375-10.513) 
©. TEX. (Truck Tranapt.) 

93 Oct. R Prem 12 
oY Oct R Prev 11 > 
88 Oct. R Prem 11.75-12.5 
4 Oct ‘ 1 
4 Oct RK Reg 10 
82 Oct } Reg 1 
80 Oct. R Reg 

6 Oct. M @& below ) 875-10 
CENT. W. TEX. (Truck Transpt 

13 Oct RnR Prev 2 
a8 Oct KR Pre 

m4 Oct R Reg 

82 Oct. R Reg ) 
80 Oct I Keg 

60 Oct. M & below 

ARK ' to Ark. & la 

as © RI 

a6 0 i 

a0 (x R Reg 

60 Oct. M & below » 62 


KANSAS (For Kansas 





nations only) 








” O ' 
a O i » 6-12 625 
t ‘ 
, KR Res 
Oct M a’ be . - 
WESTERN FRENNA 
Bradford Warren 
R ire 1412 
KR Keg 212 
R Prev 13. 75-13.9 
R Reg 12. 75-12.9(2 
Pittsburgh 
@ Oct. KR Pren 13.912 
6 Oct R Ree 12.9(2) 








ls For 
and taxes , 

ported; re 
ationa! Petroleum News but 


Service, Inc 





ption rate tn 


CENTRAL MICHIGAN 
(POR Central Michigan refineries) 


“) Oct. R Prem 
6 Oct. R Prem 
“4 Oct. R Reg 
82 Oct. R Reg 
Str. run gasoline 
Detroit shpt 


OHIO Quotations 
Ohio points 











14-14 
3514.25 
2)13-13.5 
12.25-12.5 


of 8. O for delivery to 


83 Oct R Reg 146 
CALIFORNIA 
Los Angeles dist 
) Oct R Pren $3.1 
“ Oct R Reg 12-1412 
San Fran. dist 
” oO R Pre 16.25 
oO R Rez 14. 25-14 
San Joaquin Valley dist 
‘ R Pr 25.17 
’ R Reg $2514 
WESTERN PENNA 
Prices are for sales made r ffers reliably 
eported, to jobbers & compounders r 
* Neutrals —N Vis. a 0° F. 200 
Vis 1a at 100 420-42 f 
ip ) 
7 
© Vis isatl 400-4 
i; 30.5 
- 29.5 
iS 5 24.5 
Bright Stocks 
‘ > vis. at 21 4 » a N 8 col 
‘ 32.5 


600 S.R. Gitert 
0 8.1 

0 ft 

~ f 


ng office, New 


York, Cleveland and Houston, address Piatt's 


West 3rd St Cleveland (13), Ohio 
150 per year, payable in advance 


Anoual 


MIDCONTINENT LUBES 

FOB Tulsa basis. Bright Stocks, vis. at 210* 
Neutrals, vis. at 100°, 0-10 p.p 

Newtral Oils— onventional 

Pale Oils Cel, 


60-85 vis 2 15.5(2) 
86-110 vis 2 15.5-16 

150 vis 3 16.5-17.5 
180 vis 3 17.5-18 

200 3 17.5-18.5 
250 3 18-19 
280 3 18.5-19.5 
300 3 19.20 





Bright Stock—< enventional 
200 vis. D 


10- PP 33 
150-160 vis. D 

0-10 pp 29.30 

10-25 p.p 29-29 5 
120 vis. D 

0-10 p.p 28-29 
Bright Stock—Solvent 
150-160 vis. 0-10 p.p., 95 v.1 33 35 


Neutral Oils—Soivent 
170-180 vis., 98 vi 
200-210 vis., 90-95 v.i 
300 vis., 95 v.i 





Cylinder Stocks 
600 ar olive green 23 


SOUTH TEXAS (Neutral Oils) 
Vis at 1M Fr 
nest and/or expx 

PALE OILS 

Vis. COLOR 


refineries 


FOB 8 





100 1%-2% (2)12-12.544) 
200 No. 2-3 2)13~-13.514) 
300 No. 2-3 14/6) 

0 No. 2%-3% 1516) 

7m WN 3-4 1616 

1200 N 3-4 (2)17-17.513 
2000 No. 4 2)18-19 
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Oil PRICE SECTION 





Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT MAY 14 


(SOUTH TEXAS cont'd.) 


KEROSINE, GAS & FUEL OWLS 
RED OILS: 


= — 5-6 12-12.5(4) 

vO = i ) 

300 No. HP ° — , ; ORLAHOMA (‘Groap 3) om Oy 

500 No. 5-6 . 41-43 ww 9.62 Kerosine (2)11-11.5 
750 No. 5-6 . 12-44 wow , No. 1 fuel (2)10.75--11 
1200 No. 5-6 (2)17-17.514) Range oil >" No. 2 fuel (3)10.5-10.75 
2000 No. 5-6 (2)18-1914) ‘SB & above DI. diese ‘ No. 3 fuel 10.5 
N 1 fuel ¥ 36-40 fuel 10.5 
No. 2 fuel 

N 

N 


. & ue , Pittsbergh 
LPG PRICES o 6 fue 17 . : ms 11.625-11.75 


°o fu 11.125-11.625 
(Of refiners, FOR refineries, in cents per gal., MIDWESTERN (Group 3 basis) : 11-11.378 
tank cars or transport trucks) 41-43 wow 9. 2543 "i ’ iel 
Com- In Com- Indus- 12-44 ww +9 3 ‘ . 10.5-11 
mercial dustrial mercial trial Range 
District Propane Propane Butane Butane & & above D.! 
N. Y¥. Harbor 7 7 a 2 oo ; CENTRAL MICHIGAN 
Philadelphia N 6 one . FOR Central Michigan refineries.) 
a more S95 Range 11.55-12.55 
atin 55 
- N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 46-49 ww. kero 11.55 a ¥ 
, - PW. distillate (2)11.5-12.: 
te efor : No. 2 fu 2)10.9-11.55 
v4 “ . 
38 D.I bed 4 N , a10.5-11¢2) 


‘ 510 


2 fuel v-G . , . 
No. 6 fuel 


«(2/848 
2)7.8-8.55 


N 4 
N : ‘ 





W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 wow 
42-44 wow 9.25-10.5 OHIO— Quotations of 8.0. Ohio for delivery to 
58 & above D.1. diesel 9.5 
No. 1 fue 9.29 Kerosine . 11.9 
No. 2 fue 9.25 No. 1 Fuel 11.7 
THIS No, 6 fuel 1.80 No. 2 fuel 10.7 
E. TEX. (Truck trnspt.) Diced (Light & Mes 4.9 
41-43 ww 99.2512) 
12-44 wow 913) : 7 
is YOUR 58 & above D.I. diesel 8.25-9.25 CALIFORNIA 
No. 1 fuel . ° 9.125 San Joaquin Valley 
No, 2 fuel ... , 2 8.5 40-43 ww. . 
No. 6 fuel (4)$1.75 Heavy fuel (PS 400) 
Light fuel (PS 300) 
MARKET PLACE! CENT, W. TEX, (Truck trnspt.) Diesel fuel (PS 200) 
41-43 ww 9 Stove dist. (PS 100) 
58 & above D.I. diesel 8.75 
U.G.1. gas oll Los Angeles: 
No, 1 fuel 
. 40-43 wow : 
A ao 2 wee . seone &-9 Heavy fuel (PS 400) 
ca verti Me 6 epietshs » Light fuel (PS 300) 
rd od ertisoment in No. 6 fuel $1.75-2.00 Diesel fuel (PS 200) 
Stov 
NPN's Market Section KANSAS (For Kansas destinations only) ove dist, (PS 160) 
12-44 wow (399.5-10.5 
12 & below Diese © 625 San Francisco: 
every week will bring you Ss & above Diesel 9.3-9. 875 40-43 wiw 
No fuel (2)9.2-10.25 Heavy fuels (PSB 400) 
fuel &.6-9.875 Light fuel 8 300) 
quick and continuous , fuel esse . Diesel fuel (PS 200) 
fuel $2.325-2.40 Stove dist. (PS 100) 
sales at low cost. N fuel $1.75-2.00(2) 


3 Ohio points 


2) 


. (Fer shipment te Ark. & La.) 
ww 


or fuel 


1 52 & below 


58 & above a. NATURAL GASOLINE 


Group 3 & Breckenridge prices are to biend 
. i ers on freight Basis shown below Shipments 
N 6 , : may originate in any Mid-Continent manufne 
NATIONAL PETROLEUM NEWS ee 
WESTERN PENNA. 
Bradford-Warren FOR GROUP 3 


1213 West Third St. No. a fuel soc co. — da 


WRITE FOR SPACE RATES 


t 
f 
¢ 
f 
f 
¢ 
‘ 


e 
e 
e 
e 
e 
e 
e 


BRECKENRIDGE 


Cleveland 13, Ohio 














Fluorescent color for 


LUBE 
COLORS at eet’ and Marketer of Petroleum Products 
GASOLIN 


Petroleum Colors NEW ENGLAND PETROLEUM CORPORATION 


PATENT CHEMICALS. INC New York Boston 
PATERSON 4, N. J 








Oil PRICE SECTION 





CHICAGO DISTRICT PRICES 


Prices to jobbers @ distributors in tank car 
and r truck traney t ts FOR efineries 
pipe line terminals ar niand waterway barge 
terminalis 


Meteor (casotine 
00 Oct. R Prem 
AA Oct, KR Pien 
mM Oct KR Reg 
82 Oct. FB. Reg 


tight Puct (iis 
Range 


‘ 2 Fue 


Heavy Fue Otis 
No. 5, low sulfur 
No. 5, high sulfur 
No. 6, low sulfur 
No. 6 high suifur 


WAX 


WEATERN PENNA. (7.¢., in Batk) 


SRABOARD 

Melting points are AMP s* higher than 
aMP Prices are for carload lots; domesti 
Prices are FOR refinery scale in bags or 
bbis fully refined. siabse loose Export prices 
are FAS; scale in bags or bbls fully refined 
in Dage or cartons 


Crude Scale N. ¥. Domestic N.Y. Export 
14-6 wh 7.52) 7.512) 


1512) 
1542) 


NAPHTHAS & SOLVENTS 


(FOB Group 3) 

Mtoddard solvent 11.37513) 
Cleaners naphtha 11.875(2) 
VMa«&P. naphtha 11.87544) 
Mineral Spirits 10.87544) 
Rubber solvent 

Lacquer diluent 

Benzo! diluent 


WESTERN PENNA 
on Clty 


Stoddard solvent 


Pittsburgh 
Stoddard solvent 1543) 


OHTO — Quotations Ohio for delivery to 
Oto points 

VM4P Naphtha 

Mineral Spirits & Stoddard Solvent 

Rubber Solvent 


B. TEXAS (Truck Trnspt.) 
Stoddard Solvent 


CENT. W. TEX. (Truck Trnapt.) 
@oddard Solvent 


RANSAS (For Kan. Dest'n. 
Stoddard Solvent 


ATLANTIO COAST 
vu 


New York 
Harbor 
Philadelphia 
Baltimore 

Bostor 
Providence 


52 


Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT MAY 14 
ATLANTIC & GULF COASTS 


Prices are of refiners, FOB their refineries & tanker terminals, and of tanker terminal operators, 
FOB their terminais Ships’ bunkers prices are exclusive of lighterage 


93 Oct. KR 90 Oct. K 86 Oct. K 83 Oct. KR Kerosine- 
District Prem. Gasoline Prem. Gasoline Reg. Gasoline Reg. Gasoline Ne, | Fudd 
N. ¥. Harbor 14.75-15 (2)13.85-14.35 (3)12.85-13.6 - (18) 10.1-10.2(2) 

do barges 14.65-14.9 (2)13.75-14.25 (2)12-13.4 10(19) 
Albany 14.95-15.2(3) 14.95-15.242) 13.7(7) . 10.4(9) 
Baltimore . 12.9-15(2) 12.9-14.05 11.9-13.5(2) . 10.3(10) 

do barges 12.8 12.8-13 11.8-12 10.2(4) 
Baton Rouge baa 9.7 

do barges 
Boston 
Charieston 
Corpus Christi 
Houston 

do barges 
Jacksonville 
Miami 
Mobile 
New Haven 
New Orleans 


10.3(14) 


o 


14.95-15.2<3) 13 
1 


718) 
2) (2)12.3-12.475 10.4(5) 
i > 


1.512) . 
(2)11.25-11.5 ° 9.25-10.25 
11.25-11.5 9-9.25 
12.3-12.6(8) 11.1 
12.6(2) . 11.143) 
12.4<3) . 10.4(4) 
13.543) 10.39) 

11.6 11.25-11.3 9.7-10.15 

fo barges 11.6 11.2-11.25 9.7-9.95 
Norfolk 11.9-12.6 10.5147) 
Pensacola 12.4 10.4(2) 
Philadelphia 15.15-15.2 § (2)13.7-13.9 10.2(10) 

do barges 15.06 g 13.6-13.8 10.1(10) 
Pt. Everglades 13.6 ’ 12.6(4) ° 11.1(5) 
Portiand 15. 05-15.342) “15.5 13.814) 10.4(9) 
Providence & (2) 2 13.715) 10.3(9) 
Savannah 4.612) 2 (2)12.3-12.6(5) 11.1(7) 
Tampa q 2 13.3-13.4(2) 12.3-12.4(5) 10.9(7) 
Wilmington 

N.C 


eR 


HHS DRSeSPRPHee 
SOS eaP®Rvees 


= 
> 


13.15-14 13.15-13.2 12.15-12.5512) 10.5(7) 


Diesel O11 Light Diese 
Gas House No.5 Fuel No. 5 Fuel Shore Plants Ships’ Bunkers 
No. 2 Fuel Gas O8F (®10 p.t.) (15-60 p.t.) (50 cet., 65.4.1.) (45 cet., 45 4.1.) 


N.Y. Harbor(19)9.1-9.2 9.2-9.6 (12)§$2.93-3.26 $2.57 (6)9.5-9.6(2) $3.90(5) 
do barges (18)9-9.25 9.5 (12)2.90-3.16 2.5 . 

Albany 9.4(12) 9.8 3.45 . 9.814) 

Baltimore ‘ 9.2410) 9.3 2.93(2) 9.6(5) 3.90(4) 
do barges 9.115) 2.902) 2 

Baton Rouge s.4 4.8 ee 
do barges q 

Boston 9.3114) 9.7 : y 9.7(5) 3.94(3) 

Charleston « f a 2 9.512) 3.90(2) 

Houston sf ° (2)8.5-9 3.4916) 
do barges oe ° 

Jacksonville ° 10.1(6) 4.24215) 

Miami .. . 10.1(2) 4.242(3) 

Mobile § 9.5 es 

New Haven d 9.7(5) 

New Orleans : 7 8.7-9.1(2) 3.49(3) 
do barges 

Norfolk 5) 57(2) 9.6(4) 3.90(3) 

Pensacola of 9.5 

Philadeiphia 3 80(5) 9.6(8) 3.90(5) 
lo barges ° ° ° 

Pt. Everglades 10.1/4) . 10.15) 4.24214) 

Portland sag + 8-112 +03 

Providence 39 2 2.945¢2 713 394-4. 07 

Savannah 10.1(7) 55(2) 10.115) 4.24215) 

Tampa 1015) . ‘ 1016) 4.2015) 

Wim'tn N.C 9.417) 9.512) 3.90(3) 


8.8 3.49 


Banker © 
Fue 





N_ Y. Harbor 2)$2.15-2 ( q 2.25 2 33 $2.15(11) 
Albany 3 . 
Baltimore : 21! 2.3 2.1514) 
Baton Rouge 1.85(2) 
Boston 2.2015) 
Charleston 2.10(3) 
Corpus Christi 1.8513) 
Houston ° 1.85(11) 
Jacksonville 0916) ee 2.09(6) 
Miami 06(2) ee ee 2.05(3) 
Mobile 90 ee ee cove 
New Haven 15 . ° 
New Orleans 8513) —_ - 3.24(2) 
Norfolk 1514) ee ° oe 
Pensacola .... ° 2.10 ° 
21518) 2.33(4) 2.3044) 3.57(2) 
206(2) ese5 cee 2 - 
22 ° : 
2.17542) 2355 2.325 
21014) cee ee 
2.02(5) 1.99(4) 


to bo fo Po po to 


Wilm'tn, N.C 


Research octane ratings, indicated by the letter “R"*, are minimum ratings Motor Methoe 
etane ratings, where used. are indicated by the letter ““M’’. 
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OIL PRICE SECTION 





Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT MAY 14 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. S. Gulf, minimum of 20,000 bbis., and are by refiners only to 
ether refiners, export agents, or tanker terminal operators, The figure in parentheses after 
Price indicates the number of companies quoting that price 
Aviation Gasoline 
Grade 115/145 (MIL-F-5572) 
Grade 100/130 (MIL-F, 
Grade 91/98 (MIL-F-5872) 
Grade 80 (MIL-F-5572) 


17.25-17.75 
16(2)-16.75 
14.5-15.75 
14.5-14.75 
Motor Gasoline 
13 Oct. R (Premium) 12-12. 2512) 
“) Oct. R (Premiun 11 5-11. 75-1212)-12 
*6 Oct. R (Regular 11(2)-11.5 
10. 75-11(2)-11. 2512) 
10.5-11 
10-10. 25-10.75 


} Oct. R (Regular) 
Oct. R _ 
72 Oct. M Leaded 


Kerosine & Light Fuels 
41-43 kerosine . 5(2)-91(4) 
No. 2 Fuel 5-816) 


Diesel & Gas Otis 
43-47 Diesel index 
4s Diesel index 

Diesel index 


Heavy Fuels 
No. 5 Fuel, 0-10 p.t 
Bunker C Fuel $1. 751 2)-$1.85(3)-$1 .90 
Research octane ratings, indicated by the letter “R'’, are minimum ratings 
tane ratings where used, are indicated by the letter ““M" 


$2.35(2)-$2.50 


Motor Method 


MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Oil Co., Inc 
(Prices are per bbl. of 42 U. 8. gals., exclusive of local pert or other governmental charges 
sales taxes, etc if any; FOB point indicated, for gravities shown; 2c per bbi. differential per 
degree of gravity applies for gravities below and above those shown.) 


Type of 
Crude per bbi. 
Arabian $1.75 
Qatar $1.77 
Arabia $2.41 

aK $241 


Price 


(Prices are for tank cars 


District 


Portlan¢é 
Philadelphia 
Baltimore 
Norfolk, Va 
*harieston, S. C 
New Orleans, La 
Houston, Tex 


90 Oct. R (Prem 
86 Oct. R (Reg.) 
Kerosine 
ese| Fuels 

1 Fue 

2 Fue 

5 

6 


FOB Point 


Ras Tanura, Saudi Arabia 


Umm Said, Qatar 
Sidon, Lebanon 
Tripx Lebanon 


API 
Gravity 
36-36.9 
37-37.9 
36-36.9 
36-36.9 


AVIATION GASOLINE PRICES 


Effective 
Date 


Nov. 1, 1950 
Nov. 1, 1950 
April 1, 1951 
April 1, 1951 


barge or truck transport lots; aviation gasolines meet Specification 
MIL-F-5572, unless otherwise noted.) 


Grade 100/130 
17.6-18 


Grade 91/98 
6 16.1-17.2 
16.7 


LAKE PORT TERMINALS 


Buffalo 
16(3) 
14.5(3) 


PETROLATUMS 


WESTERN PENNA 
(Bbis 
Snow White 
Lily White 
Cream White 
Light Amber 
Amber . 
Red 


carloads; tank car, 1 t 


Cleveland 


Grade 86 
15.6-16.2 


PACIFIC COAST 


(in Ships’ Bunkers, Diesel Fuel Banker © Fuel 


or Deep Tank Lots) (P.5. 200) 


San Pedro, Calif. §3.44(5) 
San Francisco .. 3.6514) 
Portland, Ore 3.86(4) 
Seattle, Wash 3.8614) 


(PS. 400) 


(4)$1.70-1.85 
(3)$1.75-1.90 
(3)$2.00-2 15 
(3)82.00-2.15 


U. 8. DOLLARS PER BBL. OF 159 LITERS 


© Dieset 
(Ships Bunkers) 
Mextean Gulf 
Tampico 95 $3.75 
Veracruz 95 cose 
Minatitlan 95 3.7 


Paeific Const 
QGuaymas 50 


Manzanillo 
Salina Cruz 2.50 





28 YEARS OF RELIABLE 
OIL PRICE REPORTING 


This, in just o few words, is the story of 
Platt’s OILGRAM Price Service. 

Since 1923, it has been recognized 
throughout the industry as the foremost 
daily oil price reporting agency. tt has 
constontly been top management's major 
source of oil price information, ond with 
good reason. 

« « « « OIGRAM has the lorgest stoff of 
oil price experts employed by any off 
price reporting agency. 

OILGRAM is the most complete, 
most comprehensive price report available 
to the oil man. 

OILGRAM hos the complete con 
fidence of its subscribers. More than 
ninety ovt of every one hundred oil men 
who once subscribe renew their subscrip- 
tions year ofter yeor. 

If you are dependent upon daily oil prices 
im your marketing operation, you should 
be on ONLGRAM Price Service subscriber. 
We invite you to occept a week's Tricl 
Subscription with our compliments. There 
is no obligotion on your port whatsoever. 
A letter of request on your company 
letterhead is oll that is required 

Write today to: 


Platt’s 


OILGRAM 


Price Service 
1213 W. 3rd St., Cleveland 13, Obic 











HARTOL 


PETROL M CORPORATION 
INDEPENDENT MARKETER 
Maine to South Carolina 


F HM AVENUE NEW Re “ 





Oil PRICE SECTION 





Tank Wagon Prices 


Prices for gasctine do not include tazes,; 
mapection ‘m nest column 
separate ° 
County taxes as indicated in footnotes 


footnotes 


Philadelphia 
Pittsburgh 
Allentown 
Erie 
Scraitoa 
Altoona 
Emporium 
Indiana 
Uniontown 
rriaburg 
WUliamsport 
Dover, Del 
Wilmington 
Boston, Mase 
Springfieia 
Worcester 
Fall River 
Hartford 


“@Geeeeserevoa-. 


~ 


Fe SOSSASSSSASSAS*SSS 


PVUeVreasear~ee-ae 


Brunswick 
Jacksonville 


Peer aeeeee 


15 
Mineral aetstes 
Tw 


Philadeip 16.5 
Pittaburgh a 20.0 
T.Ww 
2 

Phila, Pa 
Pittsburgh 
Allentown 
Erie 
Beranton 
Altoona 
Emporium 
Indiana 
Uniontown 
Harrisburg 
Williamaport 
Wiimington, Del. 13.4 
Dover 13.4 
Springfield, Mase 
Worcester 
Hartford, Conn 
Notes 

Kerosine——Thru Penna Del., add 2¢ 
gal. for tw Goth veries of leas than & 
at one time At tie City @ ¢ 


, & 


2 
1 
is 
1 
i 
1 
1 
1s 
. 
1 
3 
3 


ne 


for deliveries f 100-209 gals 
than 100 ¢ 
Gasoline T Ww Prices are to dealers & con 
summers, kerosine TW Prices to consumers 
Mineral Spirits prices also apply to Stod 
Gard Bolvent 


Faso Gasoline 
(Regular Grade) 
Gasoline § Casoline 

T.w 


IMPERIAL 


ee —$ 
is for Easo Extra 


premium 
Gasoline taxes are provincial taxes 
Notes 
Prices are per tmperial gal. which ts 1.2 
Uv. 8. ga TW. prices are to divided & 
undiv ded ‘een ers 


HUMBLE Humble Gasoline Gase- Keresine 
Regular lime Tank Ke 

on T.W. Retail Taxes Wagon 
Dallas, Tex.. 14.0 19.0 12.8 
Ft. Worth 14.0 19.0 12.8 
Houstor 14.0 19.0 12.8 
San Antonio. 14.0 19.0 12.8 
Notes 

T.W. prices are to all 
consumers 


classes of dealers and 


54 


they do, however, imciude 


Se federal, end state taxes; 


feet May 14. 1951 


posted by principal marketing companies at 


thetr headquarters offices, but subject to later correction 


inapection fees per gai 
unless otherwise specified, are as follows 
Gasoline taxes, shown in Ala. 1/40¢ om gasoline; Ark 
2/25¢; Kans. 1/100c; 
Kerosine tank wagon prices Nev. 1/20e; N. C. 1/4e; 
@iso do not include tases; kerosime tazes where levied are imdicated nm 
Diecowsts, tf any, are shown m footnotes 


Giso city ond 


These prices in 


CHEVRON 
(Regular) Av. 80/87 Gase- 


CALIFORNIA 
STANDARD g2. T.T. lune 


1¢ 
“4 


onsenoe 
- 
ooees 


vo 


P rtiand, Ore 
Seatt\e, Wash 
Spokane 

Tacoma 

Boise, Idah 

Sait Lake, U 
Honolulu, T. H 
Fairbanks, Alaska 
Juneau 


“oe 


erwe 
SUI G4 Seer Fee 


eecervrvres 


Standard 
Kerosine Dieset Standard 
Furnace Ol) Stove OU 
T.T. 


San Fran., Cal 
Los Angeles 
Fresno 
Phoenix Ariz 
Rer Nev 
Portiand, Oreg 
Seattiec. Wash 
Spokane 
Tacoma 
Boise, idat 
Salt ake, t } 
Honolulu H 3 
Fairbanks, Alaska 34.8 
Juneau 21.8 
Taxes 
Boise—7.5¢ gas tax applies to motor fuel 
only; avgas taxes are 1.5¢ federal, 2.5¢ state 
Honolulu--7.5c gas tax applies to motor fuel 
y: aveas taxes are 1.5¢ federal, 4c terri 
torial Standard Diesel/furn oll price is 
ex le territorial liquid ft All T.T 
prices are ex Hawalian gross income tax of 
1% to resellers, 2.5% to consumers 
Notes 


eo + & 


ve 


deliveries f Chevror 


n 80/87. add t 
40-199 gals 


n 
Supreme (Premium) are 
gher than Chevron (Regular) for 
delivered, except at Salt Lake which 
ga higher For less than 40 gals. de 
ries add 4.5¢ gal to 400-gals -and-over 
¢, except at Honolulu, add 5.0¢ gal. for 
ess than 40 gals. (Marine), and leas than 100 
gals. (Shoreside) Add to Chevron Aviation 
sO/S7 quantity delivered prices, 2.0c for 91/98 
te for 100/130, and 8.0¢ for 115/145 
Kerosine-—-T.T. prices, except at Salt Lake 
City, apply to deliveries of 40-199 gals For 
ther deliveries: less than 40 gals 
200-399 gules deduct 3c; 400 gais 
deduct 4c; tank car-truck trailer, deduct 5.5¢ 
Sait Lake City posted tank truck price is for 
mum 40 gal. deliveries 
Standard Diesel/Furnace Of] & Standard 
ve O T.T. prices are for deliveries of 400 
gals rw - F ther deliveries 40-199 


gals add 1 10-390 gals add = O.% leas 


Chevrort 
, 


Fire-Chief Gasoline 
(Regular Grade) 
Dealer Gasoline 
T 


TEXAS 


SEGUE as 


rices apply also to all classes 
"™ consumers with minimum delivery of 50 
cals 


included in both gasoline and kerosine prices 


1/20c; Fila. 1/8c; Tl. 3/100c; Ind 
1/32c; Minn. 5/200c; Mo. 1/25c; Neb. 2/100c 
N. D. 1/20c; Okla. 2/25c; 8. C. 1/8e; B&. D 


1/40; Tenn. 2/5¢; and Wisc. 3/100c 
Kerosine inspection fees only: Ala. 1/2c; lowa 1/50c; Mich. 1/5¢ 


(Regular Grade) 
Gasoline Gasoline 
T.w. Taxes 


ESSO 
STANDARD 


Atiantic City, N. J 
Newark 
Baltimore, Md 
Cumberiand 
Washington, D. C 
Danville, Va. 
Petersburg 
Norfolk 
Richmond 
Roanoke . oes 
Charleston, WwW. Va 
Fairmont 
Parkersburg 
Wheeling 
Charlotte, N. c 
Hickory 

Mt. Airy 

Raleigh 

Salisbury 
Charieston, 8. C 
Columbia 
Spartanburg 

New Orleans, La 
Baton Rouge 
Alexandria 

Lake Charlies 
Shreveport 

New Iberia 
Knoxville, Tenn 
Memphis 
Chattanooga 
Nashville 

Little Rock, Ark 


SSSSeS PO FeeeGntnttas4veeee 
~@e@e¢C8e00uUrw Ceuneorus 


SENWOCHUCS SHACK OCAUHK NOE COKKUErK oe euavee? 
PORE ESEESESESEESEEEaFeEFRGaregagseagge 


co@aegvse orusoe 


ee e2eee 


Naphthas T.Ww 
Min. Spirits 


bbis 
Baltimore, Md 
1.600 gals. & 
Steel bbls 
Washingtor D 
100-499 gals 
500.3.500 gals 
1.600 gals. & over 
Steel bbis 25.0 
FU _ “~o-e 
No.2 No.4 No.@ 
Atlantic City, N.J 
Newark, N. J $3 .454 $2.706 
Baltimore 3.39 20 
fash 


3.55 2.59 


Petersburg 
Richmond 
Roanoke 
Chariotte, N 
Hickory 
Raleigh ‘ 
Charieston, 8. C 
Columbia 
Spartanburg 
Taxes: Louisiana kerosine prices do not in 
clude lc state tax 
Notes 

Kerosine & No. 1 Atlantic City prices are 
for deliveries of 300 gals more; add ic for 
100-299 gals., 2c for less than 100 gals 


CONT'L (N B Prices are Continental's 
Oil 


*7eanae ery 


tankwagon prices Current selling 
prices may vary from those shown 
because of local conditions. ) 


Gase Kere 
sine 
Tt 


Denver, Colo 
Grand Junc 


4 
12 
°a 
2 


Salt Lake, U : 
Twin Falls, Ida g 18 
Albuquer,, N.M 15 
Roswell ........ “4 
Santa Fe . 
Muskogee, Oxia. 12 
Oklahoma City. 12 
Tulsa . . 12 
Taxes: 

Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5c; Santa Fe 
le; Cheyenne, ic; Casper, ic 


’ 
erwennwenvwnwnwocece~~ 


See eeost oat asaeae-a-- 
ecoovoor ser erasres 


TW prices are to consumers and dealers. 


NATIONAL PETROLEUM NEWS 








~ 


ee ee eee 


Oil PRICE SECTION 





New York City: 
i dacens 
Bronx 
Kings 


conn &*ee0%0@ 


eon. SE4H4oOu4naeee 
_ee 


New Haven 

Tr, Me. 
Portiand oe 
Boston, Mass 
Concord, N. H 
Lancaster 
Manchester 
Portsmoutt 
Providence, R. I 
Burlington, Vt 
Rutland ....... 


VESeEeEeEeEEeEVeCGeeroeoererT 


eoeren were voeer: 


@avaae Pe nHsioeaeceoecaegageeroeuvedca 


2.8 13 
oe ay 


Tank Wagon Prices Buffalo 
Minera! Spirits o : > aeeeee 18.5 
V.M.&4P. Naphtha 
Taxes: N.Y.C. prices 
Discounts: 
Mobil Kerosine—Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more 
Mobilfuel Diesel—All points, 0.5¢ for t.w. deliveries of 800 gals. or more. 
Mobilheat—Mt. Vernon t.w. less 0.5¢ for deliveries of 300 gals. or more. 
Notes: 
Gasoline t.w. prices are to Consumers and Dealers 


ce a 20.5 18.5 21.5 
do not include 2% city sales tax applicable to price of gasoline (ex 


iz: 
si? 


S3ese 4 
on 


/-eeeccece 4 
—T. 
:= 
sesese 


/ Oe ReeCeane 


~ce 
[eee veces eoeer- 
- © : 
/_e4. OF4e24,4408- Oe 


“eR GOONS KOON eseouneeaceunreece 


~eeccaneececano: : 


Syracuse V.M.4&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminais. 


OHIO STANDARD 


4 
bs 





EEeEEeeEEeeaegr a 


Akror 
Canton 
Cincinnat! 
Cleveland 
Columbus 
Dayton 
Lima ee 
Mansfield 
Marion : 
Portsmouth 
Toledo es 
Youngstown 
Zanesville 
Taxes: Hangar operators can purchase aviatio 
A-10 to supplier 
Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t.w 


w 


SUESeeoeoeaeeraregn 4 
ecoocoooooose 
eococeoooe 
BEBYSRBBBBss 
ecooooooesooos 
RBRSSRSSKSSese 
eccoocoooesoooo 
eceocooeooooocoor.: 
SEEeEeEEeegeures 
See ee eee nee 
SEseEEEFEeEeEeOoere 


oo 


Veeeseeseous 


itf 


SSsssssssss 
SECeeroeeeorrr 


20 
20 


FeEEeEeEeerereee 


200 21 21.5 20 13.9 
gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax Exemption Form 


Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum Geliveries of 100 gals. or more; less than 100 gals., 0.5¢ higher. Prices at 


other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5¢ higher 


Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75¢; 2500 to 4999 gals., 1c; 
5000 or more gals., 1.5¢. Lucas County: Jess than 50 gals., tank wagon Price, 50 to 249 gals., 0.5¢; 250 to 499 gals., 1c; 500 gals. or over 1.5¢ 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations. 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 
Indiana bulk plants where the company’s prices are publicly posted. 
Red Crown (Reg. Grade 
Red Cr’a. Red Cr’a. ——_—-Stanolex Furnace 01} 
D Gasoline Kerosine 1-99 100 gals. 106-174 175-398 400 gals. 
cals & over gals. ols, S over 


« 
4 
3 


Chicago, Ill. ... 
South Bend, Ind 
Detroit, Mich 
St. Paul, Minn. 
Des Moines, Ia. 
St. Louis, Mo. 
Wichita, Kans. . 
Omaha, Nebr 
Fargo, N. D 
Huron, 8. D. . 
Milwaukee, Wisc 


4. 


wpeoocue S- 


> 
@wnwosesegeco 
saeeo 
eeaeaeaevaseuve 
ee 
eoxrenereenwwe 
VoHanwnrowoe: 
voreanws: wo 


S 
| 
| 
F 


- Ss. 1-749 gals. ..... 
100-149 gals. . oe 750 gals. & over 
150 gals. & over ... 
150-399 gals. ...... 
400 gals. & over .. 
Taxes: 
St. Louis, Mo. gasoline tax includes ic city tax. Des Moines, Ia., kerosine and furnace ol) 


prices do not include 4c state tax, State sales, cocupation, consumer & use taxes to be added 
where applicable. 


MAY 16, 1951 


Kentucky 
Standard 
Covington, Ky 


Lexington 
Louisville 


Vieksburg ..... 
Birmingham, Ala 
Mobile E 
Montgomery 
Atlanta, Ga 
Augusta 

Macon ° 
Savannah . 
Jacksonville, Fla 
Miam! 
Pensacola 
Tampa 


CSCON,NN OSS SONA ANOS 
Seo 2Seee2oore2eenee 
Seseeeeousreeoees 
aca sas eeanvexnuHae 


Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, ic 
county; Montgomery, ic city & le county; Pen- 
sacola, lc city. Other taxes not included tn 
prices: Georgia, kerosine, ic; Montgomery, 
kerosine ic; Mississippi, kerosine 0.5¢. 


Notes: 


Consumer t.W. prices are same as net dealer 
Drices 











CLASSIFIED 


DISPLAYED: Advertisements set » special type or with border— 
per columa isc 


— 


Positions Wanted’’—15 cents a word. Minimum charge $3 per inserties 
50 B ts 2 . @ t reach us by Wedn 

UNDISPLATED Tor Sale’, “Wasted to Buy’ i he . sed 
“Business Opportunities’, M u 1, — 

tions set in type this size without border—30 cents a word. Minimum All adver are payable in advance 

charge $7.0 per insertion No agency commission or cash discounts on classified advertisements 


Help Wanted", 











Position Wanted 


pened sage carey orrm > 





Business Opportunity 








For Sale 

















MANAGER SHELL. JOBNBER for sale in sunny Ft. Pierce 
porate seek ing mne f Pate b la tue t healt Price about FOR SALE 
© diversified experience all phases a $50 GOO oO ash plus inventory Consists sa 
a . @nance ster fee station in Ft. Pierce just recently mastmans Gettvess tralia 
ted ‘ ed by wholesale a hased for $25.400.00 and about $25,000.00 oo se tg ! 
reta . t ve . 4 . pment at sta me and plant Average Mete kirting, good rubber & 1044 
ebeecate ae ‘ BOX Ste ‘ ~) gallons gasoline per month fF dge tractor. Good ndition. $1250. 
5 fucts Ga nage a throug? 
ed eselling sta ne eithe wned r t 2) ga nile ame as above w 
Position Open ne ntracts Business an be nereased $10 7 
erably at once Active operating owner ° 
. ‘ ‘ “ be nsidered here This is a . , 7 mn 
ee gs pportunity seldom presented. ELGIN COX DISTRIBUTING CO. 
4 ; Berghe ay nme SB SPENCE, Ft. Pleree, Florida SHELL om Box 559 Easton, Md 
» . ~— = a. a I COMPANYS Miami, Florida 
energize “ ne ‘ ' f ane 
mat : ‘ emer a ‘ 
ed ‘ ‘ k prod For Sale 
er i] " ' te pe 
f pla witt establiahe A 
~ : . OFYERING IMMEDIATE reeelonps NT PALM BEACH FLORID 
, —— arene ; e Pet Vhite M FOR SALF 
. . = — P xes FABOIL 1859 Riv . t hote nd 
. BOX 519 leva Park pen Be rile - - « r 
x née f ud 
. FOR SALE: 4 new 5250 gallon tanden . x t zt 1 
O1L, RPPINERY OFF RATOR mmediat deliver 2 used 6200 gallor i urking Profitable yea 
Raceller ‘ t we . “ r . nm tandems, several used rT tt © ear 
pe 1‘) ga t r ised 23000 r ert “ xcey na 4 
x anks Write wire r BRUCE r I + Salle) R w 
_ e HACKETT ©€O., 621 West 58th St., Kansas 
a (ity, Me., Hiland 1385 

















RAYMOND F. MAY CO 
505 Guaranty Bidg 














For Lease 


$ ” 


OLIMPH HESPRED CORPORATION 





roR LEASE 


roo BON 1e7 


triande blertda 


14002 Lake Shore Bivd Cleveland, © 
Vhene—KReameore 11-2727 


HON 52! West Palm Beach, Fla 
POR SALF 
Wanted to Buy F 
STORAGE TASKS WANTED * 
FOR SALE 
POR FURL OFF TRRMINAL BOK 522 
FOR SALE : - 
BOX SIR M e ‘ ‘ pe « Pet eun I 


PETROLEUM MARKETERS 


6065 Vroduce Bank Bidg 





Minneapolis 3. Minnesota 











STEEL STORAGE TANKS 
Railroad Tank Car Tanks 
6,500 to 12,000-Gal. Cap. 

Coiled and Non-Coiled 

Cleaned—Painted—Tested 





Business Opportunity 


Heavier—Safer—Cheaper 
Other Tanks Too 





Pom SALP 


Also.Complete Tank Cars 
8,000 and 10,000-Gal. Cap. 
Your Inquiries Solicited 
NEWHALL-MARSHALL- 
WOOD, INC. 
50 Church St., Suite 1976 














STEEL DRUMS 


We can furnish you with bung 
type and full open head steel 
drums and pails suitable for 
lubricating oils, greases, fuel 
oils, etc. At any point. Let us 
have your inquiries 


BUCKEYE COOPERAGE COMPANY 

















New York 7, N. Y 3800 Orange Ave evelond 15, Ob 
BON Phone: COrtland 7-8090 UToh 1-8833 1 
f 
WE’ LL CONNECT YOU WITH THE RIGHT PARTY 

Here uw hance se hat extra” tank ertisement in onal Petroleun News wi 

kK up those storage tanks you've bring you quik ctive results at low cost 
been needing bad Here i8 an opportun Let N.P.N you with the right party i 
yt nd that add nal salesmar r to make See rates and cations under classified j 
new business acts above, then pla ur classified advertisement 

l any tr above if a classified ad today 

National Petroleum News | 
1213 West Third Street Cleveland 13, Ohio } 











Equipment News 





Section 
7 























Oil PRICE SECTION 





Tank Wagon Prices 


Prices for 
tmapertion 
separate 


gaectine do not include 
fees ae shown im neat 
column, taciude 1 be 
County tazes as indicated 
@iso do not include tases; 
footnotes Diecownts, if 


ATLANTIC 
REFINING 


tazes, 

column 

federai, 

footnotes 

keToet 

any. 

Altiantic White Flash 

(Regular Grade) 

(aso ase 
tiee line 
T.W. Taxes 

Philladeiphia, Pa 7) 

Pitteburgh > 

Allentown 

Erie 

Scranton 

Altoona 

Emporium 

Indiana 

Uniontown 


2 


Springfield 
Worcester 
Fall) River 
Hartford 


VSSeSSaPSOSeSeeeanen 


Trenton 
Baitimore 
Hagerstowr 
Richmond 


Jacksonville 


ladeiphia 


"\ttaburgh 


Emporium 
Ind a 
Uniont 
Harriath 
Williams 


Springfield, Mass 
Worcester 
Hartford, Conn 
Notes 
Kerosine—Thru Penna Del add 2c per 
gal. for t.w. deliveries less than 25 gals 
st one time A ‘ < Camdet ‘1 
fr deliveries gals f 
ha 1) gale 
Gasoline TW. pri 
sumers, kerosine T W prices to con# 
Mineral Spirits prices also 
gard Bolvent 


es are to dealers & 


apply 


Faso Gasoline 
(Regular Grade) 
Gasoline § Casoline 

Tw 


IMPERIAL 


rt Esso Extra 


undivided dealers 


Kerosine 
Ke 


HUMBLE Humble Gasoline Gaso- 
Regular tine Tank 

Ol T.W. Retail Taxes Wagon 

Delias, Tex... 14.0 19.0 

Ft. Worth 4.0 619.0 

Houstor 14.0 19.0 

San Antonio. 14.0 

Notes 

TW. prices are to all 
consumers 


lasses of dealers and 


54 


they do, 
Geaoline 
and state tases 

K erosine 
tazes where 


levied are wmdicated in 1/40¢ 
ere shown m footnotes 


P May 14 1951 
their headquarters o 


inapection 
however 
tazes, shown m 
Giso city and 2 
tank wagon prices Nev. 1 


tne iude 
1/40¢ on 
Kans 
We; N. C 
Tenn. 2/5e 


Aja. 


These prices in 


CALIFORNIA 
STANDARD 
400 gals. & over 


San Frer Cal 18.0 
los Angeles 17 
reano 


CHEVRON 
(Regular) Av. 86/87 
TT TT 


mee 
line 
Tases 
Vv 
0 
0 


eee 


2 

x, Ariz ‘ 
rtiand, Ore 

Seattle, Wash 


Sait Lake 

Honolulu, T. H 

Fairbanks, Alaska 

Juneau 1 19 


eusteneera-~as 


tandardéd 
Dieset si 
Furnace Of) Stove Ol 
TT TT 
(400 gals. or more) 
Fran., Cal 10.9 12.4 
Los Angeles 10.4 11.9 
Fresno il 13.3 
Pr enix Ariz 21 1 
Re Nev i 
Portiand, Oreg 11 
Seattle, Wast 20 5 11 


San 


Spokane 
Boise 
it Lak 
Honolu 


Fairbanks 


gas tax applies to os 
aveas taxes are 1.5¢ federal Se state 
gas tax applies to motor fuel 
federal, ¢c terr 
furnace oil 


fuel 


Diesel 
liquid 
Hawalian 
ers, 2.5% to « 


100 
Kerosine prices, except at Salt 
liveries of 40-199 gals 
less than 40 gals 
deduct 3c; 400 gals 
ear-truck trailer, deduct 5e 
posted tank truck price is for 
deliveries 
Diesel/Furnace Of] @ Standard 
T.T. prices are for deliveries of 400 
e For er deliveries: 40-19 


Fire-Chief Gasoline 
(Regular Grade) 
Dealer Gasoline 
T Taxes 


Kerosine 


Sa Ant 
Port Arthur 
Notes 
Dealer t.7. prices apply 
sumers with mir 


also to al) 
mum delivery 


classes 
of 50 


as pos 
ices, but 
fees per gai 

therwise specified 
gasoline 
1/100c ; 
1/4c 
and Wise. 3/100c 


Kerosine inspection fees only 


ted by prince 
sudject to 
included in both 
are as ows 
Ark 1/20¢ 
1/32c; Minn. & 
N. I 1/20c; 


Ala. 1/2; 


ESSO 
STANDARD 


Atiantic City, N 
Newark 
Baltimore 
Cumberiandad 
Washington, D. C 
Danville, Va 
Petersburg 
Norfolk 

Richmond 
Roanoke 


Ma 


Charieston, W. V 


Fairmont 
Parkersburg 
Wheeling 
Chariotte, N 


Charieston, 8. C 
Coiumbia 
Spartanburg 

New Orleans, La 
Baton Rouge 
Alezandria 

Lake Charles 
Shreveport 
New Iberia 
Knoxville 
Memphis 
Chattanooga 
Nash 


Tenr 


pal ™ 


later 
gasol 


Fla 
200¢ 
Okla. 2 


Mo. 1/25c; Neb. 2 


arketom 
correction 
ine and kerosine prices 


m pane 


Ind 
100¢ 
i/éc; 8. D 


1/Se; I. 3/100 


8. C 


lowa 1/50c; Mich Se 


Naphthas-T.W. & 


FUEL o1 


Atlantic City, N.J 
Newark, N. J 
Baltimore, Md 
Washington, D. C 
Norfolk, Va 


Columbia 
Spartanburg 
Taxes: ls 
lude lc state tax 
Notes 


uisiana 


100 


Gas. &S 


tank wagor 


prices 


OlL 


because 


No 


> 


kere 


ay 
of 


2 
1 
1 


Conmuarosenveed 
4 
si 
~@ee@eCceuwreceueneoorn 


Ce Sra CaUHKNoe 


cece e 4H oH aoe 


15 


ZOVEESESESESESEISGEEERFeFRFSCergrgRrageys 


teel Bbis 


Min. Spirtts« V.M.arP 


24 


Is— 
iN 


Zz 
s 
> 


wmnea 
HWP FORARSCHVANHK Hes 
- 
wwe 
we 
© 


&g 


NUNWUNNWMNNNNN 


sine pr 


are Continental's 
r Current selling 
vary from those shown 
ocal conditions 


Conoco Demand 


N-tane 
(regular) 


Oklahoma Cit 
Tulsa . 
Taxes: 

Gasoline 
taxes 
le; Cheyenne, ic 
Notes 


Tw 


tar 


Tank 
14.8 
17 


1 
1 
1 
1 
1 
1 
1 
1¢ 
1 
1 
1 
1 
1 
1 
1 


) 
6 


6 


3 
3 
3 


column 
Albuquerque & Roswell, 0.5c; Santa Fe 


(3rd ~Gaso- 
Grade) line 
Wagon Taxes 


PeuMNGaog~-~ 


1 
0 
3 


voove 


See CCortFnta4teeoaai- 


ewennweoen 


5 
5 


ot 


includes these city 


Casper, ic 


Prices are to consumers and dealers. 
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Oil PRICE SECTION 





Tank Wagon Prices (Continued) 
SOCONY VACUUM 


- 


Mobiigas Aircraft 
Grade Grade i 
Gasctine 80 oi 
Taxes T.W. T.w. 


if: 
wit 


Co ecocuvrec 
> 8: esssss * 


Besse % 


New York City 
Manh os - 
Bronx 
Kings 


Richmond 
Albany, N.Y 
Binghamton 


eeeccee 4 


~ 
- 


Buffalo 
Jamestown 
Mt. Vernon 
Plattsburg 
hester 
Syracuse 
Bridgeport, Conn 
Danbury ...... 
Hartford . 
New Haven 
Bangor, Me 
Portiand oe 
Boston, Mass 
Coneord, N. H 
Lancaster 
Manchester 
Portsmout? 
Providence, R. I 
Burlington, Vt 
Rutland 


©coen. #2820880 
~ 


-oreevreere 


ae: 


weoe: eeaer- 
on: 


VeEEUrEEEErVoereoeoere 
CONS KH eee OKO esas 
wee ega4neu4aneoe 
wece: eevee 
[es een e4eaawee: Ge- 


weorun 
werus 


oue 


22.8 13.7 10.3 
. 14.6 11 11 
_ ° 12 
Tank Wagon Prices Buffalo N. ¥. Otty Rochester 
Minera! Spirits . sa 18.5 17.0 20.0 
V.M.&4P. Naphtha 20.5 18.5 21.5 
Taxes: Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex 
Discounts: 
Mobil Kerosine—Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more 
Mobilfuel Diesel—All points, 0.5¢ for t.w. deliveries of 800 gals. or more 
Mobilheat—Mt. Vernon t.w. less 0.5¢ for deliveries of 300 ¢ or more 
Notes 
Gasoline t.w. prices are to Consumers and Dealers 
Syracuse V.M.4&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminalis 


OHIO STANDARD 
Aviation Gasotine-Cons. T.W. 
sohio sohio 
Avia. Sehie Sehic 
Avia. Avia. 
91 100 


SAUAASRRSeAASOETSESEESTEGeoCoeeea 


“eecarceecano: 





< 
x 
- 
® 


Ne. 1 Ne. 2 
T.W. Sehico-Heat Sohico-Heat 
tad bad 
9° ” 
9s w 
” sad 
tad tad 
“ 
y 
¥ 
9 
we 
: 


6 
9 
if 
g5 


BSSSSBBBBBse! 


ececooocoocooooo 


Akror 
Canton 
Cincinnati 
Cleveland 
Columbus 
Dayton 
Lima . 
Mansfield 
Marion 
Portsmouth 
Toledo 0 
Youngstown 2.0 tad 
Zanesville 5 0 ty) 26 1 1 19 21 21 13.9 13.9° 12.9° 
Taxes: Hangar operators can purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax Exemption Form 

A-10 to supplier 
Discounts: Esso Aviation—on contract to hangar operators and resellers, 2c off consumer t.w 

Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum @eliveries of 100 gals. or more; less than 100 gals., 0.5¢ higher. Prices at 

other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5¢ higher 

Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5¢; 1000 to 2499 gals., 0.75c; 2500 to 4999 gais., 1c; 

5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon Price, 50 to 249 gals., 0.5¢; 250 to 499 gals., 1c; 500 gais. or over 1.5 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations 


INDIANA STANDARD 


eccocoo 
- 
Fees rs 


> 
ececocoocoooososoo 


esccoeooeooooesco 

e 
SEEEeEeeegarr 
See eee eerere 
VeEeeeree 
SEVEEEEEEeseeres 
— 
SEeEeeREEserere 
SEVEEEEeEeEoereace 


z 
2 
: 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of Kentucky 
Indiana bulk plants where the company’s prices are publicly posted Standard 


Red Crown (Reg. Grade) 


Covington, Ky 


——____—_Stanelex Furnace 00—————— Lexington 
1-99 100 gals. 100-174 175-399 400 gals. Louisville 
gais. & over gals. cals. & over Paducah 


Jackson, Miss 
Vieksburg 
Birmingham, Ala 
Mobile 
Montgomery 
Atlanta, Ga 
Augusta 

Macon 

Savannah oe 
Jacksonville, Fla 


Taxes 
Chicago, 

South Bend, 
Detroit, Mich 
St. Paul, Minn. 
Des Moines, Ia. 
St. Louis, Mo 
Wichita, Kans. 


“4 


SQarevaseue 
EEE seeerveEe 


@nwoexneogueocse s 
o 


Oxrawonwumnwa & 
BVorwanwaocwo: 
worenws: wo: 


Milwaukee, Wisc 


e 
NHN OSE BO4NAANOS 


SEeVeeeegeaeereoerrerr 


Se eeSeee 2 See e222 


aces eseeuwexruHree 


> 


Fuel Olls—T.W.—Chicago, I. 
Stanolex 


Furnace Oi) 
, : : 7 : - Gasoline tax column includes these city & 
Sel nats = ab ove county taxes: Mobile, 2c city; Birmingham, tc 
150 gals. & over... y county; Montgomery, ic city & le county; Pen- 
150-399 gals. ...... ; i3'8 sacola, lc city Other taxes not included 
400 gals. & over .. 133 prices: Georgia, kerosine, ic; Montgomery, 
kerosine ic; Mississippi, kerosine 0.5. 

Taxes: 


St. Louis, Mo. gasoline tax includes lc city tax. Des Moines, Ia., kerosine and furnace oil Notes: 


prices do not include 4c state tax State sales, cocupation, consumer & use taxes to be added Consumer t.w. prices are same as net dealer 
where applicable. vrices 
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CLASSIFIED 


DISPLAYED: Advertisements set in special type or with border— Positions Wanted’ —15 cents a word. Minimum charge §3 per inserties 
$13.50 per columa inch B be ts 2 ds. C ust reach us by Wednesday 
UNDISPLAYED: “For Sale’, “Wanted to Buy Help Wanted penis de dikes. oe ee en ee 
Business Opportunities’, Miscellaneous ciassilica , 
thems set in type this size without border—30 cents a word. Minimum All classified advertisements are payable in advance 
eharge 57 SO per insertion 


No agency commission or cash discounts on classified advertisements 








Position Wanted Business O 
CONTROLSER oprur " 


pportunity For Sale 


e r 


MANAGER SHELL JOnRER 
nne ; ’ ¥ fue 





oupe : a armen end - ogee FOR SALE 


BON Ste 


Position Open 


PLANT PROCESS ENGINEER ~ 3 dco BELGE SN COX DISTRIBUTING CO. 
. wor gee : SPENCE, Ft. Pleree, Florida or SHELL OU Box 559 Kasten, 6 
. . a eriaitie I COMPANY Miami, Florida 








For Sale 


OPPE RING IMMEDIATE SHIPMENT of PALM BEACH FLORIDA 
’ A e Pe A FOR SALF 





BOX 519 PABOIL, 1450 Hiv 


tere Park, Jacksonville, Pla 





‘ e > oh 
KEFINERY OPPRATOR as Sees 6 sew OF 
we " 400 ga 
‘) gallon trallers © gallor ert 
experie ank Write, wire Ul BRUCE F 
HACKETT ©o 621 West S8th St., Kansas 


(ity, Moe., Hiland 1585 





RAYMOND F MAY CO 
505 Guaranty Bidg 
West Palm Beach, Pla 








POR SALP 





Wanted to Buy 








STORAGE TANKS WANTED 


: FOR SALE 
Pom FUP Of TERMMENATI 








PoR SALF 
‘ i 


* ae : PETROLEUM MARKETERS 
. 605 Vreduce Bank Bid« 
For Lease $1. Sam Minarapelis 3, Minnesota 
oL1yuri HIESPRED CORPORATION 
14002 Lake Shore Kivd (levetand, © 
Phone Keamere 1.2727 








rom LEASE 














STEEL STORAGE TANKS 


Railroad Tank Car Tanks 
YO) WON ETAT 6,500 to 12,000-Gal. Cap. STEEL DRUMS 
Oriande, Plertde Coiled and Non-Coiled 
Cleaned—Painted—Tested We can furnish you with bung 
r Heavier—Safer—Cheaper 
Business Opportunity Other Tanks Too 
drums and pails suitable for 
Also—Complete Tank Cars 
8,000 and 10,000-Gal. Cap lubricating 
Your Inquiries Solicited oils. etc At any point. Let us 
NEWHALL-MARSHALL- 
WOOD, INC. nave your maquuies 
50 Church St., Suite 1976 
New York 7, N. Y 
Phone: COrtland 7-8090 





type and full open head steel 





ron SAL oils, greases, fuel 


BUCKEYE >PERAGE 
380K yr 











1.8833 











4 tanh é 


WE'LL CONNECT YOU WITH THE RIGHT PARTY 


er n National Petroleun 


ff tis 


K t 


‘ ASsitie ad may 


National Petroleum News 


1213 West Third Street 





Cleveland 13, Ohio 














EQUIPMENT SECTION 








Tear out the reply card on the opposite page, circle the ber corr ding to that of the 


particular items on which more information is desired, and mail There is no charge for this 


service—not even p ge. The bers are placed at the end of each article 





signs Colors can be controlled by 
substitution cf colored fluorescent 
tubes. The letters are 2',” high with 
a range of characters, arrows, et« 

which may be purchased separately 
to make any message desired 30th 
single and double line signs are avail- 
able Length of messages run from 
five letter single signs to 28 character 
couble units The signs can be set 
on standards, attached to walls or 
hung from ceilings manufacturer 
says, and plug into 110-volt outlets 
Plas-Tex Signs, Inc 

Circle No. 2 on Reply Card 





‘Prescription’ Lighting 

(Service Stations) 
A lighting fixture for service st P : 
ms is designed to prevent glare in Spring-Balanced Loading 


h ¢ we ¢ , wrist ¢ 
such a@ way hat the motorist and (Bulk Plants, Terminals) 
passengers in ars annot see the 


A new spring-balanced loading as 


light va . , nr nti 
light sour Known as “prescription 
e . ! sembly has been designed for narrow 


lighting” the unit is horizontally af 
fixed over the pump islands of the 
station, concentrating light-spill on 
all four sides of the pu ips to make 
them stand out. Instant-starting, cold 
cathode fluorescent lamps are used 
and the fixture is si to concentrate 
all illumination within the station 


loading platforms closely spaced 
riser outlets, and for riser outlets 
close to the walls. It comes equipped 
with a shock-proof loading valve and 
frictionless swing joint, manufacturer 
says. It has no counter weights and 

to start ‘ and stop. El« 
area in a downward tion and f loading assembly can b 


r oad ‘ ) 
provide even di The i lied by loader from truck by 


control cable Swing joint is 


prescr io ir 

rrect ' ! eved of dead weight strain, and 
rere at ¥ i 

accesso “ ‘k t me temperature and climate do not af 

night i vligh The fixture is fect assembly There are no valving 

said pro an pI able gain mechanisms gaskets or piston 

stations leathers Assembly rotates 360 deg 

elevates 80 above horizontal and 

resses to 20 below Manufac 

i] °° 


Tank Truck Emergency Valve _ 2 in sizes of 2”, 2%”, 3°, and 4 
OP Corp 
Tank ; 
(Tank Trucks) Circle No. 4 on Reply Card 
A new fabricated emergency valve 


Electric Signs 


for use on oil truck and trailer tanks 
(Service Stations) is Said to save up to 40 in weight 
ingeable messaj The aluminum bonnet of the valve is Cement Sticks Metal to Metal 
n deve , f quickly detachable from outside the : 
(Bulk Plants, Terminals) 
tic letters ‘that int . ‘ seat and cage are made of stainless A rubber cement called Plastilock 
into a steel chassis pro exible steel The built-in shear section has been developed to stick metal to 
breaks off. in case of accident m metal with a bond said to be stronger 
pany says, and prevents the valve than rivets or nuts and bolts can 
from being torn out of the tank make First used to bond brake lin 
Steel fabricated valve body is said to ing to brake shoes on motor vehicles 
eliminate the danger of leakage due the cement now is reported being used 
to porous castings. The hand-oper- by one manufacturer to make 4a 
ated air emergency valve works com- tronger, more serviceable gasoline 
pletely independently of the brake tank by « enting the metal sections 
system, and valves are automatically together Nuts, bolts and gaskets 
closed in over-the-road operation. It formerly used are no longer needed 
is said to be tamper-proof and to ompany says. The cement is said 
meet ICC requirements setts Ma to provide a perfect seal against oi! 
chine Co products The B. F. Goodrich Co 
Circle No. 3 on Reply Card Circle No. 5 on Reply Card 


use at service stations ‘ tank, manufacturer says, and the 





EQUIPMENT 





water and producing a fine penetrat 
ing spray. Company reports that the 


washer does not 


and is harmless to the finest finish 


The washer is reported to cut water 


onsumption by one-third D. & M 
Products Inc 


Circle No. 7 on Reply Card 


Heating Units 
(Service Stations) 


Self-contained, direct-firing heating 
units have been designed for use in 
service stations and similar buildings 
The heater circulates heated air at 
working levels under automatic con 
trols and is said to maintain even 
temperatures in buildings having 
heavy in-and-out traffic Company 
ays units require no complicated or 
expensive pipe, duct, or radiator in- 
stallations, and are available in floor 
or iling 


Air-Operated Cleaner 


(Service Stations) 

A new vacuum cleaner ultable for 
use m car upholstery and rugs has 
been designed to operate on suspended models. Connect 
are of ft 160 ng the units with an oil or gas line 
electric power places them in rea 


Ss to operate 


nanufactur : leaner 
company Says, and 
will heat up a working area in about 
f Thermo 
ision of Prat-Daniel Corp 
Circle No. 8 on Reply Card 


minutes after starting 
bloc Div 


cleaned ° 
hae ty Fibre Drums for Grease 
in — (Packaging Plants) 
th 

Fibre 


with a protective interior 


irums have been designed 
coating of 
Polyvinyl chloride latex, a prod 
F. Goodrich Chemical Co 
designed to protect both the 
Pressure Washer and the product When used 


ing lubricating grease, the 
(Service Stations) n function of the coating is to 


ytect the fibre wall from penetra 
n by th 


grease One advantage 
1 is that the coating does not 
flake off, eliminating danger 
the product. Vir 

Barrel 


Circle 


9 on Reply Card 


LP-Gas Cut-Off Valve 


(LP-Gas Distributors) 


A new three-purpose ut-off valve 


lesigned for installation imme 


ely ahead of each LP-gas ap 
rhe valv combines apd 

as an automatic cut-off 

nanual shut-off valve and an 

flow check valve in one unit 
nanufacturer says. The valve is said 
to protect against the hazard of free 
lischarge of unconsumed gas by clos 
ng in the event of Lemporary failure 
the gas supply or a dangerously 


vice line preasure Service to 
e appliance cannot be resumed un 
the ndition which caused the cut 
f has been corrected and the valve 
et manually Bestian-Blessing C 


Circle No. 10 on Reply Card 


reate a back splash 


Block for Testing Brakes 


(Service Stations) 

A Pedal Blok” for use in check 
ing the brakes on an automobile is 
being offered without charge to ser 
vice stations offering such services 
to motorists. The unit is placed un 
der the brake pedal and the car own 
er is asked to step on his brake. If 
the pedal hits the Pedal Blok, his 
brakes are considered unsafe 
ican Brakeblok Division 
Brake Shoe. C 


Amer 
American 


Circle No. 11 on Reply Card 


Electric Grease Gun 
(Service Stations) 


tric grease gun is said to 
all standard chassis lubri 
including viscous greases but 
types It automatically 

If to exert the pressure 
10,000 r.p.m 
operates on 110-volts ax 
i to deliver 40,000 tiny 


universal 


e per minute at pres 


or over, 10,000 Ibs. per 


ll start or stop instant 
the trigger. Unit 
ven pounds and comes 
th four adaptors, one 
cord rhe 


grease magazine 1S 


r pump. John W 


12 on Reply Card 


Hand-Lift Truck 


(Warehouses) 


A combination hand truck and 
stacker with a built-in hydraulic hoist 
has been developed for loading and 
unloading heavy cases 
rels, and the like 
where 


drums, bar 
from ground level 
docks may not be 
available It can be handled by one 
man The lift stacker weighs 111 
Ibs. and will raise loads of up to 500 
Ibs. to a height of 54 in. The plat- 
form is 22 x 19 in. The front of the 
platform is flush with the floor when 
lowered. The truck is equipped with 
8-in. rubber wheels Clark-Hopkins 
Equipment Cory 


loading 


Circle No. 18 on Re ply Card 


NATIONAL PETROLEUM 











LOSES $1000 PER TRUCK EACH YEAR 


A 1% error too small to worry about? 
Not in the oil business! For instance, in 
Chicago, a 2000-gal. truck delivering 
8-cent oil, three trips a day, handles 
product that costs over $100,000 a year! 


That's worth protecting with the most ac- 
curate meters it's possible to obtain—for 
in one year the meter must accurately 
account for oil worth 300 times the cost 
of the meter itself! This common-sense 
applies to your bulk plant operations too. 
Replace inaccurate measuring devices 
with the meters famed for sustained ac- 
curacy—Red Seal Meters. Ask your near- 
est Neptune office or Neptune equip- 
ment jobber to show you why Red Seal 
Meters are the most accurate and easiest 
to maintain—best for all your trucks and 
loading racks. 





NEPTUNE METER COMPANY 
50 WEST SOTH STREET 
NEW YORK 20, N. Y¥. 


Branch Offices 
ATLANTA + BOSTON + CHICAGO + DALLAS + DENVER 
105 ANGELES + LOUISVILLE + Mo. KANSAS CITY, MO. 
PHILADELPHIA + PORTLAND, ORE. + SAN FRANCISCO 
Canadian Factery: LONG BRANCH, ONT. 





MONEY THAT CAN BE SAVED EASILY 
BY AN ACCURATE RED SEAL® METER 
COSTING 1/3 AS MUCH 





There's o@ Red Seal Bulk 
Pient or Tank Truck meter 
for every use. See the im- 
proved Avto-Stop quontity 
control and Print-O-Meter 
ticket printing registers. 











ILLINOIS 





P. R. GIRARD 


Factory Representative 


Champion Compressors 
Globe Hoists 
Wheaton Brass Works 


327 5S. LaSolle St 


Chicago 4, IH 








ILLINOIS 


SERVICE 
STATIONS 


INDIANA 





Everything in Bulk Plant 
and 
Service Station Equipment 


INDIANA OIL EQUIPMENT CO. 


417 Madison Ave 
indianapolis 4, Indiona 








Service Station and 
Bulk Plant Equipment 
COFFIELD SUPPLY CO., INC. 


80! Prairie Ave, Box No. 42 
South Bend, Ind 


Bulk Plant Constr. Rep. Serv 











LOUISIANA 
SERVICE EQUIPMENT CO. 


Houston W. Martin Owner 
Petroleum Equipment Headquarters 
Brodie Meters, McDonald Brass, 
Hewitt Hose, Gorman Rupp 
d Invader Pumps 


1S New Orleans, lo 





an 
724 28 Girox 





MAINE 





MAINE it's 


gould equipment co. 
Box 1611-Portiand, Maine 


20 years o t service to the 
mar ~u i service station 
tank 
iiph gov bed berrett 


| gerry jon kelley 








NEW MEXICO 


THERES A 


Gasboy Pump 


FOR EVERY SIZE CONSUMER ACCOUNT 


KOHLHAAS TANK & EQUIP. Co. 


P O Bea 1415 Albvquerquvue, N M 
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LP-Gas Unit 


(LP-Gas Distributors) 
ympressor assembly for LP-gas 
en developed whictl s said 
jlatile liquids and salvag 
r residual vapors The 
is said to be an 


signed for convenien 
easing efficiency an 
the unloading operation 
nclude 
strainer with 25 tim the capac 


a 60-gal. suction surge tan 


of its predecessor automat 


separator, structural steel bass 
filling 


way valve 


assembly lubricated four 

pressure-reducing valy 

eliminated, suction surge tank dra 

valve more accessible, and a 

sor oil drain extension to simplify 

draining. Brunner Manufacturing © 
Circle No. 14 on Reply Card 


Proportioning System 
(Terminals, Lube Blenders) 
ew automat 
m for blending 
wide variety of 
Jo 6 chart 
the 
liqt 
permit 
ingredient pr 
tomers’ needs, mé 
Total throughput 
aster counter an 
recorded 
ter The master « 
predeterm nin 
and the 
is availabl 
ticket-printing 














ure of any ingredient supply aut 


matically shuts off the entire systen 
and if the supply to any meter slows 
down for any reason, all meters syr 
chronize automatically to the same 
rate of 
Measurement is by 


delivery company says 
positive volu 
metric displacement and any number 

blended If 
the number of ingredients is reduce« 


of ingredients may be 


at any time, one or more meters may 
be made inoperative. Dials and gages 
are visible from the outside of a 
cabinet 
blender 


the syste 


can 

z£ lire< 
container 

Bowser, Ine 


15 on Reply Card 


Electrical Tape 
(General Application) 


nyi « r ns tape 





The Pump of 101 Uses 
ROTABOY 


13 TYPES FOR 
EVERY DISPENSING NEED 


PUMPS 12 GALLONS PER MINUTE AT 84 
R.P.M.* @ FLOATING ROTOR... WILL 
NOT STICK OR JAM OR FREEZE! @ FULL 
SELF-PRIMING © EXTRA LARGE INLET 
AND OUTLET...FULL 1° PIPE SIZE 
LOCK-ARM ON ALL MODELS @ FAMOUS 
WILSON “ADAPT-A-SOCKET” © RUGGED 
CONSTRUCTION THROUGHOUT. 

Very Easy Turning Speed 

ROTABOY pum oth Row of gasoline, 
kerosene. diese! oi! and other fluids ot easy 
turning speed. For factories, farms, constructior 
yobs, wherever there is ao need for a pump 
you con be sure of dependable low-cost dis 
pensing. Ruggedly built 

Wade by the makers of GASBOY YOUR GUARANTEE OF QUALITY 

Write For Full information 


WILLIAM M. WILSON’S SONS, In 


LANSDALE, PA 








MAKE MSDONALD FIRST IN 
GALLON STROKE PUMPS 


Constant improvement growing out of long exper- 
ience has kept McDonald consistently ahead in 
hand pumps. The cylinders of these gallon-stroke 
models are of seamless brass tubing, with ball check 
valves. The cup leather is specially treated and 
furnished with an expansion spring to insure posi- 
tive suction. Provision is made on all models for 
locking the handle. McDonald Hand Pumps give 
you more for your money because they deliver more 
in accurate, dependable performance. Write for 
folder describing all models. 


A. Y. M°DONALD 
MFG. CO. 


The Home of the Swing Joint 


DUBUQUE, IOWA 


There's @ McDonald Branch or 


Distributor Neor You 


, th 
shed 


s 
breaker oO” 


vacuum 


valve 


Pedestal one 
jied 

not svuPPr 

pipe 





NEW JERSEY 


COMPUTING Refinished like new 
crock Exchanged or sold 
Prices reasonable 


SERVICE SPECIALTIES INC. 


205 15th ST JERSEY CITY 2.061 








REBUILT 
METERS « REGISTERS 
PUMPING UNITS 
ON EXCHANGE 


Your order shipped same day. 
Low prices. Work guaranteed. 
Write: 


TEN HOEVE BROTHERS 
359 McLEAN BLVD. 
PATERSON 3, N. J. 








NEW YORK 





RENICK & MAHONEY, INC. 


114 Liberty Street 
New York, N.Y 


Bulk Plant—Truck Tank 
and 
Service Station Equipment 








PENNSYLVANIA 





E. 0. HABHEGGER CO. 


Foirmount Ave, ot 24th St 
PHILADELPHIA, 30 


HABHEGGER 
=| 





For The Petroleum iadustry 
BULK PLANTS 
TRUCKS SERVICE STATIONS 











RUTLEDGE EQUIPMENT CO. 


334 Bivd. of Allies Pittsburgh, Pa 
Rutledge Service Station Flood Lights 
G4&B Equipment— Buckeye Volves & 
Fitt ngs 
Granco Pumps & Meters—Air 


Compressors 





West. Penn. Oil Equipment Co. 
512 Sandusky St Ceder 8822 
Pittsburgh 12. Pa 


Bulk & Service Station Equip 
Erie Computing Pumps 
Pittsburgh Equitable Meters 

Yale & Towne Pumps 
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Rubber 55-Gal. Drum 
(Bulk Plants, Terminals) 


A new 55-gal. drum has been made 
if synthetic rubber-fabric material 
suitable for shipping oil products 
manufacturer says. The drum is col- 
lapsible, and more than 2,500 of 
the empty units can be shipped in 
one railroad box car compared with 
300 rigid drums The container 
is equipped with simple fittings for 
filling, emptying, lifting and handling, 
and it is said to be easy to fill, empty 
and clean. The drum needs no vent- 
ing, company says, and retains its 
shape without appreciable distortion 
when full An empty drum weighs 
leas than 30 Ibs. United States Rub- 
ber Co 


Circle No. 17 on Re ply Card 


New Hand Pump Line 
(Bulk Plants, Terminals, Farm Trade) 


Newly designed hand pumps are 
available in five series of 7, 10, 14 and 
28 gals. per minute capacity. The 
units are available in models as 
pumps only; with suction and deliv- 
ery pipes for drums and skid tanks; 
with return drip-pen for barrel 
mounting; with refueling hose and 
nozzle; with floor stand for under 
ground tanks; with brackets for wall 
locking de 
ice and with changes of accessories 


or foot mounting; with 


combinations of the above 


Accessory ki ire available 


| 
) 


to convert models for wall mounting 
and foot mounting of pumps. Black 
mer Pump Co 


Circle No. 18 on Reply Card 


LP-Gas Control Valve 
(LP-Gas Distributors) 

A new multiple valve head for LP 
gas controls features a mounting 
flange which is an integral part of 
the brass head casting. This makes 
possible flange mounting to the tank 
manufacturer says Another fea 
ture is that all valves and gauges 
contained in the head are individual 
parts and can be removed or replaced 
without disturbing the head mount 
ing Several combinations of head 
components are offered including re- 
lief valve, shut-off valve, combina- 
tion vapor return and excess flow 
valve and opening for junior siz 
float gage Pressure gage and fixed 
liquid level gage are optional. Bene 
fits resulting from use of the new 
head design include greater prote< 
tion against leakage, easier servicing 
greater safety, simplified installation 
and longer head life, company states 
Roney, Inc 

Circle No. 19 on Reply Card 


Suspended Oil Furnace 
(Service Stations) 
suspended oil furnace is 
available in eight models ranging 
from 80,000 to 500,000 Btu output at 
the bonnet. It is recommended by 
the manufacturer for use at service 
stations, warehouses and homes. The 
furnace is shipped completely assem 
bled with thermostatic and safety 
controls and hanging rods. The unit 
is said to begin pumping warm air 
0) seconds after the burner comes on 
A high-pressure, gun-type burner is 
designed to provide maximum heat 
with low fuel consumption, and a two 
stage pump forces fuel through long 
lines and high lifts. Cox Manufac 
turing Co 
Circle No. 20 on Reply Card 


A new 


PENNSYLVANIA 
PENNINGTON EQUIP. SALES CO. INC. 


442 Tinsman Ave Williamsport 39, Po 





Wayne Pump Company Products 
Marlow Centrifugal & Blackmer Rotary 
Pumps -— Truck Tanks — Hose — Reels— 
Pittsburgh Equitoble 


Gasoline & Oil Equipment 


Storage Tonks 
Meters 





WEST VIRGINIA 





SMITH METERS 
H. H. TRUITT 


1403 Bth Ave 
Huntington 1, W. Vo 


Westinghouse Air Compressors 
Service Station or Bulk Plant Equip 
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The EXTRA gallons they haul 


cut your investment dollars 


Light—tank is lightweight, hi-tensile, low alloy tank 
Built to L.C.C.-M.C. 404 material and construction speci 
fications. Bubble dished heads, with new-design reinforcing 
tenance and repair charges, and labor . plus the 

braces. Strongest, most leakproof construction known 


Your cost for hauling a gallon of liquid depends on Strong 
load capacity, fuel consumed, time consumed, main- steel 


amortization of equipment 

ae Clean—fully enclosed top flashing protects manholes, prevents 

This Highway trailer tank boosts load capacity spillage from defacing exterior of tank by drain discharge 
and cuts fuel cost through lighter weight, cuts over- through tank 
all time and lowers maintenance and repair charges Safety doors—located 
through better de sign and uncompromising quality mum availability, prevent 
in construction 

Your profits rise because your costs go down 

. Trim—removable, clipped-on skirting easy to repair or replace 
This is not only a handsome rig, it is made to 
{ damaged. Cuts maintenance cost 


in trim skirting at side rear give maxi 
hose dropping out accidentally 
Load control—18" to 42° adjustment (fore and aft) of upper 


Sth wheel plate equalizes load distribution to different tractors 


do a better job because it is a better tanker—the 
Quick drain. easy haul—new bottom design gives lower cen 
best that thirty-five years’ experience has taught us ter of gravity, maximum maneuverability, lessens drag. Quick 


to build iraining sumps emy unk to last drop 


HIGHWAY TRAILER COMPANY 


| iL nd MANUFACTURERS OF 

} I =i Trailers, Trailerized Tanks 
wee 2 nd Tr Tanks © Utilit 
a= t t Horr and ick ianks lity 
perttt : HIGHWAY mentee ties either 


ing Machines * Pole and 


emagndaned : TRAILERS Cable Reel Trailers * 


Edgerton, Wis 
Winches * Power Take 


Stoughton, W 
Cincinnati offs * Service Accessories 


DESIGNED. BUILT. SERVICED— Aust a Little hettenr. 
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LITERATURE 


Lubrication 
(Greneral) 
Booklet on “Molybdenun 
a Lubricant has been 


Disulfide 
prepared 
ontains excerpts from technical 
mothe subject Included 
papers printed = are these 
tion of Solid Films on Steel 
High Sliding Velocities by R. I 
hnson, Douglas Godfrey and E. F 
won Oxidation Characteristics 
lybdenu Disulfide and Effect 
h Oxidation on Its Role as a Solid 
Lubricant by Douglas Godfrey 
1E. C. Nelson Friction and Wear 
Hot-Pressed Jearing Materials 
mtaining Molybdenun Disulfide 
by R. L. Johnson, M. A. Stewart and 
E E sisson Effectiveness of 
Molybdenum Disulfide as a Fretting 
Corrosion Inhibitor,” by Douglas God 
frey and E. E 


Properties if 


Bisson Frictional 
Porous Metals Con 
taining Molybdenum Disulfide by F 
P. Bowden Frictional 
Plastics Impregnated with 
Disulficde by F. P jowden 
V. Shooter Friction Proper 
Various Lubricants at Higt 
by John Boyd and B. P 
Climax Molybdenur 7 

N 21 on Reply Card 


Sehavior of 


Molyb 


Aluminum Paint Pigment 

(Bulk Plants, Terminals) 

lun paste and its use 

m of aluminum paint 

a new bulletin rhe 

pigment is used in aluminum 
rT 


‘ 


paints 
industrial and maintenance pur 
poses and is said to be a standard 
ng type with high diffuse 
ty Metals 


reflec 


Disintegrating oe 


on Reply Card 





Positive Sealant | 
for the 
PETROLEUM 
INDUSTRY 


RECTORSEAL 
#2 








RECTORSEAL, Dept 
2215 Commerce 
Heuston, Texas 


RECTORSEAL # 2 


MAKING THE OIL INDUSTRY SAFER 


Valve Catalog 
(Bulk Plants, Terminals) 

i4-page catalog describes manu 
urer’s line of including 
four-way 
and four-way five port units in var 

f hand, foot, solenoid, pilot 
mtrol an 


act valves 


straightway three-way 
US siZes 
remot speed control 
shut-off, quick exhaust and miscel 
laneous valves General reference 
lata also are given, including an ex 
planation of air v ve operation and 
the difference between various types 
Ross Operating Valve Co 
Circle No. 23 on Reply Card 


Sound Film Catalog 
(General) 

A catalog describes 72 sound films 
which are available for showing to 
industrial and other groups. A pag 
f text with illustrations is provided 
for each film together with six basi: 
rules of operation on how to make 
a successful showing and how to ord 
er the subjects desired. Westinghouse 
Electric Corp 


Circle No. 24 on Re ply Card 


Lubrication Booklet 
(Service Stations) 


A new booklet gives recommenda 


tions for motor oil and gear lubr 
cants for passenger cars, trucks, trac 
tors, truck Diesel engine oil and 
otorcycles. It shows manufacturer 
approved motor oil and gear lubricant 
recommendations The booklet also 
n of hood rele ast 
fill pipe, and shows cooling sys 
1 and gasoline tank 
Chek-Chart Corp 


ndicates the locatio 


capacities 


Circle No. 25 on Reply Card 


Mechanical Shaft Seal 
(Bulk Plants, Terminals) 
A new booklet gives details on 
ew mechanical seal designed for 
on various rotating shaft applica 
such as centrifugal pumps 
lisplacement pumps and ag 
The seal incorporates a flex 
lded from a plastik 
Crane Packing Co 


No. 26 on Reply Card 


Products and Service Movie 
(General) 

short Produc 

Industry 

the scen 

shov 


manu 


with 
the territ 
& Brys 


Electric Motors 

(Bulk Plants, Terminals) 

A line of 

cooled electric motors is described 
in a new bulletin Included in th 
line are explosion-proof units. They 
are made in ratings from 2 to 250) 
h.p. Wagner Electric Corp 

Circle No. 28 on Reply Card 


totally enclosed fan 


Extension Electric Lines 
(Bulk Plants, Terminals) 
A new bulletin describes a_lins 
of portable light and tool electri 
lines which permits many combina 
tions and variations of lighting and 
tool tap-off assemblies The lines 
are said to provide safety in tem 
porary installation and reduce main 
tenance The system is said to be 
shatter-proof and water-tight. Vari 
ous accessories also are 

Joy Manufacturing Co 
Circle No. 29 on Reply Card 


described 


Floating Roof Tanks 
(Bulk Plants, Terminals) 

Three types of floating roof tanks 
are described in a new bulletin I) 
lustrations show how the 
tanks are constructed and the we 
they do to conserve vapors, minimize 
fire hazards and decrease 
Hammond Iron Works 

Circle No. 30 on Reply Card 


oil storage 


Tool Catalog 
(Service Stations) 
shows 


A 24-page catalog 


facturer’s line of tire 


manu 
lubrication and 
battery tools for use at service sta 
Each item is illustrated and 
lescribed Ken Tool Manufacturing 


Co 


tions 


Circle No. 31 on Reply Card 


One-End Car Lift 
(Service Stations) 


A new bulletin describes an auto 
matic portable pneumati 


lift for automobiles. The lift 
rf 


require a small volume 
14 Ibs 
It has a choice of six locked workir 


air 
pressure per 1,000-lb. load 
eights. Capacity is 3,000 Ibs. and 
naximum lifting height is 50 Au 
Products, In 

Circle No. 32 on Reply Card 


ati Stee 


Pipe Fittings and Flanaes 
(Bulk Plants, Terminals) 
n welding fitting 





FRAZIER LP-GAS TRANSPORTS 
, b FRAZIER PI PAYLOADER 


bth 


STREAMLINED-FOR SALES BUILDING APPEARANCE 


e Designed and equipped to reduce operating costs. 
e Low center of gravity. 

e All piping compact and structurally sound. 

e Built to meet I.C.C. and state regulations. 


ALL SALES BOIRECT, MANMEACTURER TO. VOR 


SPRINGFIELD BODY & TRAILER CO. 


1631 COLLEGE ST e P O BOX 431 e PHONE 2-5526 e SPRINGFIELD, MISSOURI 





— Sometimes the 


for drums 
and pails— 


nenne INLAND 


best assurance of quality 


ee 


Package your products for perfect 
~ & Tee 


protection. Insist on Inland Steel Con- 
Super. See tainers, the most durable drums and 
pails made anywhere today leak- 
proof, sift-proof, air-tight, too 
Yes, it's better to ship in steel 
and best to specify Inland Steel Con- 


tainers. Write for complete information 


INLAND> STEEL CONTAINER COMPANY 


6532 Se. Menard Avenue, Chicago 38 


Hhinois 
Chicage . Jersey City . New Orleans 
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Sewer Cleaning Rod 


(Service Stations, General) 

crew rod to clean 
urinals, floor 
pe lines is de 

illetin Made 
he manufacturer 
make every down 
A container is 
oi from spreading 
and operator and 
cable in good condi 
being used. Miller 


34 on Reply Card 


Cleaning Storage Tanks 


(Terminals, Bulk Plants) 


Pocket-size booklet, “Tank Talk 
has been published to stimulate safe 
ty among men who enter and clean 
gasoline storage tanks Materia! 
deals primarily with safe procedures 
for entering leaded gasoline storage 
tanks, particularly with safe methods 
for removal and disposal of sludge 
Sased on style set by Armed Forces 
nanuals in World War II, booklet 
gives subject cartoon treatment, tell- 
ing a picture story and amplifying it 
with text. Publisher says this book- 
let supplements the API manual, 
“Cleaning Petroleum Storage Tanks, 
Section B--Gasoline Tanks.” API 
manual is directed primarily to su- 
pervisors, foremen and others who are 
responsible for safety of men and 
equipment when gasoline storage 
tanks are cleaned, while this booklet 
gives that part of the information 
helpful to the men who do the actual 
leaning. Petroleum Chemicals Divi 

Du Pont Co 


Circle No. 35 on Reply Card 


One Coat Paint Project 


(General) 

f research on the Signal 
‘oat Paint Project” are 
report which is now 
S. Department of 
It is divided into 

ts basi< research 
drying drying 

energy; the 

10d for testing 
panel paint tests 
development and 
atings; improvements 
equipment; studies on 
bibliography on the 
in the formation 
oating materials 
2-page book are avail 
brary of Congress 
Service, Publication 
Washington 25, D. C 
r $28.75 in photo 

uld be accompanied 
avable to the Li 


NATIONAL PETROLEUM NEWS 





EQUIPMENT 





NEWS OF MANUFACTURERS 


New International Facility 


International Harvester has let con- 
tracts for the construction of a new 
building which will house a service 
arts depot and a general sales dis- 
trict office and warehouse in Denver 
Project will cost $1,500,000 ani 
building will be a one-story structure 
and will contain about 
ft. of floor space 


181,000 sq 


Moves to New Office 


Continental Can Co.'s Los Angeles 
sales offices have been moved into 
a new building located at 1120 Wil- 
shire Boulevard 
the ground floor 


Company occupies 


Hammond Licenses 2 Companies 


Lacy Manufacturing Co., Los An- 
geles, and Keyes Tank & Supply Co., 
casper, Yyo., and Provo, Utah, have 
been licensed by Hammond Iron 
Works to fabricate and erect all de- 
signs of its conservation storage 
tanks. Lacy operates throughout the 
Pacific Coast and Hawaii, and Keyes 
throughout the Rocky Mountain area 


Operations Consolidated 


Schutte and Koerting Co. has con- 
solidated its general offices and man- 
ifacturing facilities in one location 
at Cornwells Heights, Bucks County, 
Pa. The new plant is 20 miles north- 
sast of Philadelphia and 
room for expansion 


provides 


Refillable Oil Can 


Invention of a special lid for oil 
ans is said to make reuse of the 
ontainers practical to companies 
which have the facilities to pick up 
‘mpties and clean them. The inven- 
tors, M. E. Taylor and H. F. Miller 
ef North Little Rock, Ark., says the 


lid is simple manufacture at low 
ost 

He says that the invention is avail 
able on a royalty 
company wishing make its own 
lids and sales, or if desired, they say 
they can make arrangements for 
manufacturing in Littl Rock. They 
also say the lids are tamper-proof 
and have working models on hand 


basis to any oil 


Contracts with Italian Company 


Detroit Automotive Products Corp 
has concluded an exclusive produc 


REATEST 


IN AUTO LIF 


Rotary $ AUTOMA 


Preve 


No 
Jumpy 


No 
Oil-Messed 


Action ee 


tion contract with Lancia & Co., Tu 
rino, Italy, for its NoSPIN differen 
tial for automotive vehicles. The con- 
tract grants exclusive manufacturing 
and sales rights 


Sign Standards Adopted 


A comprehensive set of sign stand 
ards has beem drawn up by the Speci- 
fication Committee of the Porcelain 
Enamel Institute Sign Division and 
has been adopted by members of the 
institute participating in sign manu- 
facture 


The standards cover all phases of 


INVENTION 
T HISTORY 


TIC AIR BLEEDER 


ats Air Pockets 


Te) No 
Scored 
Plungers 


Bearing 
Wear 


s Air pockets cause 75°, of the service expense 
on hydraulic lifts. The Automatic Air Bleeder 
is a trouble-free device on Rotary Lifts which 
positively prevents the forming of air pockets 


The Bleeder guarantees smooth starts 


and 


stops, even when handling the heaviest loads 
It eliminates pipe-pound, the danger of blowing 
out packing, bursting oil line connections un- 


derground, and the loss cf oil from 
the exhaust valve 

This famous bleeder has been 
thoroughly proved on thousands of 
lifts. It's one of the many reasons it 
always pays to buy a Rotary Lift 


* You get the Automatic fir Bleeder 
only on Rotary Free-Wheel, Roll-On and 


Truck Lifts with Airdraulic Jack 


Write for new Catalog 120 


ROTARY LIFT CO. 
1047 Kansas, Memphis 1, Tenn. 


THE ORIGINAL HYDRAULIC LIFT... AND STILL THE LEADER 


67 
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Makes LP-Gas Carburetors 


The 4 OO. Smit _ has con it t i rth Central states 
eted arranger t th the Hughes it the program will be extende 
arburetor fo manufacturing 

and sale igh ‘ ‘ LP-gas car 


Oil Truck Driver Honored 


Victor N. Champagne, a driver u 
3ridgeport, Conn., for Consumers Pe 
troleum Co., has received the Autocar 


? { Highway Hero Award. He was hon 
IMING e ored for courage and skill in prevent 
ER! ing an almost disastrous explosion 
BETT e The award was given only once before 


K ie eaeig to a Los Angeles driver last May 
for halting a runaway tractor-trailer 


resiliaad 
feqiR:7:\ Zero mm -ltlit-(-mro mm l-jn-J6 ie EN enten ennee 


started to unload gasoline from a 
i 4,000-gal. tank trailer at a service 
348) LK PLA NT PU M p e Station. Flames enveloped the cat 
of the tractor. He swiftly turned off 
the valves, removed the feed hose 
and, despite flames leaped into the 
cab and drove away from the thickly 
populated area in which the statior 
was located. He was burned severely 
on both hands 


New Display Board 


An accessory display board has 
been developed by Aro Equipment 
Corp. for use by its jobbers as an 
aid to more effective merchandising 
Essential nozzles, adaptors and hose 
assemblies needed for complete lubri 

m service are mounted on the 
face of the board and identified by 
part number. Construction is of rein 
forced steel, finished in blue enamel 
with red and white trim 

Aro also reports a bit of war news 
from Korea. A poral in a Marine 
lubrication unit broke red tape and 

directly to the company for a 


needed to restore a lubricator t 


le 
e. Lube equipment was scarce 
tally needed. The corporal of 
ered to pay for the part himself. Ar 


sent the part immediately by air mai 
st and reecntly received a let 

thanks from the corporal and 

his buddies along with a Korean bani 

te for 100 won signed by mer 

the outfit. The letter told how 

t be lubricated t 

and 


ROTO-PRIME 


Self-Priming Centrifugal Pumps 
GILBERT & BARKER MFG. CO. 


WEST SPRINGFIELD, MASS TORONTO, CANADA 
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PERSONALS Ww HAN NAY 
John Barclay B 


the new gen 


eral sales man- > 
ager of The Heil 
Cc to succeed 


William FE. Sim- 
ons. Mr. Barclay 


ae Le >. 4 plosion-Proof 
4 Baers ELECTRIC 
Me. Barley Te Ween, and VYeyne):) 


Hillside, N. J 

Robert Miller, district sales man- 
ager at Kansas City, Mo., has been 
made sales manager of the road ma- 

hinery division. He replaces Henry 
Giles who has become active mem 
ber and general manager of J. 8S 
Innes, Ltd., Heil road machinery dis Specifically developed 
tributors at Toronto, Canada by Hannay to overcome 

Succeeding Mr. Miller as district the danger factors here- 
sales manager at Kansas City is tofore associated with 
Ralph Nitz electrical rewinds. 





ales representa 


Theodore R. 
Colville has been 
named manager 
ad Voie neue T LAST ...a new Hannay-quality 
and sales promo- 
tional activities se ‘ hose reel with truly explosion- 
of Byron Jackson 
Co. He will head 
t advertising : ep 

our divi- e\ ry gasoline, fire fighting and similar 
Mr. Col- » = installations. PROVEN SAFE and 
has been 
the com- 
pany for two field tests. 
years and has 
been advertising manager of the 
pump division up to the present. Pre- : : 
viously, he was associated with Gen- Especially d 9 The Hannay Electrically-Operated 
eral Electric in Schenectady, N. Y proof heavy duty motor, Un- Hose Reel can be supplied complete 
derwriters Approved. with approved junction box, push but- 
Can be connected through ton switch, tubing, fittings, cable, twin 


conduit for sealed, safe in- wire, solenoid switch, connectors, termi- 
Leonard W. Staples has been elect- stallation. ial i i 
ed to the board of directors of the nals, and special insulating tape. It 


H. D. Lee Co., Kansas City, Mo. He Push button control. comes in all models except the Hannay 


s the manager of the Industrial Di- “16-17” and “14-17” series for tank 
vision of the company and has 23 Motor integral port of reel; 


vears of service needs no attention. truck installation, and in practically all 
AC and DC voltages. 
holds engage. 


The uniform manufacturer plans Compact, durable, dependable. 
to expand by adding complete sales — : - or write for informatinn 
and operating units in Texas and the Simplicity of construction 
Southwest. It has plants now at Kan and operation reduces 
sas City, Salina, Kans., Trenton, N. J maintenance costs to mini- AN NA 
Minneapolis, San Francisco, South A y 
Bend, Ind., and two subsidiary plants ee, 5 s 


n Ottawa and Chetopa, Kans H 0 $ 7 4 E E L $ 


. . *U.S. Pat. No. 2,490,353 
Henry B. Roberts, production su encased SE, to tea )1950C.8.H.&S. inc. cosas é. haueny & See 
perintendent and George W Lee, —_ 


oom x % 
nanager of the eastern division also le * WESTERLO NEW vor 
have been made directors 1 ae C a wae 30 BGT: 


proof electric motor. Particularly 
advantageous for use in fuel oil, 


efficient in exacting factory and 
Mr. Colville 





He became industrial sales man : 
ift; 
ager in 1946, the position he now No geors to shift; no clutch to 
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Marehali N. Terry has been aj 
pointed director of advertising of the 
rrailmobile Co. He first worked with 
furing World War II 
and rejoins it after being associated 
with the Crosley Broadcasting Cory 
At. Trailmobile he will co-ordinat« 
the companys advertising 
with the promotion of the 
products through its 


the company 


progran 
ompany's 
sales organiza 
tion He also will work with the 
sales department on sales activities 


and the training of sal personne! 


AT LAST! 


More Oil & Gas Sales 
Bigger Profits 
Better Service 
Increased Traffic 


with 


Gp Fl RST lulomatte 





H. D. Leisenring has been appointed 
sales manager, Pacifi Coast area 
ff the Meter Division of the A. O 
Smith Corp. He was formerly sales 
manager of the Pittsburgh Meter Co 
He will be headquartered at com 
pany’s plant in Los Angeles. 

. . . 

T. L. Marris, formerly a member 
f the GMC Truck and Coach Divi 

yn's sales administration group, has 
been appointed manager of distribu 
tion, truck divisior 


CAUT Ol cione’- WASH) 


that streamlines car washing into a profit- 


able business for service 
dealers and fleet operators 


stations, 


car 


LOW-PRICED + SIMPLE 


COMPACT 


JETOMATIC 


MORE DOLLARS — What! $100-plus 
per day on car washes? Yes 
state Jetomatic washes a car 

panel truck 
only five minutes. No 8- or 9-man op 


users 
cab or 
automatically in 


eration . . . one man can handle it 


MORE TRAFFIC 


more gas sales 


Jetomatic 


brings 
more oil sales, more 
equipment sale: more lube ] bs and 
more repair work. Its spectac vlar per 
formance attracts new customers just 


to watch it! 


LESS MAN-HOURS 


Jetomatic washes automatically 


No wasted time 


while you pump gas, change oil or 
attend other customers’ needs. Pays for 
itself in man-hour savings! 
LESS SPACE— Only 8'2 ft. wide by 
7 ft. high, it rolls on two 22-ft. tracks 
no attendant has to push it. No 
space-gobbling special bay, chain 
rack or tent to erect! 


DISTRIBUTOR TERRITORIES OPEN 


STREAMLINES WASHING — Jeto- 
matic’s shampoo-action, 125-lb. pres- 
sure, swirling spray wets down, 
soaps, then rinses without brushes. 
Only minor mitting needed. Choose 
from 4 Models: Automatic; 
NEW Outdoor 

SAVES AND SAVES — Needs no air 
compressor, leaves yours free to op- 
erate lifts, pumps, guns, etc. Saver 
time, effort, water, soap, and electricits 


Manual 
Conveyor 


Clean up” with Jetomatic! Get the 
jump on competition. Install Jetomatic 
now. Fits easily into your wash bay 
Just plug in and connect water lines! 
Guaranteed. Write to-day for detailed 
profit story. 


ae 


ANSONIA, CONN, 





Robert 
Palmer has beer 
elected vice pres 
ident of Ingalls 
Iron Works C« 
Birmingham, Ala 
He formerly was 
assistant vic 
Pp sident and 

joined the m 
pany in 1934. Mr 
Palmer also is as 
sistant vice pres 
Palmer ident of ngalls 
Sh 
at Decatur Als 
goula, Miss and vi 
the Steel Construction Co 
ham, both Ingalls subsidiaries 


Gordon D. Zuck 
has been elected 
vice president in 
charge of sales of 
Inland Steel Con 
tainer Co. He 
joined the con 
pany in 1933 as 
sales promotion 
and advertising 
manager and 
was made man 
ager of food and 
chemical contain Mr. Zuck 
1940 
1946, he has been general sales 
manager 


- 


er sales in 
Since 


American Can Co.'s new board 
chairman is C. H. Black, president of 
the company since 1949. W. C. Stolk, 
formerly executive vice president, be 

mes president 

Mr. Black succeeds D. W. 


who has 


riggis 
chairman after 
oO) years servi wi the company 
He v < é a director and ir 


ard chairman ned the 
1908 and has held r 


capacitie 


D. Arms, ger 


anufacture for Amer 


has been elected vice president 
f the company's 


He succeeds R. L. 


who has retired after 


tlantic d 
Sullivan 


pany 47 years 

Mr Arms will be in 
manufacturing and research 
the division. He joined American Car 


n 1912 


sales 


Richard E. Stiegele h 
noted to the posit f 
ager, eastern tra 
livision of Hyster 
handling special ass 
general sales department 
Ore and now w 


Il 
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Mr. Ballantine Mr. Broggi 

John H. Ballantine has been elected 
chairman of the board of Neptune 
Meter Co., and Dante E. Broggi has 
been named president. Mr. Ballantine 
previously had served as president for 
17 years 

Mr. Broggi joined Neptune in 1920 
and has served as vice president and 
general manager for the four 
years 


past 


F. RK. Dicker- 
son has been pro- 
moted to general 
manager of the 
pump division of 
the Geo. D. Ro 
per Corp. He be- 
gan his 
career 


business 
with Ro- 
per as a sales en 
1936 
sales 
manager in 1948 
which position he 
held until his new 
appointment. He holds membership in 
the Hydraulic Institute and the Na 


tional Sales Executives Club 


gineer in 
and became 


Mr. Dickerson 


Aro Equipment C 
Bruns & Col 
lirect factory 


sllins 
veering 
t in the north 
ry. Clem Bruns, 
Bruns & Collins, will 


lubrication equipmer 
ern Illinois territ 

lent of 
serve as lube livision ales manager 
for Aro in the area 


DISCUSSING SALES PLANS are left to 
right (¢ H. Bruns, head of Bruns & 
Collins, and Hal Fryer, Midwest regional 
sales manager of Ar 


Equipment Corp 


New manager of the Detroit branch Wallace D. Boone, 
office for the Alemite division of the 
Stewart-Warner Corp. is H. J. How- Corp 
erth. He has been in charge of car He 
factory service department activities in design and development 
for the company for 15 years the company 

In his new job Mr. Howerth will ° ° ° 
be responsible for original equipment Walter C. Goza has 
sales of lubrication equipment and in- sales manager of the D. T 
struments to custemers in the De- Valve Co., a division of The 
troit area in the automotive, farm Co. He formerly was general 
equipment and other fields, as well manager of the Pittsburgh Valve 
as promotional activities with serv Fittings Corp 
ice departments sociated for 18 years 


supervisor 


has been named chief engineer 


been 


You | 
can't 
See 


the 
difference! 


ca Iwo cocktails 
stuff inside that makes the difference 
you try them! 


look alike. It's the 


and you'll never know until 


like two rotary pumps—may 


For every bulk station need, there’s an INVADER Pump that will per 
form better . 
changes in piping or mounting, and definitely cut your pumping costs 


Rounded tooth design is one of the “inside 


reasons why INVADER Pumps last longer, with 


longer. They will fit your equipment with no expensive 





INVADER 

CONSTRUCTION 
reduced power costs and less down time. The 
positive seal and rolling contact represent a big 
improvement over the old-style construction of OLD STYLE 
CONSTRUCTION 





gear-within-a-gear rotary pumps 





Ask your Supply House, or Write for Full Information and Prices 


The SCHIRMER-DORNBIRER PUMP Co. 


1719 EAST 39h STREET © CLEVELAND 14, OHIO 





engineering department of OPW 


has been directing improvements 
work for 


named 

Williams 
Schaible 

sales 


with which he was as 
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How to Test Meters on Tank Trucks, 
Determine Proper Spare Parts List 


By RALPH T. GOULD, 
Gould Equipment Co., 
Portland, Maine 


and neasures 
the test 
‘or those 


care 
enough 
It should 


pacity and 
rauge that 
and 


kets } | and 
vuld not per 
lrainage. It would not 


ms that 

exactly £0 gals but 

any gallonage in this 

gals. or 473 10 gals 

the glass, as long as 

the point ! asure has been cali 
brated ] with a sealed can 

The n sure should be calibrated 


should hold its rated 
when it first has been wet 


wet that is 
apacity 
with product. In using the measure 
first wet the can by filling it without 
irain. The 
next test should be run to determine 
uracy of the meter. This can 


regard to measure and 


the ac 
be done either by stopping the meter 
when it reaches the exact quantity 
the an holds a rding to the meter 
ter, and then read the 
ron the can 
perhaps a better way 

fill the 

then re 

reading 

that 


inner, readings ‘ 


ner th 


the 

If these 
the amount with no adjustment be 
ing made, suspect that the test was 
made incorrectly and yntinue mak 
ing test until there is an agreement 
between them. In case continued tests 
fail to agree with each other, with 
out adjustment, the meter itself can 
be suspected of mechanical difficulties 
and should be overhauled by a com 
petent meter repair man 


After an adjustment has been made 
on the meter, further test runs should 
be made and so continued until the 
accuracy of the meter is established 
In all tests, the can must be set level 
the readings taken carefully and the 
lischarge handled in the same man 
ner -that is, if the test is started by 
shutting off the meter at the meter 
the following test should be run the 
same way. If the test is made by 
shutting off at the nozzle, this prac 
tice should be mtinued throughout 
the testing period. If your measure 
has been subject a dent or other 

t should be at » checked 

tandard measure to determine 
s still accurate 

measure is of utmost 

su and your customer 

your fuel oil tanks is 

measurement by only 10 

per gallon; on a unit that 


200,000 gal a vear. this 


Slow Delivery 
perat 


nere are 
find the 
nbered that 
wear from 
se and 
imping efficiency 
h month the unit 
However, this would 
without timing ax 
hould not be noticeable 
1undred thousand gal 
Many truck 
that a moder 
new vanes or 


imped 


the pump back to 
acity 
delivery, first 
not being dis 
eliminator vent 
in the section on 
“heck actual num 
minute before any 
made, by having the 
livering into o of 
truck n ments, using 
mynd hand of ) watch. Then stor 
nozzle, letting hose 
nto the artment 


np and rem 
lischarge 


again start pump ling gpm 


with nozzle off. If the rate of flow 


is appreciably increased with the noz 
check nozzle 
lifferent make of 


zle removed lisecs for 
swelling or try a 
nozzle 

Next, the strainer that protects the 
meter should be cleaned 
and examined for frosting over be- 
cause of water or plugged from ac- 
cumulation of sediment. Then the 
strainer on the suction side of the 
pump should be similarly examined 
and cleaned 

From this point on you will need 
a pressure gauge, one that will reg 
ister up to 100 Ibs. Drill and tap a 
hole in a pipe fitting (elbow or tee) 
on the discharge line from the pump 
just before the piping enters the air 
release. Screw in gauge and with 
pump running and nozzle closed, read 
pressure shown 


removed 


If the reading on the gauge is 35 
bs. or less, shut off pump and re 
nove by pass valve from pump and 

ine the disc and seat; if scored 
grinding ym pound 

mpound is wiped 

bling the valve 


whether pressure 
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pass spring adjustment; this with the 
nozzle closed. If you are not able to 
get the pressure up in this manner, 
there are deficiencies in the pump 
either defective by pass valve, worn 
out pump or broken or worn blades 
or buckets 

If the pressure gauge registers 40- 
50 Ibs., the pump is probably working 
satisfactorily, particularly if the pres- 
sure increases with the setting up of 
the by pass valve spring 


Now run pump with nozzle open into 
tank compartment and read pressure 
gauge at this time—_note reading. Dis- 
connect the gauge and plug the open- 
ing, resetting the gauge on the dis- 
charge side of the meter drilling and 
tapping a pipe fitting as before. Again 
run pump with nozzle open and if 
the difference in reading of the gauge 
before and after the meter with nozzle 
open is over 5-6 Ibs., look for trouble 
in the meter--either binding of the 
measuring chamber or the counter 
Most meter manufacturers give the 
loss in head through their meters at 
various rates of flow and these will 
run from 1-6 Ibs., according to the 
make and size of the meter 


Check the Hose—Assuming that the 
pressure loss through the meter is 
only 3 Ibs., we have only the hose to 
check for trouble. Using a coupling 
(pipe) the size of the thread on the 
nozzle end of the hose, drill and tap 
this coupling to receive the pressure 
gauge, screw the coupling on the hose 
and a nipple on the other end of the 
coupling to screw the nozzle on. Then 
with pump running and nozzle open 
take reading at nozzle 


Compare this with reading on dis- 
charge side of meter and note dif- 
ference in pressure. This will be the 
friction loss through the hose. Com- 
pare the loss with the table in the 
section devoted to hose by using the 
length and size hose on the unit 


If, for instance, you have 125 ft 
14” hose and pump is delivering 30 
gals. per minute, the table shows a 
pressure drop of 11.5 Ibs. If you show 
15-20 Ibs. drop, the hose is to be sus- 
pected of constriction 


Often a bad place in the inside of 
a hose will show up on the surface 
as the hose will be soft and weak 
at this point. If you have another 
length of hose, try same in place of 
the one on the unit—-noting improve- 
ment, if any, with the new hose 


One place that is left to look for 
trouble, if the foregoing has not been 
productive of a reason for slow de- 
livery, is the piping and manifold on 
the suction side of the pump. If the 
tank has emergency valves, these 
should be examined to see whether 
they open fully. If there is a mani- 
fold, the valves in this manifold 
should be examined for swollen discs 
or bent stems which will not permit 
the valves to open fully. It is not a 
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matter of a short time to determine 
what is causing a unit to pump slow- 
ly; the careful trying of the above 
tests will usually locate the difficulty 
however, it may take a few hours to 
accomplish 


ilies 
Se = 


Spare Parts—The provident oper- 
ator will carry on his own premises 
a few parts for his oil trucks that will 
assist prompt repair of common 
breakdowns. A suggested list is here- 
with given 

Set of seals and bushings for power 
take off 

Set of universal joint needle bear- 
ing and bushings. 

Pump packing and 
strainer and pump head 

Spare vibration hose 


gaskets for 


manifold 
stems of 


discs for 
packing for 


Replacement 
valves and 
same 


Gaskets for meter strainers and 4 
spare basket for same 

With several trucks, a spare meter 
counter should be kept on hand 

Gaskets for air release mechanism 

Set of re-attachable hose couplings 
of correct size for your hose 

Spare discs for the nozzle, with 
packing for nozzle stem aid probably 
a spare nozzle 

To operate fuel oil tanks efficiently, 
the oil man is greatly dependent on 
an interested and intelligent driver 
With the very best of equipment, a 
careless driver will perform a poor 
delivery schedule while a well trained 
and interested driver will obtain the 
best results the equipment is capable 
of 

Since the truck tank delivering 
your fuel oil is often all your cus- 
tomer ever sees of your business op- 
eration, it stands to reason that they 
should be well painted, and kept neat 
and clean. The $4,000 to $8,000 in- 
vestment made in a burning oil de- 
livery unit demands intelligent first 
choice —efficient maintenance and the 
custody of a suitable driver to insure 
it bringing in a profit on your in- 
vestment 

The answer is to give careful 
thought to what your needs are before 
you purchase, consult those in whom 
you have confidence who sell the 
equipment. Then, after purchase, in- 
sist that it be kept in good condi- 
tion and pay a driver enough to in- 
sure that the unit and the customer 
will be well taken care of 


‘Extreme’ Natural Gas Pinch Seen 


Special to NPN 

DALLAS Prospect of extrem« 
natural gas shortages occurring this 
winter and thereafter to injury of 
defense production was held out here 
May 8 by Deputy Petroleum Admin- 
istrator Bruce K. Brown 

He told natural gas department of 
American Gas Assn 

“Because of increasing demands for 
natural gas and the decreasing sup- 
ply of materials with which to con- 
struct facilities to transmit it, the 
country now faces the unfortunate 
prospect that this vital fuel is likely 
to be in extremely short supply next 
winter and in the next few years. It 
may be expected that shortages will 
occur in a number of important in- 
dustrial centers and in such a way 
as may adversely affect defense pro- 
duction.” 

Mr. Brown, whose speech was read 
for him in his absence by William S 
Tarver, PAD assistant general coun- 
sel, said present outlook is that total 
supply of line pipe available imme- 
diately ahead “is likely to equal less 
than two-thirds of the planned usage 
by gas and oil companies.” 


“After deducting certain ‘must’ 


uses of small-diameter line pipe,” he 
continued, “it appears impossible that 
the supply of large-diameter pipe for 
gas and oi! transmission lines will add 
up to more than half of the amount 
needed before winter to finish pipe 
lines already under construction. We 
can only hope that increased steel 
production, further cut-backs in less 
essential uses, and better definition 
of needs through the application of 
a controlled materials plan, will im- 
prove the situation later.” 


Big Gas Market Forecast 
NPN News Bureau 

NEW YORK~—A survey by Ameri- 
can Gas Assn. indicates the addition 
of nearly one million new gas house- 
heating customers in prospect for 
1951-52 heating season, and another 
900,000 in the 1952-53 season. 

The survey covered 290 gas utility 
companies serving 20,407,000 residen- 
tial gas customers as of Jan. 1, of 
which 8,129,000 were being supplied 
with gas for all househeating pur- 
poses. These companies were serving 
about 90° of all residential utility 
gas customers in the U. 8S 
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Young Jobbers 


Bernard DeLap 


Bernard and Karl DeLap are broth 
ers who grew up in the oil industry 
and now own an 
in Viroqua, Wis 

Both Bernard, 31 
their 
reers with the 


oil jobbing company 
and Karl, 28 
entire business ca 
DeLap Oil Co., which 
organized 25 years agi 


have spent 


their father 


FSSO STANDARD OF 
hotel in Panama City, Panama 
Left to right: H. P. Bakkeby 


Wilson, assistant manager 


CENTRAI 


emplove 


tral America); J. I 
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AMERKC 

Members of 
assistant comptroller, New 
relations, New York 
New York; J. ¢ 


Internanonal Petroleum Co 


Butler, Esso tax dept, 


Karl DeLap 
The boys started 
father after 
vacations 


working for their 
school and during school 
They became full time em 
ployes after graduating from high 
school and in 1946 they bought the 
company 

Now marketing 
ucts In a 


Deep Rock prod 
25-mile radius of Viroqua 


A recently played host to 


the planning committee for the conference 
York; F. H 


S. Scollay 


Moroni, legal dept., 


the brothers are enthusiastic about 
the future of the il jobbing business 
They believe that willing t 
work and eager to learn can make a 
cessful oil jobber The brothers 

ce th theory for they do all 
work at the 

the bulk plant. This 

ig and mounting dual 

er equipment on the 


anyone 


service 


jernard and Karl 
roqua where they have continued 


spent in mil 
entered the 


were born 


live except for 


service 


time 
tary Bernard 
Army in 1942 as a private in the 
field artillery and was discharged ir 
1946 as a captain. He served with the 
79th Infantry Division in Europe and 
received the Bronze Star and the 
French Croix De Guerre 

entered the Naval Sea Bees 
in 1943 and was discharged in 1945 
He spent one and a half years in the 
South Pacific 

The brothers are married and each 
is the father of a son and daughter 

* * . 

Michler, a marketing 
Jersey Standard 
ly visited Santiago, Chile, where he 
received the Order of Merit from the 
government of Chile in recognition 
of his contributions to Chilean-Amer 
ican friendship 

. . . 

Jack N. Waddell, Henry H 
Co., will head up the Chicago petro 
leum group for American Cancer So 
ciety’s 1951 crusade under direction 
of A. E. Patton, general chairman of 
the Illinois division 


Kar! 


Gordon H 


executive of recent 


Cross 


s conference of managers of Esso affiliates at the El Panama 
are photographed in the patio of the hotel 

Billups, assistant marketing co-ordinator, New York; H. B 
Moore, president and general manager of Esso Standard (Cen 
New York 


and a former resident of Panama 


and Cyrus T. Helm, executive director, 
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Buckeye’s New “Twist-Of-The-Wrist” Fill Cap 


@ Buckeye’s No. 871 “PresTite” Fill Cap is 
all-new ... all-brass ... the simplest 
all-around protection ever devised against water 
seepage. It slips on or off quickly and easily— 
seals tightly without the use of tools. 
Location of sealing surface prevents damage 
during filling or handling. Threadless construction 
gvarontees safe service year after year. 
Here's how it works: 

A removable, durable "O” ring 
inside the “PresTiTe” cap 
forms a slip-fit against the 
sealing surface on the body. 
A twist of the wrist, and the cap 
is fastened on—forming a perfect 


seal. Another twist, and it's off— 





ready for filling. Buckeye 

No. 871 "“PresTite” can be used 
with or without a manhole-type 
flush box. It is available in 2, 

22, 3 and 4-inch sizes. 


“PresTite” design is extremely adaptable 
for tight fills. More about this . . . soon! 


PATENTS 
PENDING 


E- 


BUCKEYE IRON & BRASS WORKS 
P.O. BOX 883 * DAYTON 1, OHIO 





Cut Ship-to-Shore 
Loading Time in Half! 


» to 5O of the time 
siding and unloading cargo 
with Monarct (nl Suction and Dis 
charge Hose! 

Monarch is 
Hewitt-Robins development. Its oil 


required for 


ooth bore in original 


resistant, smooth tube cuts friction to a 
minimum. It drains clean because there 
is no flow-retarding internal spiral wire 
commonly used in rough-bore hose 
But that's not all 
Hewitt- Robins 
tube permanently to carcass 


Another exclusive 
development “welds” 

itcan't 
Nipples are integrally built 
Durabond 


process insures tube-to-metal adhesion 


u loose 


into the hose and special 


stops leakage at nipples! 
Hewitt-Robins Monarch Oil Suction 
ind Discharge Hose is lighter in weight 
easier to handle than ordinary rough 
bore hose. Multiple plies of specially 
woven, high-tensile duck give it strength 


SE + BARGE 

LEANING HOSE ia 

SE « TRUCK TRANSPORT & TANK 
PANE-BUTANE HOSE 


PIPE SUNGS 


nd flexibility to withstand the strain 
of all loading and unloading services 

This is but one of many Hewitt-Robins 
hoses specially engineered for the oil in 
dustry. For complete information cal! 
your Hewitt Rubber distributor (listed 
under “Rubber Products” in the classi 
fied ‘phone book), or write Hewitt 
Rubber Division, 240 Kensington Ave 
Buffalo 5, New York 


HEWITT-ROBINS 


OIL SUCTION AND 
DISCHARGE HOSE 


> ROOF TANK DRAINAGE HOSE 
i SUCTION & DISCHARGE HOSE 
TION HOSE « TANK TRUCK HOSE 
> QUERIED PETROLEUM GASES 


WIRE WHEEL BRUSHES 


INCORPORATED - - 
| 
| 
| 
| 
| 
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Sanford M. 
Wagner, Ethyl's 
vice president in 
charge of sales 
recently celebrat- 
ed his 35th year 
with the oil in- 
dustry and his 
25th year with 
Ethyl Corp 

Mr. Wagner 
was with Esso 
Standard for 10 
years before join 
ing Ethyl in 1926 
He worked in the East and in Can 
ada assisting in the installation of 
mixing plants for treating gasoline 
with “Ethyl” antiknock compounds 
and was responsible for the introduc- 
tion of “Ethyl” gasoline on the West 
Coast He became western regional 
1945 and vice president 


Mr. Wagner 


manager in 
in 1950 

. . . 

4. B 


Oil Co 


Love, president of Colonial 
Jacksonville, Fla., has added 
two new service stations, one at Or 
Hernando, Fla 


lando and one a 


Mrs. Clarence Shaw, who has op 
erated Shaw Oil Co., Ewing, Nebr 

husband was killed in an 
crash a@ year ago, writes us 
that her son Jerry, 22, has gone into 
business with her 


since her 
airplane 


The Shaws started in the oil busi 
ness in 1946 when they purchased a 
small service station near Ewing. The 
following year Mr. Shaw 
ruck and 


bought a 

servicing the ma 
unes of a nearby construction com 
ny In 1948 they built a bulk 
lant, bought a new tank truck, hired 
4 service station operator and becam« 
Independent 


began 


jobbers 
Shaw Oil Co. markets Socony-Va 
uum products 


A. A. Stambaugh, board chairmar 
of Standard Oil of Ohio, has been 
elected a member of the board of the 
National Industrial Conference 
The Conference 


3oard 
3oard was organized 
in 1916 as a nonprofit institution t« 
help promote industrial progress 


. . . 


F. F. Wilson has been made as 
sistant manager of Indiana Stand 
ard’s sales field at St. Joseph, Mo 
succeeding J. A. Pearson. 

Mr. Wilson has been with the com 
pany since 1934 He became sales 
manager at La Crosse, Wis., in 1947 
and in 1948 was made merchandis« 
manager for gasoline and naphtha at 
Chicago 

. . . 

James A. DePew has been appoint- 
ed manager of Western Oil and Fuel 
Co.'s oil division at Chicago 

Paul J. Comiskey will head West 
ern's burner oil division, the S. T 
Johnson Burner Service Co 
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We recently received an interest- 
ing letter from Bruce MaGuire, pres- 
ident of Wolverine Oil Corp., Lansing, 
Mich., telling us how he organized 
the original Wolverine Oi] Co. in 
March, 1924, on Friday, the 13th! 
Mr. MaGuire built the business into 
a profitable one and then in the fal! 
of 1929 sold it to Cities Service and 
took a long trip to Europe. 


However, his retirement from the 
oil business didn't last long. In 1932, 
he organized the Wolverine Oil Corp., 
and five years later opened the Wol- 
verine Fuel Oil Service, which now 
supplies fuel oil to over 3,000 cus- 
tomers in Lansing. 


Mr. MaGuire owns 16 service sta- 
tions, which, he claims, are all at ex- 
cellent locations. He doesn't believe 
a jobber can afford to own a second 
rate station location. Wolverine Oil 
has approximately 50 dealers, for 
whom it makes the following rules 
1. The company will not accept a 
dealer contract for less than a five- 
year period. 2. The dealer must pur- 
chase all his own equipment. 3. The 
company will finance the dealer, who 
can repay the loan at from .0lc to 
05c per gal. without interest Mr 
MaGuire says that whenever dealers 
sign up with Wolverine, the company 
really helps develop their business 


He expects Wolverine to sell ten 
million gals. of oil products in 1951 


Associated with Mr. MaGuire are 
H. E. Bissell, vice president of Wol- 
verine Oil, and president of Wolver 
ine Fuel Service; William Leaven- 
worth, vice president of Wolverine 
Fuel Service; Robert R. Zoeller, vice 
president of Wolverine Fuel Service 
and secretary and treasurer of Wol- 
verine Oj); and William Beardsley, 
chief accountant and office manager 
of both companies 


Mr. Zoeller has been called back 
into active duty with the Marine 
Corps and when we last heard was 
stationed at Quantico, Va. He served 
five years with the Marines during 
World War II 


L. P. Heldridge, assistant division 
manager of Mid-Continent Petroleum 
at Waterloo, Iowa, has been elected 
chairman for the eastern Iowa OIIC 

Chairman for western Iowa OTIC 
is Glenn K. Burrows, assistant dis- 
trict manager of Socony-Vacuum at 
Des Moines 


John J. Gavin, formerly office man- 
ager at Williamsport, Pa. for Sun 
Oil, has been transferred to Portland 

as manager f Sun's district 


Harry E. Cline, formerly office 
manager at Portland, has been made 
office manager at Youngstown, Ohio 


COMPANY 


With Oronite Additives you can qualify for 2-104-B, 
Mil-0-2104, Supplement | and Series |! quality oils. 


COMPARE 
ORONITE ADDITIVES 


ORONITE CHEMICAL COMPANY 


AW FRAN 





DOING SUCH A 
BIG BUSINESS 2 


ITS SIMPLE ! 


HE KNOWS MOTORISTS 
CHOOSE OIL IN CANS, 


6101 !* 


Increase sales by displaying branded merchandise 


Motorists choose oil in cans because. . . 


1. They are convinced that oil in cans is better 
quality oil 


2. Cans protect oil from moisture and dirt 


3. Oil in cans can’t be adulterated 


4. They 
they're getting 


can buy by brand and know what 


No stronger proof could be offered that putting 


your oil in cans is a//-important in building 
consumer confidence. Your brand name pays 
off when it’s displayed on cans at the 
point of sale! 

The can for oil was originated by American 
Can Company, one of the world’s great pack 
aging concerns. No company gives refiners 
more or better service 

A simple telephone call wi!l put Canco’s 
extensive resources at your disposal 


AMERICAN CAN COMPANY 


&> New York + Chicago + San Francisco + Hamilton, Canada 


* According to a survey conducted in New England, South Atlantic, and 


East North Central States by the magozine, Super Service 


-ETROI 


Stotion 
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INDIANA STANDARD OFFICIALS turn out for the opening of a 
Benton, general manager, Chicago; J. M 


seller, Chicago; W. | 


M. L. Mattlin, president of Popular 
Oil Co., Columbus, Ohio, is now dis 
tributing Cities Service products 

. . * 

L. J. Coleman, president of Cole 
man Oil Co., St. Paul, tells us that he 
is a former boxer welterweight 
class, and has fought in 56 profes 
sional fights 





COMING MEETINGS 


MAY 
Tennessee OF Men's Assn 
Patten Hotel, Chattar ga 
pire State Petroleum Assen Inc 
Statier, Buffa May 22 
1 Industry Information ( ommittee 
Palace Hotel, Denver, May 21-24 
American § Petroteu Institute, 
Marketing j-yea eeting 
Third World Petroleum Congress 
t? Nett ards May ‘ ne ¢ 
4UNet 
society of Automotive Engineers 
ng. French I k Spring Hote 
liana J e 
Independent OF) Men's Asan of 
ne Tt ‘ 4 t r 
Bost e i2 
south Carolina (41 Jobbers Assn 
Hote fyrtie Bea x 
Pennsytvania Grade Crude (11 Assn 
eeting fote 4 ’ Pitt 
e 14-1 
American Society for Testing Materials, ar 
neeting Atiant ‘ t N J e 18.22 
American Society of Mechanical Engineers 
twenty-third nua nference fo and 
‘ower Div m, Baker Hote alias 


atLy 
(corgia Independent Olimen's Asan 
nvention o temenen 


hand annua 


Hote Sa 
1 Jobbers Council, Clari 
AUGUST 
Seciety of Automotive Engineers Nest 


meeting Olymp Seattle Wast 


13-15 
National Congress of Petroleum Retailers 
Hotel Sherman, C? AZ £ 1-24 


Sanders, Indiana Standard dealer, and operator of the new station; H. E 
division; and Wesley | 


Paul F. Neverman, president of 
Neverman Oil Co., Menominee, Mich 
has built a new bulk plant and a new 
station at Wausaukee, Wis 

He organized his company in 1932 
as an agent for Texaco, became a 
Texaco jobber in 1941 and in 1947 
began marketing Phillips 66 products 

Mr. Neverman is chairman of the 
local Office of Price Stabilization 
board. H. J. Thompson, vice presi 
dent of the company is a member of 
the Marinette Library Board nd 
Donald P. Neverman, secretary treas 
urer, is a director of the Marinette 
Chamber of Commerce and the Wis 
consin Petroleum Assn., and is an 
alderman 


Burton C. Fowler is now district 
sales manager of Socony-Vacuum’'s 
lakes division, succeeding the late 
Wilson H. Shepard 

Mr. Fowler started with Socony 
Vacuum as a service salesman at 
Syracuse N. Y 


. . . 


L. R. Hunter has retired after 35 
years in the oil industry For the 
last 16 years he has been manager 
of Socony-Vacuum's operating de- 
partment in Michigan and Ohio. Mr 
Hunter started with White Star Re 
fining in 1916 as a shipping clerk 

Among those attending the testi- 
monial dinner were Henry Muller, 
White Star division manager; H. B. 
Earhart, founder and president of 
White Star; W. V. Butler, former 
officer, now retired; George Wil- 
loughby, division automotive sales 
manager; A. Douglas Jamieson, in 


$50,000 service station in Kansas City 
Hamer, assistant general manager, Chicago; W 


Left to right; D. F 
H. Miller, assistant general manager, re 
Purdy, manager of the Kansas City 


Nunn, advertising manager at Chicago 


dustrial relations advisor; E. C. Me 
Phee, operating manager of the Chi 
cago division and A. E. DeNio, dis 
trict sales manager 
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Maintenance expense, a major item in truck 
operating costs, is much lower when trucks 
ere equipped with Eaton 2-Speed Axles. 


Eaton Axles provide twice the conventiona! 
number of geor ratios .. . permit the driver 
to select the one best suited to specific oper- 
ating conditions, strain on 
engine and power transmitting parts. Wear 
ond breokages ore reduced; repairs 


with minimum 


ore 


lxle 


Division 


frequently, and trucks stay on 


needed less 
the job. 


Eaton Axles have many exclusive features 
to ossure top axle performance for the life 
of the truck: planetary geors distribute loads 
over several geor teeth, dividing the stress 
positive lubrication, even at speeds 
reduces friction wear. For complete 
mation, see your truck dealer. 
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Mj e 7 The new and exclusive Pure-Sure Tread Tester 
1. Accurately measure: depth of tire tread 
e 2. Punches the result on personal record cards 


Great new service tool helps sell tires and tire service 
for Pure Oil jobbers and dealers 


 - 
Here’s a hot idea in tire promotion! 
URES. Pure Oil dealers and Pure Oil dealers only 


now have the simple, easy-to-use Pure-Sure Tread 


Tester shown above 
Let us check them FREE 
min - oe Timely newspaper and radio advertising has been 
PATENTED PURE-SURE telling motorists all about it inviting them to see 
their Pure Oil dealer for a free check that indicates 
how safe tires are, how long tires will last, and 
when they should be rotated for longer tire life. 


The result: a new service to customers and a new 
opportunity to talk tires and to sell new PURE 
Tires whenever the tester indicates “caution” or 
“unsafe.” 


This kind of merchandising support goes behind 
every item in the profitable and complete Pure Oil 
TBA line. It is one of the reasons Pure Oil jobbers 
and dealers sold more PURE Tires in 1950 than in 
any previous year in Pure Oil's history 


It is one of the reasons they are ‘‘surer than ever 
gnu 5I°*2 
THE PURE OIL COMPANY 
Above: station teaser 
ard, 


Right: cutout tire dis 
play. Two of the eye 
catching point-of-sale 
displays provided Pure 
Oil dealers to help pub- 


ae 


licize the new Pure-Sure 
Tread Tester 





